SIXTIETH YEAR OF CONTINUOUS SERVICE 


me fam 6 1927 
iS ohm 


ww“ 














an 
ee 2 


UHL SPECTATOR 


AN AMERICAN WEEKLY REVIEW OF INSURANCE 





aw emma ALE T LUCA EE 














@ Zi 














Four Dollars Yearly; 
Volume CXVIII Single Copies 25 Cents 


Number XV 








New York and Chicago, Thursday, April 14, 1927 














edie taeda a eases thst Vote Pee ya ti EA eee tine a SOT ee ey. 


New York UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2,000,000 





LIFE REINSURANCE 
IN FORCE 
$57,465,739.00 





A. & J. H. STODDART, General Agents 


100 William Street . - ~ New York City 
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GENERAL AGENCIES Now Open 


At these locations 
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You Who Seek Opportunity 


Alexandria, Louisiana 
Amarillo, Texas 
Beaumont, Texas 
Wichita Falls, Texas 
Tulsa, Oklahoma 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 
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During 84 years the first American legal 
reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 
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Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street New York, N. Y. 


Muskogee, Oklahoma 
McAlester, Oklahoma 
Enid, Oklahoma 

Pine Bluff, Arkansas 
Jonesboro, Arkansas 
Helena, Arkansas 


Liberal Contracts Direct With 
Home Office 


Write us in confidence and let your 
first letter tell us what you can do. 


Our offer to you is worth while 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 


Shreveport, La. 
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SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, “I am the Peoria Life Agent.” Through its 
policy of “Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


Marsh & McLennan 
INSURANCE 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
efter ree and checks mailed within thirty minutes 

er Sor eas of proofs—often delivered before the 


Fire Liability Marine 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and “‘Policy- 
holders’ Menth.” 


ee transaction deepens the impression that the 

Life is consistently giving life insurance 
pecan that is out of the ordinary. Such a 
favorable reputation for conscientious “Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal 
Winnipeg Detroit Duluth 


PEORIA LIFE INSURANCE COMPANY Pittsburgh Cleveland Buffalo 
PEORIA, ILLINOIS Phoenix Columbus Portland 























TWENTY-TWO YEARS An Exceptional Sales Opportunity 


and the 











CONFIDENCE of 





An Ideal 
‘Policy 


SPECIMEN RATE AT 
AGE 35 PER $1,000.00 


We are licensed 
in the following 
twenty-five states and 
have top. contracts 
available in many dis- 


POLICYHOLDERS 


assure $ 1 7:60 


OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





With Paid-Up and Ex- 
tended Insurance Val- 
ues. Also Optional Cash 
Benefit at Age 70. 























Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna. 


For full particulars address 


AGENCY DEPARTMENT 


National Life Association 


Home Office: Des Moines, Iowa 
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THE SPECTATO 


MEDICAL PROGRAM 


Important Subjects at American Life 
Convention Section Meeting 


SESSION TO BE IN CHICAGO 


Open Forum to Be Conducted by Dr. H. 
W. Dingman—Symposium on Mitral 
Murmurs of the Heart 


The program of the seventeenth annual meet- 
ing of the Medical Section of the American 
Life Convention has been announced. The ses- 
sions will be held in Chicago, Wednesday, 
Thursday and Friday, May 4, 5 and 6. The 
Drake Hotel will be headquarters. Herbert M. 
Woollen, president of the American Life Con- 
yention and of the American Central Life In- 
surance Company, and Claris Adams, secretary 
of the Convention, will deliver addresses. 
Among the features of the meeting will be an 
open forum conducted by Dr. Harry W. Ding- 
man, vice-president and medical director of the 
Continental Assurance Company, and author of 
Insurability, which is now in the presses of 
The Spectator Company. There is also sched- 
tled a symposium on mitral murmurs of the 
heart in which a number of prominent medical 
directors will participate. 

The program follows: 


WEDNESDAY 
May 4TH, 10:00 A. M. 


Chairman’s Address.—By Carl Stutsman, M.D., med- 
ical director, Merchants Life Insurance Company, Des 
Moines, Iowa. 

Address—By Herbert M. Woollen, M.D., presi- 
dent, American Life Convention, president, American 
Central Life Insurance Company, Indianapolis, Ind. 

Subject—“Should Primary Pleurisy Be Regarded as 
Tubercular in Life Insurance Underwriting?”—By 
Harry B. Anderson, M.D., medical director, Imperial 
Life Insurance Company, Toronto, Canada. 

Discussions.—By Henry R. Carstens. M.D., medical 
director, Detroit Life Insurance Company, Detroit, 
Mich.; by Robert J. Graves, M.D., medical director, 
United Life and Accident Company, Concord, N. H. 


WEDNESDAY 
May 41H, 2:00 P. M. 


Subject—“The Application of Modern Clinical 
Medicine to the Problem of Medical Selection.”—By 
Francis H. McCrudden, M.D., assistant medical di- 
fector, New England Mutual Life Insurance Com- 
Pany, Boston, Mass. 

Subject—““Modern Selection of Risks Showing 
Presence of Sugar in the Urine.”—By Edgar W. 
Beckwith, M.D., medical director, North American Re- 
Sssurance Company, New York city, N. Y. 

Discussions.—By Wm. Mubhlberg, M.D., medical 
director. Union Central Life Insurance Company, Cin- 
cnnati, Ohio; by Duane W. Propst, M.D., associate 
eral medicine, University of Illinois, Chicago, 


(Concluded on page 9) 


FIRE INSURANCE IN THE 
UNITED STATES 
1926 Record of 254 Stock Companies 
Shows Big Increases in Every 
Item 


ASSETS UP $145,548,636 


Underwriting Profit Shown on Paid Basis 
—Big Increases in Surplus Indicate 
Corresponding Gains from In- 
vestments 


The record of 254 stock fire insurance com- 
panies, showing the chief financial and under- 
writing items as taken from their statements of 
December 31, 1926, again shows large gains in 
every department. As in 1925, the companies 
showed an underwriting profit in the aggregate 
on a paid basis. It is impossible to state 
whether or not such a profit would be shown 
if the premiums and losses were shown on the 
incurred basis. The combined losses and ex- 
penses of the 254 companies amounted to $916,- 
698,040, while the total premium income was 
$950,578,616, or an excess of premiums of $33,- 
880,576. The assets of these stock fire insurance 
companies at the close of 1926 amounted to the 
huge sum of $1,877,260,042, this representing a 
gain over the corresponding figure in 1925 of 
$145,548,636. The total capitalization of the 
companies amounted to $268,941,548, a gain over 
1925 of $16,147,465. The surplus accounts total 
$541,448,444, the increase in 1926 amounting to 
$25,459,295. In all of these items the companies 
made noticeably smaller gains than in 1925, a 
condition probably, at least in part, accounted 
for by the fact that the companies experienced 
a very remarkable rise in security values in 
1925 which was not duplicated in 1926, although 
there was a big gain in that item. The surplus 
given includes the deposit capital of foreign 
companies but is exclusive of the capital stock 
of domestic companies. The surplus to policy- 
holders of the combined group of companies 
therefore amounts to $810,389,992 as compared 
to a similar figure at the close of 1925 of $768,- 
783,232. 

The total income of the companies during 
1926 amounted to $1,058,257,740, an increase in 
1926 of $58,652,579. This income includes not 
only interest and rents received as well as pre- 
miums written, but also in cases of companies 
increasing their capital, the surplus paid in as 
premium on new stock issued, and also the prof- 
its on securities sold, is added in. The com- 
panies paid out in dividends during the year 
$44,496,250, an increase over the previous year 
of $9,958,660. This is a considerably larger 
amount than the increase in 1925. 

Total disbursements during 1926 amounted to 


(Concluded on page 15) 
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AVIATION HAZARDS 


164 U. S. Commercial Operators Had 
190,215 Passengers in 1926 


FOUR AIRWAYS CARRIED 1,844,455 
POUNDS OF EXPRESS 


French Report Estimates Only 1 Death or 
Serious Injury Per 310,500 Miles 
Flown 
For many years THE Spectator has closely 
followed the situation in the United States and 
other countries as regards the insurance possi- 
bilities in commercial aviation from all angles, 
whether life, fire, marine, casualty or surety. 
Extensive articles have appeared in these col- 
umns from time to time, and this paper was the 
first insurance journal to review the modern 
status of the problem and point out that gov- 
ernment aid in the development of landing fields 
and air routes was a necessary prelude to any 
national success in the extension of commercial 
aviation. This stand has since been justified by 
the facts, and the lead taken by the government 
through its air mail activities, long distance 
flights, etc., is being taken advantage of by 

private capital. 

Preliminary figures for 1926, compiled from 
returns made to the Chamber of Commerce of 
the United States, show that during the past 
year 6 airway operators carried 5782 passengers 
in this country. Four airway operators carried 
1,844,455 pounds of express matter, while 16 
operators (including the post office) carried 
611,580 pounds of air mail. 

With regard to commercial operators, 164 of 
these carried 129,216 paying passengers and 60,- 
999 free passengers for a total passenger list 
of 190,215. The 164 operators reported 58,942 
hours flown, and in addition to their passengers 
carried 161,826 pounds of pay freight. Acci- 
dents for this total have not yet been reported. 

The Aircraft Year Book for 1926 gives re- 
ports from 290 operators, showing 258,762 
flights made during 1925, totaling 5,396,672 
miles. These operators are located in 41 States 
and report 676 aircraft utilized in their business, 
205,094 passengers carried and 112 tons of 
freight and mail transported. Twenty-nine 
planes are reported as being used in crop dust- 
ing. Ninety-two operators are equipped for 
acrial photography. Flying schools were main- 
tained by 94 operators. 

In 1925 the United States Air Mail Service 
covered a distance of 2,520,394 miles, of which 
1,681,350 miles were by day flying and 839,044 
miles by night flying. More than 95 per cent 
of the scheduled flights were completed with 
but one fatal accident. 

Army aviators flew 11,002,887 miles and 
Mavy aviators 4,465,370 miles during the year 


(Concluded on page 20) 
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HE Pittsburgh Chronicle Telegraph pub- 
lishes the following item, which may be 
a help to life insurance agents: 

“When the agent for the life insurance com- 
pany paid Mrs. Stone the insurance on her late 
husband’s life he asked her to take out a policy 
on her own life. 

“T believe I will,” she said; “my husband had 
such good luck with him.” 

* * * 


N Associated Press dispatch from Vienna 
A printed in recent daily newspapers com- 
ments upon the longevity of kings. According 
to this dispatch the length of life of the early 
members of the Hapsburg family was under 
twenty years while the later members have lived 
over fifty. So, says the headline in one news- 
paper, 
longer.” I do not imagine, however, that this 
news will create any great disturbance in liie 
insurance circles. 


* * * 


HAVE long felt that Sinclair Lewis lacked 

a sympathetic knowledge of the subjects 
about which he has written in his several at- 
tempts at satirical novels. The six-hour train 
ride to Boston gave me an opportunity to read 
his new book Elmer Gantry, in which he depicts 
a life I know considerable about, having been 
brought up in it. My former impressions were 
confirmed. His lack of sympathy is so great 
and his prejudices are so strong that he fails 
utterly to see the really good men who are in 
the majority among ministers and priests. He 
dumps them all indiscriminately into the same 
pot with showmen and fakirs. In the case of 
this particular book his criticisms are so ex- 
treme that the probable reaction will be un- 
favorable to him rather than to the priesthood. 
Nevertheless I hope he does not attempt to 
write about insurance. 


* * * 


ERMAN C. HINTZPETER, one of the 

biggest producers of life insurance in Chi- 
cago, and who got his training with Darby 
Day, recently was written up in Opportunity, 
a salesmen’s magazine. According to the article 
he has a renewal income of $50,000 a year and 
is worth close to a million dollars. He gets 
his business from footwork, writing during one 
month as many as three applications per day. 
His particular. forte is doing the thing in hand 
when others would put it off to another time. 


x * * 


| omen ALBERT ODELL, advertising di- 
rector of the National Life Association of 
Des Moines, has written and privately published 
a monograph entitled Mental Attitude. “Mental 
attitude,” says Mr. Odell, “governs and guides 
the entire universe.” The booklet is handsomely 
bound in cardboard and the typography deserves 
special commendation. 


“Kings are fewer now, but they live 
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$ bis automobile accident problem does not 
appear to improve much despite the very 
fine work done along this line by insurance 
companies and by such organizations as the 
National Safety Council. Figures just made 
public by the Department of Commerce at 
Washington show that automobile accidents 
caused 441 deaths in 78 large cities during the 
four weeks ending March 26 of this year. 
Similar information for 1926 shows that only 
347 persons were so killed in the same period. 
In other words, there was an increase of 94 
in the number of automobile fatalities within 
the time considered. If our troops in Nicaragua 
suddenly began to report a monthly casualty 
list of 441 officers and men, there would be 
such a howl from the country and its repre- 
sentatives as would be heard all over the world. 
Personally, I cannot see that the question of 
whether it was killed by a bullet or by an auto- 
mobile makes any real difference to a corpse. 


x * * 


[* talking about automobile accidents, it is 
well to remember that the man who owns or 
drives a car is not the only one at fault. Pedes- 
trians, particularly those in crowded cities, 
seem to have a kind of divine confidence in the 
efficacy of brakes and the operation of clutch 
pedals. Also, jaywalkers, as far as attention to 
things on their own level is concerned, appar- 
ently believe that the age of universal aviation 
has arrived. Apropos of that, the highest court 
in France has decided that pedestrians may be 
fined for traffic law violations and are as sub- 
ject to such regulations as are vehicles. 


* * * 


HE magazine “Liberty” has just completed 

a series of articles on the situation existing 
between rival gangs in Illinois as it affects the 
law enforcement situation. If only half of the 
information given is true (and I do not hesi- 
tate to express my own confidence that all of 
the material is veracious) then it might be bet- 
ter to recall the marines from China for the 
protection of lives and property in a section 
of the country where the State government ap- 
parently is handcuffed. How can casualty in- 
surance companies continue to do business in 
a territory where the mental status is such that, 
as in the infamous Herrin massacre, about 50 
men can surrender under a promised truce and 
then be butchered after they had laid down 
their arms, without anyone being punished for 
the crime? 


* * * 


OES it mean anything to you that in the 

United States, during 1925, there was one 
divorce for every 7.5 marriages? Incidentally, 
would the rise or fall of the divorce rate have 
any effect on the loss ratios for residence burg- 
lary insurance? If so, why? If not, why not? 
Quien sabe? 


“SMOKE” 








LTHOUGH it is not the policy of this de- 
partment to condone chickenheartedness 
when it comes to dealing with arson, I am some. 
what of a Boy Scout in the matter of clearing 
unjustly besmirched reputations. Having done 
my part to make a good woman out of Mrs, 
O’Leary’s cow, I ask you to reflect on the ex- 
periments of that scientist who has successfully 
extinguished a flame by means of carefully 
pitched musical vibrations. Best results, he 
finds, are. obtained with a violin. 
Now isn’t it barely possible that Nero was 
trying to put out that fire? 
* * * 
T has been said of the poor beggars who 
have to hammer out a column for a living 
that they think of every innocent happening of 
the day in terms of “copy.” While I was lunch- 
ing at Childs the other day, in company with 
several other William street urchins, some oblig- 
ing person blew a fuse and started a fire. The 
blaze didn’t amount to much but the smoke 
poured out in columns, Yes, Alec,—They were 
dense, too. 
oe 
OINCIDENT with reading Eddie Foy’s 
vivid reminiscenses of the Iriquois Theater 
Fire which the “Laboratories’ Data” prints in 
its March issue, I chanced across this observa- 
tion by F. P. A. in the New York World. 
“What the theater padlock will do to the 
drama it is hard to forecast: To us it sounds 
silly, but so does any censorship in the theater. 
The theater has had one horrible experience 
with padlocks; the Iroquois Theater fire in 
Chicago, December 30, 1923.” 
* * * 


I“ pleasing contrast to the fearful tragedy 
mentioned above is the report of the fire in 
the Capitol Theater building, New York, on 
Saturday last. While 5000 persons sat calmly 
enjoying the performance inside, firemen, sum- 
moned hastily by Patrolman Thomas Mitchell, 
hauled hose up an elevator shaft and extin- 
guished the blaze—it was on the fourth floor— 
in a jiffy. Shortly afterward, the 5000 patrons 
filed out, most of them blissfully unaware that 
their lives had been in peril. Skillful fire fight- 
ing and the presence of mind of Patrolman 
Mitchell, who engineered the whole thing, 
averted what might have been a fateful panic. 
* * * 


IXTEEN SHIEKS IN SNYDER WEB— 
New York Daily News headline. “Will 
you come into my parlor?” said the Snyder to 
the fly. 
* * * 
E hear much of brazen American tourists 
desecrating the literary and artistic 
shrines of Europe through indulgence in that 
great American pastime of snitching souvenirs. 
Possibly it was to forestall vandalism that St. 
Paul’s Cathedral in London has returned as 2 
relic a lightning rod installed by Benjamin 
Franklin. 
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FIREMEN’S FLEET FIGURES 
A REPRESENTATIVE of the In- 
surance Field called up THE 
SPECTATOR Office on the telephone on 
Tuesday of this week stating that the In- 
surance Field was going to print an arti- 
cle conimenting on the statistics presented 
in the Fire Insurance Pocket Index of the 
figures of the Firemen’s group of com- 
panies, and asking THE SPEcrAror to 
make a statement in explanation of why 
these figures were presented as of Janu- 
ary I, 1927, whereas the figures of other 
companies appeared as of December 31, 
1926, the date required for filing with the 
insurance departments. Thereafter the 
said representative called at this office by 
appointment and was given an explana- 
tion that, following the statements pre- 
pared for the insurance departments by 
the Firemen’s group, on January 1 there 
had been reallocations and adjustments 
of the financial exhibits and business of 
the seven companies composing this 
group, and that as it is the custom in THE 
SPECTATOR publications to present the 
latest statements of companies for the in- 
formation of policyholders and the pub- 
lic, the statements of these companies 
were thus printed in our chart as of the 
year ending January I, 1927. 

The representative of the journal re- 
ferred to having telegraphed our state- 
ment to Louisville, a wire was received 
from that journal as we go to press, from 
which we quote in part: 

Our New York Office wires text of your 
statement regarding Firemen’s figures in which 


you state that “We have been informed by the 
Insurance Field that it intends to print an 





article criticizing the statistics of the Firemen’s 
Insurance Company group.” Your information 
in this respect is erroneous. We are not criti- 
cizing any company or its figures, but are mere- 
ly commenting in a news article on the interest- 
ing variations in different sets of figures. 

It is the policy of the publishers of 
The Fire Index to present therein the 
latest information concerning fire insur- 
ance companies for the use and guidance 
of its subscribers. In pursuance of this 
policy, having learned that the Firemen’s 
Group had changed its plan of conducting 
business and incidentally had prepared 
new statements as of January I, 1927, 
the figures from such statements covering 
the operations of 1926.as modified by the 
changed conditions were given in The 
Fire Index, the statements being foot- 
noted to show that they were as of Jan- 
uary I, 1927. On application THE SPEc- 
TATOR will be pleased to furnish to any 
subscriber the figures of the Firemen’s 
Group as of December 31. 

The new plan, which was approved by 
Joseph Froggatt & Company, Inc., insur- 
ance accountants, involved the changing 
of inter-company reinsurances from a 
facultative to a treaty basis and the allo- 
cation of the combined business of seven 
companies according to particular per- 
centages. These changes naturally led to 
modification of several items of the re- 
spective companies’ statements, including 
their assets, reserves, surplus, premiums 
and expenses for the past year. While, 
therefore, the figures presented in The 
Fire Insurance Policyholders Pocket In- 
dex are not those as filed by the com- 
panies with State insurance departments 
as of December 31, 1926, they show the 
latest condition and business as modified 
by the changed plan of operation as of 
January I, 1927, immediately following 
the close of the year 1920. 

At the date that The Fire Index went 
to press, complete revised information 
as to the underwriting results of the 
individual companies in the Group was 
not available. 

From the foregoing, it will be seen that 
the manner in which The Fire Index 
gives the figures of the companies in the 
Firemen’s Group, as of January I, 1927, 
representing the basis upon which the 
companies are now operating, presents a 
truer picture of present facts and meth- 
ods than would the figures from the state- 
ments as of December 31, 1926. The 
altered plan of conducting the business 


5 





of the Firemen’s Group will doubtless 
permit of a more economical handling 
of their business and will also bring about 
a greater equalization of the results of 
their transactions, each of the companies 
getting its fair proportion of the business 
of the Group. 

It is on the calendar that these com- 
panies will shortly undergo periodical 
examination by the insurance department 
of New Jersey. The management reason- 
ably expects that the plan of allocations 
and adjustments as well as the financial 
and business statements made by the com- 
panies as of January I, 1927, will receive 
the approval of the insurance depart- 
ments, as they have of expert insurance 
auditors. At all events, the figures 
printed in the Fire Index present the lat- 
est statements of the companies. 





PROTECTING LIFE AND PROPERTY 


EWS dispatches for the early part 

of this week contained two unusual 
items which involve the principle of life 
and property protection to a more than 
ordinary extent. 

In New York City, Tuesday night, wit- 
nesses were treated to the spectacle of a 
thirty-eight story fire in the tower of the 
nearly completed ten million dollar Hotel 
Netherland, at Fifth Avenue and 59th 
Street. The blaze raged 559 feet in the 
air, beyond the reach of any extinguish- 
ing apparatus, and the whole problem of 
the fire fighters resolved itself into one of 
preventing adjacent structures from be- 
ing ignited. 

In Texas, a tornado struck the town of 
Rock Springs, county seat of Edward 
County, and according to information 
available at the time of going to press, 
caused the death of 126 persons and left 
only a scant half dozen buildings stand- 
ing. A detachment of cavalry from Fort 
Clark has been ordered to proceed to the 
scene of the disaster and the Southern 
Pacific Railroad has sent a rescue party 
overland from Del Rio. 


These two catastrophes, more than any 
others within recent months, serve to 
stress the necessity for indemnity to re- 
place the monetary values of life and 
property. Insurance agents canvassing 
for life, fire, tornado and other branches 
of coverage, should find them useful sales 
arguments with which to convince reluct- 
ant prospects. 
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PRESBYTERIAN MINISTERS FUND 


The Oldest Insurance Organization in 
America 


Looking backward to the time when this na- 
tion formally declared its independence, nearly 
151 years ago, one is impressed with the changes 
that have occurred in the last eventful century 
and a half. Every one who participated in or 
lived during the stirring events attending the 
early days of the republic, has passed away, but 
an insurance company, the Presbyterian Minis- 
ters Fund, of Philadelphia, which was organized 
in 1759, and is therefore in its 168th year, is 
still actively conducting its business. For a 
third of a century past, this fine and reliable old 
insurance organization has been under the man- 
agement of its present president and actuary, 
Perry S. Allen, and has made consistent pro- 
gress under his careful administration of its af- 
fairs. In the year 1926, the company made ev- 
cellent advances in all the important items of 
its statement. Its assets increased over $800,- 
000, now amounting to $16,122,950, and after 
adding about $648,000 to its policy reserve, the 
company shows an increase of about $95,000 
in its unassigned funds. The policy reserve now 
amounts to $14,135,402 and the unapportioned 
surplus to $1,240,616. 

The company’s premium income last year was 
the largest ever received, having amounted to 
$2,607,631—an increase of about $229,000 over 
that of the preceding year. Its total income last 
year was $3,336,144, or $354,000 more than in 
1925. The payments to policyholders, $2,454,- 
898, exceeded those of the previous year by 
$459,000 and include death claims amounting to 
$398,319, endowments, annuities, etc., aggregat- 
ing $776,317, dividends to policyholders to the 
amount of $473,291 and payments for surrend- 
ered policies, $806,970. The excess of income 
over disbursements last year was $636,985. 

The new business written in 1926 was $6,323,- 
143, represented by 1,670 policies, and showed 
an increase over the business of the preceding 
year of over $231,000. The Fund closed the 
year with $49,271,331 of insurance in force, un- 
der 21,276 policies, the gain in insurance in 
force having been $2,749,245. The average 
amount of each policy in force has risen during 
the year from $2217 to $2315. 

The resources of the Presbyterian Ministers 
Fund, $16,122,950, include real estate valued at 
$435,076, mortgage loans amounting to $219,710, 
loans to policyholders on the company’s poli- 
cies, $3,439,513, bonds and stocks valued at $11,- 
133,569, cash and ground rents, $83,375, accrued 
interest, $155,580, unused fire insurance, $962, 
and uncollected premiums, $655,165. Among the 
liabilities is noted the sum of $464,750 of divi- 
dends declared on or apportioned to annual 
dividend policies and payable during the year 
1927. 

It is manifest from the foregoing facts that 
the Presbyterian Ministers Fund is rendering 
fine service to its patrons. It has always spe- 
cialized in providing insurance for the families 
of ministers of evangelical denominations, and 
it does not employ agents, but secures its new 
members entirely by correspondence. This plan 
has been successfully carried on for over thirty 


years past by President Allen, and has resulted 
in a steady expansion of the Fund’s sphere of 
usefulness. Under the conservative yet pro- 
grossive management of President Allen, it is 
confidently anticipated that the Presbyterian 
Ministers Fund will continue to provide sound 
insurance protection for ministers and their 
families in a yearly increasing measure. 


Shenandoah Life Dividend 
Ricumonp, Va., April 9.—Directors of the 
Shenandoah Life, of Roanoke, have declared a 
dividend of 9 per cent, payable semi-annually 
in April and October. This is an increase of 
1 per cent over the dividend paid in 1926. Here- 
tofore the company has paid dividends to stock- 

holders annually in June of each year. 


H. A. LOUCKS WITH MONTANA LIFE 
Former Wyoming Commissioner Made 
General Agent 

H. A. Loucks, who recently resigned as insyr- 
ance commissioner of Wyoming has been ap. 
pointed general agent of the Montana Life Ip. 
surance Company, Helena. His territory 
will consist of eastern Wyoming and will in- 
clude the three largest cities of the State, Cas. 
per, Cheyenne and Sheridan. Mr. Loucks wij! 
make his headquarters at Sheridan. 

Mr. Loucks is widely known in Wyoming 
enjoying an intimate acquaintance with cattle. 
men and oil operators. He wrote a $10,000 
policy on the life of Governor Frank C. Emer- 
son before the ink was hardly dry on his con- 
tract. 








that event. 











MASTER MINDS 


All successful enterprise, whether mili- 
tary, mercantile or professional, rise to 
the crest because of the executive genius 
of one, or perhaps two, individuals. 


Cast about and learn the truth of this 
statement—for it 1s true. 


Then consider the individuals. 
lives been so protected that if their business 
lost them 1t could survive the necessary 
drastic reorganization to follow? If not, 
they are under-insured and no wise insur- 
ance salesman need be told what to do in 


Prudential Ordinary Agencies, located in ° 
all larger cities, 
Agents and Brokers to examine 
this company’s attractive 
line of low-cost Busi- 
ness Insurance. 


Insurance Company of America 
Epwarp D. DuFFig.p, President 
Home Office, Newark, New Jersey 


Have their 


invite Special 


The Prudential 
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MAY CHANGE HANDS 





International Life Deal Hangs on 
Option 





HOLDING CONCERN CONTROLS STOCK 





T. J. McReynolds, Florida Banker, and As- 
sociates Considering Purchase of 
Company 

It is quite possible that the International 
Life Insurance Company of St. Louis, Mo., 
may change hands shortly. T. J. McReynolds, 
banker, of Daytona Beach, Fla., heads a group 
which is ee 8 purchase of the com- 
pany from the International Company, a hold- 
ing concern which controls a majority of the 
stock of the International Life Insurance Com- 
pany. Mr. McReynolds and his associates have 
already signed a contract, subject to option, to 
buy the control and have made an option pay- 
ment. The option expires on the last of April. 

The International Life was incorporated in 
Missouri in 1908. The following year it was 
merged with the Great American Life Insur- 
ance Company, also of Missouri, and reincor- 
poration followed. The company grew rapidly, 
absorbing in all 15 life insurance companies 
which, at the time they were acquired, carried 
an aggregate of $56,540,107 in life insurance. 
In the early part of 1924 interests allied with 
the Standard Life of Decatur, Ill., acquired a 
large share of the company’s stock and J. R. 
Paisley, of the Standard Life, became presi- 
dent of the International. On December 27, 
1924, the Standard and the International were 
consolidated by reinsurance, the name of the 
latter being retained. 

The group which purchased the controlling 
interest in May, 1924, paid $850,000. The Rey- 
nolds offer is said to be close to $3,000,000. 
Stockholders in the control company include 
W. K. Whitfield, president of the International 
Life; Dr. G. R. Rendleman, August Schlafly, 
John M. Atkinson, David Hill, all of St. Louis, 
and four or five Missouri and [Illinois asso- 
ciates. 

The International Life had assets, as of 
December 31, 1926, of $40,083,276, and insur- 
ance in force of $48,574,754. The premium in- 
come for the year totaled $8,456,303. 


Karl B. Korrady Made Manager of Con- 
necticut General 

Cuicaco, Int., April 13—Appointment of 
Karl B. Korrady, now manager of the Chicago 
branch of the Missouri State Life, as manager 
of the local branch of the Connecticut General 
Life, has been announced by that company. Mr. 
Korrady, after a trip to the company’s home 
office in Hartford, expects to take charge of the 
branch about May 1. He succeeds W. W. 


Willis, who resigned several months ago because 
of ill health. 


BANKERS LIFE COMPANY 
RESTRAINED 
Assessment Policyholders Get Temporary 
Injunction Preventing from Raising 
Rates 

Des Moines, Iowa, April 9.—In the district 
court at Marshalltown today upon application 
of C. H. E. Boardman and State Senator Ray 
P. Scott, Judge B. F. Cummings issued a sweep- 
ing temporary injunction restraining the Bank- 
ers Life Company of Des Moines, from raising 
the rates of insurance of holder of assessment 
insurance policies above what has been regularly 
charged prior to January 1, 1927, or from seek- 
ing to collect Call No. 176, dated March 1 and 
payable April 1, this year. 

The injunction also restrains the insurance 
company from lapsing membership of any of 
the assessment members by any failure on their 
part to pay this last assessment levy; prohibits 
the company from any further attempts to 
change over assessment members to old line 
insurance; and prevents the company from the 
use of transfer of any fund, aside from con- 
tingent, for any purpose excepting to pay death 
losses of assessment members. 

It is estimated that 60,000 policyholders whose 
average age now is 61 years, and who hold ap- 
proximately $180,000,000 worth of insurance in 
the company are affected by the injunction. 

The action at Marshalltown is brought by 
twenty of the old mutual assessment members 
living in Marshall and Tama counties. 


A group of assessment policyholders in the 
Bankers Life, residing at Lincoln, Neb., and 
other points in that State, have entered suit to 
prevent or rather to annul the policy of the 
company in placing the 61,000 assessment mem- 
bers in a classification by themselves and thus 
preventing them from profiting by the addition 
of younger members to the ranks. This group 
of protestators ask the court to compel the 
Bankers Life to assess all members in order to 
make up what the insurance company claims is 
a depleted fund. 

Two groups of policyholders in Des Moines 
and one in Kansas City have also brought suit 
in one way or another to prevent the company 
from enforcing the collection of the advanced 
rate. The case at Marshalltown is the only 
one in which an injunction has been secured. 
Judge W. S. Ayers, attorney for the company, 
has demanded immediate trial of the Marshall- 
town suit. 


Honoring E. A. Saunders 
RicuMmonp, VA., April 12—Agents of the At- 
lantic Life are conducting a drive for new busi- 
ness during the present month in honor of Ed- 
mund A. Saunders, who was recently elected 
president of the company. 
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BUREAU SCHOOL A SUCCESS 





General Agents and Managers Gather 
in Chicago 





JOHN MARSHALL HOLCOMBE IN 
CHARGE 





Four Days of Study Draws Students 
from All Over Country—Hypothetical 
Agency Built Up 
Cuicaco, Itu., April 13.—Fifty-one life in- 
surance general agents and branch managers 
went back to school again here in a unique 
experiment conducted at the Edgewater Beach 
Hotel by the Life Insurance Sales Research 
Bureau of Hartford, and after four days of 
study in elementary school fashion, they were 
enthusiastic about the whole thing. It was the 
first time that competing general agents and 
branch managers had united to solve their com- 
mon problems and if the research bureau staff 
acts on the many suggestions that the program 
be repeated in other parts of the country, a 
new day of co-operation in life insurance rela- 

tions is indicated. 


Individual company schools are common, and 
training classes for salesmen are numerous, but 
those in charge of the Chicago experiment de- 
clare that never before had the successful men 
in the profession, the agency leaders, joined for 
an educational course. 


The school was conducted by John Marshall 
Holcombe, Jr., manager of the Life Insurance 
Sales Research Bureau, and he was assisted 
by G. G. Terriberry and H. C. Ashworth, mem- 
bers of his staff. The plan for the first day was 
to have the opening lecture in the morning, an 
examination during the afternoon, followed by 
an open discussion. The last’ three days were 
opened with a review of the previous day’s 
work, followed by lectures on new topics, a re- 
view each afternoon and the discussions. 

Those attending the school represented over 
twenty-five different companies and came from 
as far east as Boston, as far south as Mem- 
phis, as far west as Denver, and from the prin- 
cipal cities of Canada. Each in attendance paid 
a tuition fee for the course. 


The school course was built around an hypo- 
thetical agency, which was studied from its 
nebulous stage until its was a growing and 
healthy institution. On the opening day Mr. 
Holcombe discussed the importance of having 
an agency goal before starting the organiza- 
tion. On the second day the staff discussed 
how to sell the profession of life insurance 
salesmanship to the prospective agents. It was 
agreed that in the past many general agents 
were prone to paint only a picture of success 
while interviewing their prospective agents and 
neglected to tell of the many difficulties and of 
the chances for failure. Mr. Holcombe stressed 








Life Insurance 


THE “SreECraror 





Thursday 







































































NYLIC INCENTIVES and AIDS 
TO SUCCESS 





Successful Permanency 
WITH AN ASSURED FUTURE 


{| A very ynusual incentive for industry 
and permanency is provided for New 
York Life Agents in the Company’s 
present agency plans which were first 
adopted many years ago. 


| Time has proven the wisdom of these 
plans. Many men and women who 
have stuck to the “‘Nylic’’ program for 
20 years are now assured of a life-in- 
come, though some of them are still in 
the prime of life. 


] It is noticeable that those who have 
paid the price of hard work throughout 
the 20 years now take longer vacations 
and travel more than they formerly did. 
Yet, the great majority, having become 
accustomed to industry and loving the 
work, continue to insure their clients 
even after 20 to 50 years of service. 


] Thus, they add to their certain life- 
incomes substantial commissions from 
new business, secure in the knowledge 
that they are protected for life. 





—— i bf mid Hs TLL, 
= “2 PHS A825. 89952 3900 -- 
New Home Office Building now being erected 
on the site of the famous old 
Madison Square Garden 





Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satis- 
fied and happy? 


NEW YORK LIFE -INSURANCE CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 














the importance of describing the seamy side of 
the profession as well as the pleasant side and 
declared that this plan would be an antidote 
to discouragement among the new men. 

Among the qualities to look for in new men 
were listed industry, initiative, determination 
and enthuisasm. One general agent declared 
that before hiring new salesmen he would 
analyze the character and career of one of his 
staff, not the best one, and ask himself if he 
could use ten more just like him. If the an- 
swer was favorable the prospects were mentally 
compared with the man analyzed. 

On the third day Mr. Terriberry discussed the 
training of agents and urged wider use of 
stereopticen slides as is done by the General 
Motors Company in training its salesman. He 
exhibited several sample slides. During the 
day S. T. Whatley, Chicago general agent for 
the AZtna Life, gave a demonstration of how 
he sells the job of life underwriting to pros- 
pective salesmen. E. W. Baker, A¢tna general 
agent at Detroit, impersonated the prospect. 

On the closing day Mr. Ashworth spoke on 
keeping in touch with old policyholders. Darby 
Day, Chicago general agent for the Union Cen- 
tral, and A. E. Patterson, local agency manager 
for the Equitable of New York, were guest 
speakers, each using the subject “Agency 
Building.” 

Mr. Whatley was among the enthusiastic 
ones and declared that he had heard much 
favorable comment. He recommended that 
similar schools be held in other parts of the 
country, and such is the plan of the Research 
Bureau, according to Mr. Ashworth, if the re- 
ports on the first school seem to justify. 


Gilbert L. Stephenson Speaks Before 
Detroit Life Underwriters 


Detroit, Micu., April 9—Judge Gilbert L. 
Stephenson, vice-president of the Wachovia 
Trust Company, Raleight, N. C., spoke to the 
largest audience of the series of lectures given 
under the auspices of the Life Underwriters 
Association of Detroit in co-operation with the 
Union Trust Company. 

He talked on the subject of “Personal Life 
Insurance Trusts.” The judge called the life 
insurance company the father of the insurance 
trusts and the trust company the mother. 

“Life Insurance, he said, “now has policies in 
force aggregating 90 billions, while the re- 
sources of the trust companies have grown to 
19 billions. With such healthy parents I predict 
long life and prosperity for the lusty infant, 
now five years of age.” Judge Stephenson took 
a very decided stand in favor of insurance trusts 
whenever discretion must be exercised for the 
best interests of the beneficiaries and such dis- 
cretion is essential in the majority of cases. 
“However sound and careful may be the insur- 
ance company’s investments relative to its poli- 
cies, it cannot possibly adapt itself to the cir- 
cumstances of administration as can the trust 
office in personal touch with the beneficiaries.” 

Judge Stephenson’s address contained a care- 
ful analysis from the jurist’s standpoint, and 
urged the importance of funded and cumulative 
insurance trusts as offering protection against 
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loss by lapse. Likening the custom of entrust- 
ing protective functions of various agencies to a 
royal family, he traced the brother and sister of 
the modern insurance trust back to the dawn 
of history, specifically to the time of Moses. 

Judge Stephenson put real fervent oratorical 
emphasis on his aim for trust and insurance 
companies co-operation. 


Issue of Magazine Devoted to Life 
Insurance 


Cuicaco, Itt., April 13.—Dr. Herman N, 
Bundesen, Commisisoner of Health of the City 
of Chicago, has devoted one entire issue of “Chi- 
cago’s Health,” a weekly magazine issued by 
his department, to reasons why the head of a 
household should provide adequate life insur- 
ance for his family. 

The leading article is entitled “If I Should 
Die Tonight,” and is written by Dr. Bundesen, 
He outlines the chances for accidental death, 
quotes statistics to show that most men are not 
adequately insured, cites instances of poverty 
following in the wake of the death of the head 
of the household, and then compares the misery 
of an uninsured family with the comfort and 
health of the family that was provided for. He 
outlines the many other reasons for buying life 
insurance other than family protection and then 
closes his argument with the advise to “get it 
and keep it.” 

“Insurance fulfills the dreams of every far- 
sighted and thoughtful man and head of a 
family,” he says. 

In an open letter addressed to the head of 
every family, Dr. Bundesen says, “The Chicago 
department of health is not in the insurance 
business, but it is in the business of conserving 
health and it recognizes the fact that insurance 
is a solution of many health problems of de- 
pendents. 

“The records of the department show that ill 
health of the husband is followed by needy 
widowhood, and that fatherless children and a 
high child mortality go hand in hand. 

“You husbands and fathers of families, and 
sons of dependent parents, should read this pam- 
phlet, and learn how life and accident insurance 
may be health insurance for the family as well.” 


Detroit Life’s March Business 


New business totaling $3,621,542 was written 
by the Detroit Life Insurance Company during 
the month of March, according to M. E. 
O’Brien, president. This is an increase of ap- 
proximately a quarter of a million dollars over 
the total for March, 1926. This record was the 
result of a special campaign in honor of Vice- 
President Morris Fishman. The total life in- 
surance written by the company for the first 
three months in 1927 was $6,654,526; all of this 
insurance was written in the State of Michigan. 


Income Tax Record 
The A&tna Life Insurance Company has pub- 
lished a very conveniently arranged little note- 
book for use in keeping income tax records. 


April 1 


————_ 
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LIFE INSURANCE SIMPLY EXPLAINED 
Latest Work from Pen of William Alex- 
ander Intended to Educate Public in 
Fundamentals 

In response to a well defined demand for a 
simple text-book on life insurance by an au- 
thority in the business as well as a writer of 
ability, William Alexander, secretary of the 
great Equitable Life Assurance Society of 
the United States, has prepared a new book en- 
titled Life Insurance Simply Explained. The 
book is primarily intended for schools and 
classes. It was written at the suggestion of the 
National Association of Life Underwriters and 
is published by The Spectator Company under 
the auspices of that body. 

In order to enhance the value of the book for 
classroom use, Frank L. Jones, State manager 
in Indianapolis for the Equitable Life, former 
president of the National Association of Life 
Underwriters, and formerly Superintendent of 
Schools in Indiana, has prepared a series of 
lessons, with appropriate questions, based on 
the new text-book. The book is, of course, en- 
dorsed fully by the publications committee of 
the National Association. 

Among the several prominent life insurance 
persons who have been given the opportunity to 
read proofs of the new book is Courtenay Bar- 
ber, well-known life insurance expert of Chicago. 
He particularly endorses the book because, as 
he says, the author “thinks straight and has a 
fine way of expressing his conclusions.” Mr. 
Barber believes the book will fill a great need in 
promoting sound life insurance education among 
the public. 

The book was prepared by Mr. Alexander 
very largely with a view to its use in schools, 
but it is nevertheless a valuable contribution to 
life insurance literature which will be found 
useful to agents and laymen alike, as a few 
hours devoted to its perusal will give a thorough 
understanding of the basic principles of the busi- 
ness. To laymen it will give a clear impres- 
sion of the utility of life insurance as well as 
a definite outline of its application. By the 
time this article is read the new book will be 
ready. Price $1 per copy. 


R. E. Leonard Appointed 

The Royal Union Life Insurance Company 
of Des Moines announces the appointment of 
R. E. Leonard as its manager for the State of 
Oklahoma, with offices at Suite 516, Tradesmen 
National Bank Building, Oklahoma City, Okla. 

Mr. Leonard is an experienced agency man 
who was formerly connected with the agency 
department of the Mid-Continent Life of Okla- 
homa. 


Medical Program 
(Concluded from page 3) 


Subject—“‘Some Observations on Inspection Reports. 
Results Obtained and Recommendations for Improve- 
ment.”__By A. J. McAndless, secretary, Lincoln Na- 
tional Life Insurance Company, Fort Wayne, Ind. 

Discussions.—By Charles B. Piper, M.D., medical 
director, Guardian Life Insurance Company, New 
York City, N. Y.; by H. A. Baker, M.D., medical 
director, Kansas City Life Insurance Company, Kan- 
sas City, Mo. 





THURSDAY, 
May 5TH, 9:30 A. M. 


Address—Subject—“Life Insurance as an Economic 
Force and a Social Factor.”-—By Claris Adams, secre- 
tary, American Life Convention, St. Louis, Mo. 

Open Forus.—By Harry W. Dingman, M.D., chair- 
man, vice-president and medical director, Continental 
Assurance Company, Chicago, IIl. 

The object of the open forum is to obtain out- 
standing views of the greatest number of discussants. 
Please allow us to limit discussions to three minutes 
each. 

A. Disability selection procedure when gall bladder 
is removed. 

B. Selection requirements in insuring children un- 
der age 12. 

C. Does renal colic preclude 90-day disability clause 
protection ? 

D. Should insurance companies instruct agents and 
examiners in underwriting methods? 

E. Should more importance be given to the con- 
sideration of focal infections in underwriting? 

F. On what basis should races othe than the white 
race be insured? 

G. Questions from the floor. 

Answers will also be from the floor. 


THURSDAY, 
May 5tu, 2:00 P. M. 





Symposium on Mitral Murmurs of the Heart 


Subject—1. “The Clinical Interpretation of Mitral 
Murmurs.”—By Paul D. White, M.D., instructor in 
medicine, Harvard Medical. School and Chief of 
Cardiac Clinic, Massachusetts General Hospital, Boston, 
Mass. 


By Invitation 
Subject—2. “Statistical Experience with Mitral 
Murmurs,.’—By Frank L. Grosvenor, M.D., medical 


director, Travelers Life Insurance Company, Hart- 
ford, Conn. 
Subject—3. “Systolic Heart Murmurs: Observa- 


tion of Circulatory Function as an Aid in Selection.” 
—By Harold M. Frost, M.D., assistant medical di- 
rector, New England Mutual Life Insurance Company, 
Boston, Mass. 

Subject—4. ‘Mitral Murmurs in Field and Home 
Office.’—By Henry Wireman Cook, M.D., vice-presi- 
dent and medical director, Northwestern National Life 
Insurance Company, Minneapolis, Minn. 

Discussions.—By D. .M. Shewbrooks, M.D., asso- 
ciate medical director, Acacia Mutual Life Insurance 
Company. Washington, D. C.; by S. E. Simmons, 
M.D., medical director, California State Life Insur- 
ance Company, Sacramento, Cal. 

Note—Thursday Evening, 8 O’clock, Business 

Meeting 


FRIDAY, 
May 6TH, 9:30 A. M. 


Subject—“The Benefits Through Organization of 
Employees. Welfare and Retirement Plans.”—By 
Albert Seaton, M.D., medical director, American Cen- 
tral Life Insurance Company, Indianapolis, Ind. 

Discussions.—By C. E. Schilling, M.D., medical di- 
rector, Ohio State Life Insurance Company, Colum- 
bus, Ohio; by Frank Manly, president, Indianapolis 
Life Insurance Company, Indianapolis, Ind. 

Subject__“‘The Development of Co-operation and 
Understanding Between Agents and the Medical De- 
partment.”—(TIllustrated by film entitled ‘‘The Spirit 
of Profitable Co-operation Between Our Agents and 
the Medical Department.”) By L. G. Sykes, M.D., 
medical director, Connecticut General Life Insurance 
Company, Hartford, Conn. 

Discussion—By Frank WHarnden, M.D., medical 
director, Midland Mutual Life Insurance Company, 
Columbus, Ohio; By Ross Huston, M.D., medical di- 
rector, Bankers Life Company, Des Moines, Iowa; 
by J. T. Montgomery, M.D., medical director, South- 
land Life Insurance Company, Dallas, Texas. 
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LIFE INDEX ISSUED 


Third Successive Life Publication 
Issued in as Many Weeks 








FINANCIAL STATEMENTS OF 312 
COMPANIES 





Thirty Canadian Companies Listed in 1927 
Edition 

The Life Insurance Policyholders Pocket In- 
dex for 1927 is issued to-day by The Spectator 
Company. It is the fifty-ninth annual edition 
of this book which this year, as for many years 
past, is the first publication in the field solely 
devoted to life insurance and showing the con- 
dition and financial statements of American 
and Canadian life insurance companies. 

Following the publication of the Handy 
Guide and the Life Agents Brief, the Life In- 
dex is the third annual handy reference work 
to be issued by The Spectator Company in as 
many weeks. The feat is a reminder of the 
complete and dependable service which The 
Spectator Company renders the life insurance 
fraternity. The Handy Guide offers an un- 
paralleled exhibition of policy forms, the Life 
Agents Brief carries a condensed summary of 
rates, surrender values and dividend informa- 
tion and the Life Index informs the reader of 
the financial status and underwriting results of 
all the companies. 

The 1927 edition of the Life Index contains 
the essential items from the annual statements of 
three hundred and twelve old line legal reserve 
life insurance companies. Companies added to 
the new edition are: Anchor Life of Tulsa, 
Okla.; Columbian Mutual of Memphis, Tenn. ; 
Cosmopolitan Life of Kansas; Equitable Sav- 
ings Life of Kansas City, Kan.; Gulf Life of 
Florida; Home Guardian Life of Lincoln, Neb. ; 
Monarch Life of Springfield, Mass.; North- 
western Life and Accident of Seattle, Wash. ; 
Sentinel Life of Kansas City, Mo.; Standard 
Life of Atlanta, Ga.; Union National Life of 
St. Petersburg, Fla.; Union Standard Life of 
Dallas, Tex., and the United Benefit Life of 
Omaha, Neb. 

In addition to the above-mentioned section, 
the Life Index also contains the detailed state- 
ments of sixty-five companies which have over 
$100,000,000 of insurance in force. The Secur- 
ity Mutual Life of New York is a newcomer 
to this division in the 1927 edition. 

In addition to the American companies, the 
essential items from the financial statements of 
thirty Canadian life insurance companies for 
five years are given. Valuable miscellaneous 
features in the book include a list of State 
officials having authority in insurance matters, 
premiums and losses on the disability and acci- 
dent indemnity features of life insurance 
contracts and business of the leading companies 
transacting industrial insurance and group 
business. 

The book has always received an enthusiastic 
welcome from life insurance executives and 
managers who are vitally interested in the re- 
sults chronicled therein and it will also be.a 
valuable aid to financial institutions such as 
banks and investment houses. 
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INDEMNITY COMPANY Automobile Insurance! 


123 William Street, New York i April and May of last year saw the sale of 806,- 
= Hh new passenger cars an ,»625 new trucks— 
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renewals are in order. 
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UNION IN SHORT SESSION 


Separation Held to Be Ultimate Goal 
of Organization 








BLUE GOOSE THREATENED 





Cook County Loss Bureau Highly Praised 
—Held to Be One of Two Most Con- 
structive Movements of Recent 
Years 
By Ernest V. SULLIVAN 

Wasuinoton, D. C., April 12—Except that 
it quashed in committee a project to form an 
association similar to the Grain Insurance As- 
sociation for handling line elevator risks, the 
semi-annual meeting of The Union, held at the 
Mayflower Hotel, here today, was productive of 
little definite action. The Grain Insurance As- 
sociation handles terminal elevators only. The 
project to pool line elevator risks has been suc- 
cessfully tried out in Western Canada. There 
was some discussion from the floor and it is 
not likely that the matter is permanently killed. 


J. R. Wilbur, vice-president and Western 
manager of the America Fore companies, in his 
report as chairman of the governing committee, 
laid out a future program for The Union when 
he said: “It is the sense of the governing com- 
mittee that legislation of the type proposed six 
months ago [providing for immediate and man- 
datory separation] is still inopportune but the 
sentiment of the committee is strongly for it as 
the only action that can logically be taken.as the 
result of growing country-wide sentiment that 
only companies paying the same scale of com- 
mission can properly be domiciled in the same 
office and that complete separation is the only 
logical solution.” 

The question of return commissions on the 
impounded commissions was settled in a brief 
but powerful resolution in which the companies 
are prohibited from paying return commissions 
to agents on impounded premiums involved in 
litigation. 

Clarence A. Ludlum, president of The Union, 
and vice-president of the Home Insurance Com- 
pany, of New York, presided. Mr. Ludlum’s 
opening address was well received. Important 
extracts from it will be found elsewhere in this 
issue of THE SPECTATOR. 


The committee on field organizations, of which 
H. T. Cartlidge; “Western manager of the 
Liverpool and London and Globe, is chairman, 
reported rumors of questionable conduct at 
meeting of various ponds of the Ancient and 
Honorable Order of the Blue Goose. The re- 
port stated that: “Information of a rather dis- 


quieting nature has reached us regarding ques- 
tionable conduct at the meetings of some ponds. 
Such reports will be investigated and if con- 
firmed we may feel it incumbent upon us to ad- 
dress the officers of that organization calling 


attention to what are reported to be deplorable 
conditions and urging that remedial action im- 
mediately be taken. Otherwise a more detailed 
report may be made to The Union and some ap- 
propriate resolution offered.” 

The organization of the Cook County Loss 
Bureau was hailed by Charles R. Street, vice- 
president of the Great American Insurance 
Company, as one of the two most constructive 
movements the business has known for many 
years, the other being the organization of the 
Eastern Underwriters Association. He praised 
the work of the Bureau highly, saying that he 
hoped it would be duplicated elsewhere. He 
asserted that the Bureau had brought about a 
great reduction in the number of independent 
adjusters and that those remaining have a new 
mental attitude toward their work. The public 
adjuster nuisance has been entirely controlled. 
Agency adjusters have practically disappeared. 

The large cities committee was directed to 
proceed to proper adjustment of the Chicago 
situation. 


INSURANSHARES CORPORATION 
OPERATING 
Sterling Pile Heads Company to Invest in 
Insurance Stocks 

The organization of Insuranshares Corpora- 
tion of New York has been completed. Sterling 
Pile has been elected president and is supported 
by an exceptionally strong board of directors. 
Headquarters for the new company will be at 
67 Wall street. 

The corporation proposes to invest in insur- 
ance company stocks and to issue certificates 
thereon for purchase by the general public. The 
capital is $600,000. The Farmers Loan and 
Trust Company will be trustee. The company 
will not invest over 10 per cent of its total in 
any one security of any group nor over 30 per 
cent in fire company stocks, nor over 30 per 
cent in casualty company stocks. The remain- 
ing 40 per cent will be distributed between life, 
marine, surety, and other classifications. The 
management will be entitled to 15 per cent of 
the original income and 15 per cent of all in- 
crease in value. 

The names of the board of directors follows: 

Kenneth F. Cooper, vice-president of the 
American Cyanamid Company, New York; Ed- 
ward S. Goodwin, of Goodwin-Beach & Co., 
Hartford; Carl M. Hansen, vice-president of 
General Reinsurance Corporation, New York; 
Russell J. H. Hutton, vice-president of Schoell- 
kopf, Hutton & Pomeroy, Inc., Buffalo; Henry 
W. Peacock, vice-president of Insuranshares 
Corporation, New York; Daniel T. Pierce, vice- 
chairman of the Anthracite Operators Confer- 
ence, New York; Sterling Pile, president of 
Insuranshares Corporation, New York, and Ed- 
ward B. Towmbly, attorney, Putney, Twombly 
& Putney, New York. 
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NOTE OF WARNING 





Clarence A.. Ludlum Addresses Meet- 
ing of The Union 





UNDERWRITING NECESSARY 





Finds Danger of Public Accusing Compa- 
nies of Being Investment Trusts In- 
stead of Insurance Organizations 


WasuinctTon, D. C., April 12.—In address- 
ing the semi-annual meeting of The Union, here 
today, President Clarence A. Ludlum sounded 
a strong note of warning in respect to the situ- 
ation. whereby companies are recouping their 
underwriting losses by gains in the investment 
columns. 

This question and that of the formation of an 
association to handle line grain elevator busi- 
ness, strongly favored by Mr. Ludlum, were 
the two main subjects covered in his address. 
Mr. Ludlum referred to the success of a similar 
organization in Western Canada, where former 
losses were turned to profit. 


The following quotation from the opening 
paragraph of Mr. Ludlum’s address will be of 
wide interest: 


It is high time, from every viewpoint, that the 
business of insurance per se be restored to a 
condition whereby the premium received shall 
cover the costs incurred. The apparent com- 
placency with which fire insurance companies 
have -in the past several years accepted a situa- 
tion wherein investing activity in a rising se- 
curity market has provided the offset to under- 
writing losses has misled at least one commenta- 
tor on current economics to say: 

“In view of this situation one might even be 
tempted to suggest that fire and marine insur- 
ance companies are in business only because the 
furnishing of insurance services provides a bait 
for obtaining funds.” 

These words are quoted from a monograph 
printed in The Journal of Political Economy, 
Volume XXXV, Number 1, February 1, 1927. 
The author, noting the underwriting losses of a 
number of specified representative companies 
for the period of 1921-25, which were generally 
recouped through income from investments and 
profit from investment transactions, arrives at 
the conclusion that the companies are content 
(although he questions the safety of the atti- 
tude) to sell their services below cost in order 
to become “Investment Trusts” for banking ac- 
tivities. 

Of course the author’s inferences are widely 
mistaken. We are not merely “ostensibly” in the 
insurance business; on the contrary, we regard 
underwriting as our primary activity and essen- 
tial undertaking, a business service which is en- 
titled to reasonable compensation as profit from 
its operations as such. If we have, by indicat- 
ing a resigned and tolerant acquiescence in an 
inadequate premium rate level, so misled studi- 
ous observers as to create in their minds the im- 
pression that we are content to sell our services 
below cost and are only posing as insurers in 
order to acquire funds for investing activities, 
we may well consider the advisability of display- 
ing a more vigorous attitude of dissent to such 
conception of our occupation and purpose. 
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FIRE INSURANCE IN THE UNITED STATES 


The following tabulation shows the aggregate of the fire insurance business transacted in the United States in 1926, and the 
financial condition of the companies as of January 1, 1927. The figures are compiled from the reports of the various companies by 


THE SPECTATOR, and are in advance of State Insurance Department reports. 


companies reporting to the New York Insurance Department, some of which also transact marine insurance. 
in reference to this table appears on page 3 of this issue. 


, Company Cash 
American Stock Companies ns i 
en 5,000,000 
Agricultural, Watertown.......... 1,000,000 
0 RRS 250,000 
Allemannia Fire, Pittsburgh... .... i 
Alliance, Philadelphia............ 1,000,000 
ee 200,000 
American Newark,............... 4,000,000 
American Alliance, New York..... 2,000,000 
American and Foreign, N. Y...... 1,100,000 
American Central, St. Louis....... 1,000,000 
American Druggists, Cincinnati... . 500,000 
American Eagle, New York....... 1,000,000 
American Equitable, New York... . 700,000 
American Lloyds, Inc., N. Y...... 300,000 
American National, Columbus..... 500,000 
American Union, New Yorx....... 500,000 
Automobile, Hartford............ 5,000,000 
Baltimore American, os SE 1,000,000 
Bankers and Merchants, Jackson... 307,250 
Bankers and Shippers, New York... 1,000,000 
Birmingham Fire, Birmingham. .. . 200,000 
OE Se ar 2,000,000 
eee 1,000,000 
Caledoaian American, Hartford... . 200,000 
Californi.., San Francisco......... 1,000,000 
oe a 2,000,000 
NE ES err 300,000 
Carolina, VARIES 6... wens oon 500,000 
Central Fire, Baltimore........... 1,000,000 
Central States Fire, Wichita....... £250,000 
Chicago F. & M., Chicago........ 1,000,000 
Citizens, St. Louis............... 200,000 
City of New he“ New York..... 1,000,000 
oN Sa 600,000 
Columbia, Jersey “City  aeilanieie-s nin 400,000 
Columbia, Dayton............... 500,000 
Columbian National, Lansing...... 650,000 
Commerce, Glens Falls, » ae 1,000,000 
Commercial Union, New Vork..... 200,000 
Commonwealth, New York.. a 500,000 
Concordia, Milwaukee............ 1,000,000 
Connecticut, Hartford............ 1,000,000 
Continental, New York........... 10,000,000 
Couaty, Philadelphia............. 500,000 
Delaware, New York............. 590,000 
Detroit F. & M., Detroit.......... 1,000,000 
Detroit National, oS Err 200,000 
Dixie, Greensboro................ 500,000 
Dubuque F. & M., ne ee 500,000 
Eagle Fire, New York............ 500,000 
East and West, New Haven....... 500,000 
Eastern Fire, Atlantic ° | ae 200,000 
Employers’ Fire, SN a baieecaie 1,000,000 
Equitable Fire, Charleston........ 300,000 
Equitable F, & M., Providence.... 1,000,000 
Equitable Fire, Kansas City, Mo... 200,000 
Eureka-Security F. & M., Cinn.... 500,000 


Excelsior, Syracuse. . 
Export, Hew York 





Federal Union, Chicago........... 1,000,000 
Fidelity-Phenix, New York........ 10,000,000 
Fidelity Union, Dallas............ 500,000 
Fire Association, Philadelphia. .... 3,000,000 
Firemans Fund, San Francisco... .. 5,000,000 
Firemens of Washington, 2. eS 200,000 
Firemens, Newark, N. J.**....... 5,000,000 
First American, New York. piesatcte Bae 1,000,000 
Franklin, Philadelphia............ 1,000,000 
Franklin National, New York. .... 300,000 
General Exch. Ins. Corp., N. Y.... 500,000 
General Ins. Co. of Am., ‘Seattle... 1,000,000 
Georgia Home, Columbus......... 200,000 
Girard F. & & M., Philadelphia... ... 1,000,000 
Glens Falls, Glens Falls........... 2,500,000 
Globe, Pittsburgh. ..........6.6.55. 300,060 
Globe and Rutgers, New Vork.. 3,500,000 
Granite State, Portsmouth........ 500,000 
Great paricen. New York....... 12,500,000 
Great Lakes, Chicago............ 400,000 
Guaranty Fire, Providence. ....... 505,500 
Hamilton, New York............. 200,004 
Hanover Fire, New York.......... 1,500,000 
Parmonia Fire, Buffalo........... 500,000 
Hartford Fire, Hartford........... - 10,000,000 


Total Assets 


an. 1, 
1927 
$ 


49,039,589 
10,477,768 
2,059,195 
4,534,225 
7,786,940 


407,584 
26,036,524 


1,663,551 
11,283,829 
4/896,544 
852,428 
1,280,346 
1,747,822 


1,036,816 
4, 740,268 


10,866,469 
724,765 
1,843,358 
3,697,380 
09,186 


6,745,448 


5,261,240 
16,147,001 
70,945,403 

2,248,229 

1,682,444 


10, 321, 125 


2,245,689 
,634,682 
1,404,298 
22,242,351 
31,308,254 


628,614 
27,602,650 
3,116,175 
10,980,895 
1,277,792 


6,608,414 
4,139,709 
883,919 
5,648,862 
16,142,369 


1,457,076 
71,740,997 
2,728,564 
53,238,585 
1,391,272 


1,722,002 
83,126,147 





———Net Surplus 
Jan. 1, Jan. 1, 
1927 1926 
$ 3 
12,033,916 11,898,683 
2,433,475 2,406,709 
920,663 822,701 
885,373 900,797 
2,641,891 2,652,540 
145,058 137,763 
4,403,721 3,789,260 
3,676,806 3,278,236 
2,352,843 2,555,168 
2,193,753 2,217,043 
895,597 793,351 
2,430,860 2,565,590 
1,228,406 1,250,000 
fF ee eae 
289,147 258,619 
874,235 814,208 
1,616,273 2,105,223 
1,394,068 1,112,077 
293,139 040 
1,110,494 1,020,162 
274,596 142,983 
6,063,498 5,092,096 
1,732,945 1,761,650 
358,686 18,060 
752,190 666,655 
2,547,190 2,154,493 
424,032 543, 
597,430 570,776 
1,373,706 1,311,951 
153,702 147,288 
178,300 146,931 
183,428 285,608 
1,265,787 1,245,387 
326,679 5,683 
1,321,753 1,196,776 
779,467 759,361 
214,458 222,353 
1,042,222 762,925 
566,304 631,738 
2,563,233 2,279,067 
1,319,206 801,049 
5,966,052 5,299,669 
25,498,904 23,260,755 
592,076 538, 
731,457 706,667 
1,162,030 1,098,187 
193,143 185,567 
699,689 554,441 
1,208,708 1,108,528 
545,071 502, 
783,541 598,484 
249,660 227,020 
515,118 713,858 
540,299 02, 
2,457,949 2,169,852 
470,773 411,188 
773,074 669,23. 
181,325 217,476 
1,399,362 904,783 
4,345,363 3,887,542 
364,463 289, 
16,217, 640 19,001,462 
151,150 150, 
6,774,754 7,118,536 
5,775,991 5,727,591 
228,299 215,895 
4,805,722 330,429 
1,217,678 1,073,460 
3,297,522 3,030,920 
517,938 520,387 
862,548 29, 
1,004,071 1,021,359 
92,376 104, 
1,710,299 1,339,631 
3,625,978 3,408,546 
299,509 327,227 
25,610,576 24,161,944 
,488 617,0 
17,628,139 16,541,281 
631 275, 
368,891 334,146 
2,305,387 2,268,912 
3,800,685 3,029,812 
727,852 5,264 
17,811, 434 16,009,631 





lez 


1926 
ne 
28,177,215 
6 


2,679,608 
3, 639,978 


95,770 
14,008,871 
1,590,862 
963,972 
5,408,056 


399,619 
7,217,163 
2,404,899 

421,860 

590,682 


261,557 
16,299,636 
1,867,135 
191,391 


239,122 
7,187,296 
1,924,235 

362,502 
2,833,917 


5,285,316 
—47 


531,936 
809,890 


24'929,795 
"893,235 
412,063 


1,523,809 
142,096 
1,770,528 
2,038,414 
508,96 
542,921 
58,676 
2,037,117 
211,495 
1,541,714 


266,430 


740,924 
20,301,125 
953,408 
10,258,962 
20,322,659 


138,770 
15,000,784 
601,209 
4,942,957 
377,311 


7,066,490 


634,139 
29,870,516 


. 1,291,810 


19,996,599 


610,178 


52,841, 455 


—-Net Premiums Written— 


1925 


$ 
26,955,552 
,037,696 
678,062 
2,647,585 
3,390,518 


56,539 
13,209,789 
1,539,738 


936,226 
5,293,080 
379,350 
5,250,458 
2,490,839 


432,197 


234,711 
28,477,943 
1,092,686 
180,179 
3,697,291 


9,984 
6,708,092 
1,714,100 

350,178 
2,543,959 


5,244,455 
377,036 
385,221 
769,215 


1,031,666 
287,961 


1,882,880 
2,932,129 
3,530,052 
7,168,512 
26,543,583 
880,399 
341,257 


1,351,639 


171,247 
997, 
50,372 
349,235 
3,735,193 


1,248,825 
20,697, 908 


7,989, 932 
19,619,889 


118,588 
8,752,056 
417,006 
4,299,212 
47,247 


754,211 
1,629,588 
668,855 
2,363,176 
8,218,028 


583,835 
28,051,581 
166,543 
19,179,871 
406,640 


? 


178,626 
4,762,459 
275,686 
61,649,235 


*Total 
Income 


1926 
$ 
30,049,865 


117,643 
a15, 472,734 
007, 973 


1,144,964 
5,824,896 
460,294 
7,755,467 
2,607,812 
461,098 
643,445 
329,195 
428,106,973 
2,107,796 
2,090 
4,044,651 
k435,466 


856 
3,049,814 


5,848,099 
133,171 
602,185 
997,890 


4,005,053 


829,233 
23,014,940 
1,022,100 
11,348,877 
21,544,131 


175,031 
at 


5,393,692 
423,4 
7,221,482 
2/839,072 

589,217 
2,245,414 
9,087,246 

689,399 

6 


22,662,723 
0516, 032 


55,717,035 








‘Losses Paid: 
1926 1925 
$ 3 
15,589,363 14,447,521 
2,987,939 2,788,856 
355,177 329, 
1,452,925 1,142,126 
1,744,352 1,708,145 
28,270 13,567 
6,986,573 7,007,233 
709,407 637,2 
332,899 263,311 
2,977,797 2,852, 503 
146,366 132,664 
3,702,747 2,477,785 
1,477,902 806,333 
ft aes eee 
255,025 247,274 
77,481 57, 
19,737,463 22,843,219 
673,804 314,738 
101,079 96,023 
2,249, 952 2,107,732 
or ea 
3, 835, 641 3,847,532 
908, 278 751,115 
151,712 157,301 
1,304,463 1,170,257 
3,033,023 2,960,276 
5.653 301,327 
158 919 84,975 
301,395 257,502 
pee 752 
725,892 653,223 
412,202 336,4 
1,885,572 1,534,528 
14,775 hA10,791 
537,853 526,781 
165,310 86,867 
293,969 483,952 
609,263 444,747 
1,056,625 1,019,743 
1,600, 1, '396, 625 
1,042,812 1,709,582 
3,998,577 541 
14,044,481 12,510,966 
462,167 451,973 
196, (026 99, 
748,202 770,973 
80,866 96,708 
1,100,253 90, 
848,010 932,181 
232,031 179,4 
230,409 214, 
11,058 6,451 
1,134,575 901,762 
130,132 135,092 
803,068 869,744 
110,375 71,913 
406, 9,700 
59,732 90: 
209,832 63,507 
1,777,481 1,572,551 
440,471 377, 
11, 667, 917 10,040/360 
480,863 5,859 
5,024, ‘683 4,699,696 
11 911, 778 10,681,810 
42,939 30,004 
7,821,093 4,356,522 
96,154 265,5 
2,287,863 2,198,805 
64, 
2,564,525 67,653 
692,696 419, 

8 302,255 
1,042,812 1,274, '030 
4,393,541 4, 448, 597 

8 318,546 

18,963.572 20, 595, 562 
651,147 674 '396 
10,375,040 10,567, "549 

56, 242, 

146,516 4,645 
510,779 737,458 
2,386,930 2,617,662 
108,395 778 
33,224,997 35,046,645 


The list comprises all American and foreign stock 
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1,200,000 
220,000 
40,000 
100,000 
200,000 
31,352 
fit 000 
320 000 
5125, 000 
100,000 


100,000 


244,971 
70,080 
55,000 

,000 
10,000 
40,000 


100,000 
80,000 


250,000 


m6,199,994 
30,49 


750,000 
1,000,000 


36,000 
1,260,000 
50, 
2,000,000 
37,078 
20,000 
55,990 
150,000 


32,000 
2,000,000 


xpenses 
Paid 
1926 
$ 


g12,468,655 
2,398,582 
9,796 
1,203,688 
1,630,317 


25,197 
5,763,309 
631,774 
298,332 
82,469,629 


163,656 
2,661,494 
1,080,904 

147,389 

258,314 


112,812 
2,975,489 
818,252 
171,040 
1,225,402 


2,219,264 
53 


483,816 
151,301 
413,866 
499,117 
916,647 
1,335,950 


878,312 


177,411 
655,976 
96 


232,471 


190,530 
33,994 
915,798 
91,602 
657,418 


328,0 
g10,018, 372 
287 
8, pots 228 
210,209 


” 


251,181 
‘081 

2,187, "376 
124,845 
£24,660, ‘911 
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Pacific F 
Pacific N 
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Preferred 
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Providen 


Providen 
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Security, 
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Standard 
Standard 
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Superior 
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¥ BP April 14, 1927 THE SPECTATOR Fire Insurance 
FIRE INSURANCE IN THE UNITED STATES IN 1926—Continued 
Net Surplus——-—- —-Net Premiums Written— Losses Paid ——-— 

Total Assets *Total Dividendsto Expenses 
1€ _ Company : Cash Jan. 1, Jan. 1 Jan. 1, 1926 1925 I scome 1926 1925 Stockaolders Paid 
NV merican Slock Companies Core ~— 1927" 7 P P 1926 $ P 1926 es 
*k Henry Clay, Lexington........... 450,000 781,632 295,003 SRI cre «ceed out Oe a 6,150 27,048 31,469 
Home F. & M., San Francisco..... 1,000,000 5,466,385 1,673,289 1,589,780 "5, 596,945 2,312,850 2,851,587 1,218,934 1,060,260 160,000 1,115,302 

e Home, New York. A rs 18,000,000 91,604,550 22,068,475 20,520,654 48,157,362 45,477,470 51,812,987 . 26,553,176 28,400,673 3,240,000 18,578,133 
Homestead Fire, Baltimore....... 250,000 524,196 138,540 134,934 116,891 7,801 134,218 9,744 816 7,500 36,192 
Hudson, New York...........00. 500,000 3,597,799 738,297 862,833 2,474,243 1,654,933 2,641,595 1, 102, 866 FORBES 6 eS 1,054,678 
Imperial Assurance, New York.... 500,000 3,482,110 1,678,902 1,547,647 1,217,854 1,115,121 1,331,703 629,364 586,885 50,000 543,499 
Importers & Exporters, N. Y...... 1,000,000 4,516,185 846,967 611,360 3,127,291 2,605,775 43,642,584 1,427,675 1,473,482 119,000 1,249,138 
Independence, Phitadeiphin eee 310,000 871,215 176,732 294,131 443,045 153,220 477,657 112,971 14,097 18,600 215,799 
Industrial, Akron, O............. 300,000 1,335,988 147,088 145,460 510,176 675,618 565,622 405,143 496,378 18,000 181,051 
Ins. Co. of N. A., ’ Philadelphia od ciel 7,500,000 63,149,627 19,825,019 19,546,509 33,763,009 29,897,823 36,096,978 15,553,187 14,672, "815 1,500,000 16,148,249 
5 
2 Ins. Co. of State of Pa., Phila..... 1,000,000 6,389,177 2,092,414 1,724,994 2,437,028 2,236,900 2,780,588 1,343,606 1,432,612 80,000 975,725 
6 Inter-State, Detroit.............. 259,004 403,549 139,747 pl PRS ee —51,739 ‘403,449 3,793 13,467 25,215 375,314 
8 Iroquois Fire, Peoria............. 250,000 456,148 117,661 118,026 100,584 84,981 123,054 50,213 re Seer ee 59,693 
7 Knickerbocker, New York........ 500,000 3,378,675 668,174 810,842 1,271,746 1,759,177 71,834,988 992,544 547,337 600,000 629,317 
: La Salle Fire, New Orleans........ 500,000 1,173,045 513,305 492,990 156,443 200,553 u228,012 121,111 GRMN eR 90,188 
j 
9 Liberty Bell, Philadelphia........ 250,000 1,092,647 315,562 252,565 570,358 796,301 626,682 410,279 SOG TBR: aisha eid 204,702 
4 Lumbermens, Paonia pds. 1,000,000 4,315,670 1,743,744 1,226,218 1,147,950 683,401 w1,784,601 314,923 180,139 110,000 506,194 
2 Manahattan F.& M.,N.Y....... 400,000 1,449,972 503,914 546,362 524,247 472,002 576,274 238,660 137,854 Ke) ee 256,891 
9 Maryland, Baltimore............. 500,000 1,193,685 363,694 252,315 520,664 292,812 565,076 247,163 DIGI Fs nacdes 212,996 
; Massachusetts F. & M., Boston.... 500,000 — 1,986,078 886,634 788,154 414,595 394,191 511,509 176,578 148,736 60,000 149,220 
4 Mechanics, Philadelphia.......... 600,000 4,452,703 1,103,969 907,435 2,000,105 2,046,205 2,178,325 1,042,812 997,243 60,000 878,312 
4 Mech, and Traders, New Orleans.. _ 300,000 3,843,321 1,503,828 1,432,914 1,814,033 1,523,957 1,957,606 857,061 a Sa: Caer 791,648 
9 Mercantile, New York............ 6,234,198 1,653,257 1,437,880 3,297,388 3,203,366 3,525,195 1,633,557 1,429,187 125,000 1,398,388 
4 Merchants Fire, Denver..... ; 1,375,725 346,522 274,774 594,292 601,127 x689,280 262,840 209,084 29,999 276,489 
; Merchants Fire, New York 10,038,776 3,112,433 3,082,929 4,254,314 3,756,459 5,204,536 2,134,718 2,001,093 1,257,500 = 1, 515,909 
3 Merchants, Providence........... 2,142,200 401,600 239,167 1,136,154 1,057,441 21,410,074 570,813 427,437 53,435 509,215 
4 Mercury. St. Paul....... iD ra ipataare 00,000 2,026,286 569,656 470,081 1,031,157 429,346 1,387,755 442,334 i PRE 321,621 
" Michigan F, & M., Detroit 2,449,419 491,202 566,544 1,223,004 1,193,852 1,336,232 738,994 725,587 40,000 573,931 
5 Milwaukee Mech., Milwaukee..... 2,000,000 12,198,121 2,874,051 2,419,115 5,843,393 5,596,949 aa6,826,483 3,003,967 2,622,346 230,000 2,637,013 
Minneapolis F. & M., Minn....... 400,000 1,062,431 407,807 439,547 1,158,210 1,175,432 b1,384,342 717,378 629,056 250,000 521,171 
) Nat’l-Ben Franklin, Pittsburgh.... 1,000,000 4,725,351 1,022,536 436,937 2,000,105 3,245,420 2,225,161 1,042,812 1,608,080 80,000 878,312 
} National Fire, Hartford........... 3,000,000 41,377,484 11,673,952 11,429,173 22,304,634 19,214,638 23,743,051 10,276,016 © 9,868,466 750,000 10,004,360 
) National Liberty, New York...... 1,500,000 19,115,323 7,064,683 5,535,521 8,818,797 8,136,901 10,891,861 4,334, 3,769,757 299,970 4,106,089 
; National Reserve, Dubuque....... 500,000 2,567,325 572,023 508,247 1,256,558 1,000,952 1,376,514 481,502 396,411 50,000 528,460 
| National Security, Omaha........ { 1,241,098 307,171 303,121 "414,839 350,543 466,638 207,399 198,510 20,000 149,517 
National Union, Pittsburgh....... 3,500,000 16,402,765 1,494,586 1,419,925 12,493,585 9,225,186 ccl4,062,739 6,289,724 4,829,621 300,000 5,157,058 
) Nevada Fire, Reno...........-.++ 250,610 635,963 158,197 158,073 253,831 159,144 279,393 96,186 69,916 22,555 234,760 
Newark Fire, Newark............ 1,000,000 7,574,121 2,087,547 1,546,542 3,986,518 3,806,063 4,341,558 2,008,198 1,932,177 59,000 _—«:1,494,738 
New Brunswick, New Brunswick... _ 300,000 —_1,613,467 202,181 200,895 923,379 868,160 "981,929 468,030 AREIE! > cvacace 471,959 
New Hampshire, Manchester...... 2,500,000 13,679,786 4,185,087 3,736,795 5,582,757 5,748,741 6,113,566 2,942,463 3,098,435 359,912 2,339,873 
New Jersey, Newark............+ 1,000,000 3,373,107 501,905 486,250 2,101,635 1,885,862 2,301,063 1,228,033 1,156,949 90,000 815,354 
New York Fire, New York........ 200,000 936,010 363,922 458,264 389,390 213,538  4d538,480 155,804 44,073 19,200 177,947 
New York State Fire, Albany..... 200,000 1,256,724 210,624 186,815 931,063 750,488 1,002,394 411,317 364,889. 20,000 358,948 
New York Underwriters, N. Y..... 2,000,000 5,632,738 3,030,701 2,947,500 LONER. Site, ats 1,327,188 SE. ssvabes  edaewens 448,860 
Niagara Fire, New York.......... 3,000,000 22,438,307 6,042,058 5,237,140 12,018,055 12,010,597 13,150,592 6,234,812 5,883,639 600,000 5,141,327 
North Carolina Home, Raleigh.... 500,000 _—1,750,436 541,195 529,473 644,203 535, 166 712,656 277,039 179,073 50;000 g274,589 
Northern, New York............. 1,500,000 7,492,126 1,995,489 1,212,785 3,575,824 2,338,667 3,950,507 1,822,576 1,055,644 140,000 1,515,241 
North River, New York.......... 2,000,000 18,115,035 4,551,593 3,801,653 11,183,988 11,469,887 12,613,362 6,374,006 6,136,376 400,000 4,657,326 
No rthwestern F. & M., Minn...... 500,000 2,162,223 255,430 207,814 608,134 575,671 806,381 472,936 430,403 40,000 222,053 
No rthwestern Nat'l, Milwaukee.... 1,500,000 ¢¢14,031.716 3,539,258 3,485,710 ‘5,197,534 4,852,676 5,730,912 1,961,272 2,077,485 #f820,000 2,547,986 
Old Colony, Boston.............. 1,000,000 6,565,236 3,077,708 2,572,730 2,122,487 2,021,750 2,395,283 1,052,142 1,062,615 80,000 792,001 
Orient, Hartlotd: cis. 660. -es cess « 1,000,000 7,648,278 2,605,505 2,508,675 2,785,712 2,751,397 3,109,981 —s-:1,271,955 ~—:1,155,552 200,000 1,285,822 
Pacific Fire, New York........... 1,000,000 65,347,896 1,138,745 1,025,886 3,381,801 3,008,864 3,612,236 1,711,744 1,752,342 140,000 1,272,754 
Pacific National, Sacramento. ..... 250,000 775,382 340,706 334,829 164,036 108,270 230,017 65,414 42,035 13,102 86,572 
Palmetto Fire, Sumter............ 500,000 1,089,462 245,630 248,339 285,521 264,082 326,333 225,182 150,345 45,000 64,016 
Patriotic Ins. Co. of Amer., N.Y.. 200,000 — 1,845,002 524,118 543,966 963,152 946,346 1,014,256 518,440 Pl ee ae a 424,808 
Pennsylvania Fire, Phila.......... 1,000,000 14,914,386 4,959,066 4,470,693 6,453,124 6,398,762 6,994,114 3,120,994 3,117,866 300,000 2,805,804 
Peoples Fire, Frederick. .... Aeceltte 200,000 420,180 111,822 158,753 124,152 199,887 gg222,305 199,670 i RR eS 139,557 
Peoples National, Philadelphia..... 1,000,000 3,039,824 509,401 357,819 1,257,467 1,047,265 1,480,207 601,703 544,116 59,000 549,448 
Philadelphia F, & M., Phila....... 1,000,000 4,369,884 1,264,520 1,349,357 1,900,483 1,883,067 2,043,561 883,279 841,919 40,000 827,269 
Phoenix; Blartiont:.....300.+ ssisees 6,000,000 36,965,661 15,467,656 14,270,674 12,774,205 12,677,901 14,452,574 6,607,527 6,636,935 hh1,219,339 5,415,033 
Potomac, Washington..........+- 500,000 2,789,938 1,088,426 1,102,309 1,492,217 732,538 1,611,906 468,379 428,528 wegeeiice! 2 a 
Preferred Risk, Topeka....... .. 250,000 1,099,290 351,776 351,150 395,043 275,337 442,227 151,084 125,104 10,099 185,925 
Presidential F. & M., Chicago..... _ 500,000 1,231,054 120,427 187,608 637,228 604,317 709,351 368,717 Fg ees 316,485 
Providence Washington, Prov..... 3,000,000 15,471,853 5,628,799 6,098,745 7,226,965 7,027,015 8,178,017 3,938,318 4,204,137 4f359,967 —-_2,799,052 
Provident Fire, Rochester......... 500,000 1,218,861 589,066 608,650 141,162 39,671 186,010 47,445 10,330 39,090 61,705 
Queen, New York............0+6 3,000,000 21,398,020 7,155,586 6,137,165 9,644,090 9,661,963 10,532,693 4,803,113 4,891,144 700,000 4,298,819 
Reliable Fire, Dayton...........- 250,000 1,405,220 731,989 710,372 324,582 283,962 378,006 153,150 162,438 45,900 154,281 
Reliance, Philalpdehia............ 1,000,000 3,136,406 527,984 522,025 844,806 1,228,853 995,384 529,400 749,597 120,000 383,235 
Republic Fire, Pittsburgh......... 300,000 1,788,117 187,265 210,267 1,120,028 1,157,782 1,213,313 679,270 832,534 36,000 572,424 
Rhode Island, Providence ........ 000,000 5,080,279 805,902 620,380 2,939,863 2,792,334 kk3,417,350 1,679,835 1,600,208 103,602 1,241,024 
Richmond, New York............ 1,500,000 2,649,446 677,663 568,138 1,457,020 1,436,686 1,591,072 868,363 709,176 50,000 546,389 
Safeguard, New York............ 200,000 1,971,358 884,231 780,216 595,984 610,744 669,737 299,800 i. Samer ele sae 257,346 
Savannah Fire, Savannah......... 200,000 627,474 81,067 92,090 378,917 252,449 400,903 199,234 118,705 10,000 144,479 
Security, New Haven............. 500,000 10,749,512 2,664,179 2,486,230 6,013,411 5,686,584 6,579,554 3,257,640 3,351,230 180,000 2,685,155 
Security Fire, Davenport.......... 300,000 1,509,069 340,548 301,820 481,275 546,596 557,810 221,710 213,442 36,000 267,013 
Sentinel Fire, Springfield.......... 500,000 1,246,301 605,633 515,913 222,692 107,593 268,829 71,952 Ste a eamnce 87,283 
South Carolina, Columbia......... 200,000 we 819 80,051 73,882 355,072 314,861 385,638 171,639 137,275 14,000 150,589 
Southern Home, Charleston........ _ 500,000 450,256 170,053 171,440 1,024,299 1,014,016 —_1,087,455 628,297 501,734 60,000 379,388 
Springfield F. & M., Springfield.... 3,500,000 28 "791,602 8,002,486 6,692,360 16,001,253 14,295,199 17,149,309 7,803,090 7,672, 807 560,000 6,432,995 
St. Paul F. & M., St. Paul 27,151,715 8,794,273 7,579,879 15,566,606 13,805,258 16,650,292 7,716,895 7,358,798 640,000 5,718,445 
Standard Fire, Trenton.... ry 2,725,809 546,432 480,013 1,215,832 1,109,919 91,440,855 617,018 540,113 60,000 549,805 
Standard Fire, Hartford.......... 000 3,148,893 734,783 681,699 1,077,533 1,159,578 _—«:1,201,950 639,176 rs 7 eee 515,700 
Standard, New York............. 000,000 3,435,910 1,453,737 1,275,218 912,870 697,359 1,127,368 372,172 SE arenas 366,556 
Shad TAGE Ep ass, 919.4. 0:0 eign ene zca 1,000,000 4,868,119 1,220,358 1,161,265 2,197,401 2,260,062 2,456,093 1,343,795 1,288,977 100,000 999,198 
Stuyvesant, New York............ , 4,329,837 715,355 405,568 2,357,182 2,907,614 112,835,940 1,611,771 1,880,163 55,491 1,018,934 
Superior Fire, Pittsburgh......... i 4,600,981 1,001,985 675,014 2000,105 2,561,503 2,205,333 1,042,812 1,448,704 80,000 878,312 . 
Transcontinental, New York...... 300,000 1,274,489 501,333 522,521 446,931 33,320 493,583 74,312 Pee Ri eiaws 195,228 
Travelers Fire, Hartford.......... 1,500,000 9,562,491 1,029,661 1,304,486 8,226,744 2,510,785mm10,409,718 2,260,940 ) | eee 3,779,787 
Twin City Fire, Minneapolis...... 500,000 1,522,542 "310,841 "253,248 530,463 650,523 586,447 287,480 326,020 15,000 225,923 
Union Fire, Buffalo. ...........+- 200,000 811,376 193,525 236,209 443,589 447,865 482,191 342,173 174,119 20,000 172,463 
United American, Pittsburgh... ... 300,000 1,197,677 187,009 182,757 522,945 512,242 582,443 249,651 280,687 39,000 229,363 
United Firemens, Philadelphia... .. 400,000 3,170,817 1,045,822 905,918 1,183,160 1,091,116 1,318,172 563,906 458,588 2 1,000 565,339 
United States Fire, New York..... 2,000,000  27,452'307 8,140,684 7,045,267 15,815,737 14,913,972 17,871,341 8,505,269 7,635,692 560,000 6,464,586 
U.S. Merchants & Shippers, N. ¥. 1,000,000 5,335,216 1,307,347 1'297'176 3,154,710 2,808,468 3,380,960 1,835,157 1,559,465 89,000 1,221,959 
Universal, Newark..........000-+ 400,000 _—‘1,712,723 "432,890 410,216 829,097 838,230 95,913 492,872 563,551 36,000 352,873 
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Fire Insurance THE SPECTATOR ‘Thetstay 
FIRE INSURANCE IN THE UNITED STATES IN 1926—Continued 
‘Net Surplus —wNet Premiums Written— Losses Paid. 
Total As.ets *Total Dividendsto Expenses 
_ Company Cash Jan. 1, Jan. 1, Jan. 1, 1926 1925 Income 1926 1925 Stockholders Paid 
—merican Stock Companies —_ 1927 1927 1926 $ $ “4 ‘ 7 a 
g g 
Utah Home, Salt Lake City.. 400,000 1,783,634 813,217 722,121 371,731 522,239 485,671 290,321 477,451 72,000 171,722 
Victory , Philadelphia............. 1,000,000 2,881,127 523,196 564,161 985,440 1,037,556 1,147,587 510,303 610,258 120,000 439,342 
Virginia F. & M., Richmond...... 500,000 3,473,675 1,285,655 1,274,407 1,266,737 1,160,328 1,407,994 732,938 711,671 60,000 567,194 
Vulcan, New York pebers nce pedae 200, 607,904 163,882 157,681 ,068 2,638 33,552 6 4,435 12,000 9,1 
Washington Assur., New York..... 200,000 670, 779 245,531 195,707 255,730 169,815 288,574 114,998 23, RM? oxccnees 73,633 
Westchester Fire, New York...... 1,500,000 13,293,449 2,895,265 3,084,642 803,007 7,918,960 8,408,037 4,748,672 4,970,276 375,000 3,526,403 
Wheeling Fire, Wheeling.......... 200,000 f 180,508 159,526 417,239 438,232 455,463 212,472 12,879 20,000 183,779 
World F. & M., Hartford......... 1,000,000 3,086,513 345,927 519,356 1,831,707 1,268,814 1,923,781 970,458 ye ery re 580,026 
American Reinsurance Companies 
American Reserve, New York..... 400,000 3,156,561 732,227 825,955 2,002,576 1,420,720 2,141,340 1,243,600 1,491,600 90,000 753,512 
Eagle Fire, Newark.............. 750,000 3,735,497 695,130 451,014 2,409,669 2,077,570 003, ‘029,659 1,271,831 7,921 100,000 827,989 
Reosurance, New York...... 400,000 3,438,530 290, 612 264,717 2,867,001 3,050,128 3,009,801 1,997,235 2,157, 27 manera 1,075,442 
Guardian Fire Assur., New York... 500,000 3,219,320 1, MGM <. scctas a pp4,137,718 MA >< c Sets nwt 4 ( eeiateduana 74,955 
Hamburg-American, N. Y........ 200,000 1,451,306 "232, 275 311,938 DGD  xvee cbse rr1,619,665 Snes salcicwas 20,000 407 
International, New York.......... 1,000,000 7,908,854 1,580,614 1,576,136 5,158, 5,099,679 5,571,188 3,398,641 3,344,130 180,000 1,644,629 
Inter-Ocean Reins., Cedar Rapids. . 500,000 2,569,808 450,404 661 1,372,633 1,653,361 1,452,083 566, 1,028,413 50,000 35,947 
Lincoln Fire, New aia ona 600,000 3,232,122 585,717 636,569 2,005,611 2,355,970 2,165,806 1,325,329 1,363,176 135,000 707,726 
New England Fire, Pittsfield...... 300,000 656,610 177,548 304,459 —242,646 958 —158,222 123,721 311,949 45,000 12,569 
North Star, New York........... 300,000 3, 152, 949 597, 917 773,127 2,456,390 2,724,071 2,602,855 1,329,468 704,389 ,000 806,697 
Pilot Reinsurance, N. Y.......... 800,000 2,175,745 610,004 374,506 1,048,181 101,152 gq1,481,504 262,516 MOR car eeeue 350,204 
Prudential Co. of Gt. Brit., N. Y.. 500,000 3,258,570 746,408 745,831 2,022,014 1,243,998 2,137,090 913,158 cp” See 685,849 
Rossia of America, Hartford....... 1,600,000 12,273,748 1,332,378 1,206,793 ,541,0 9,796,283 10,140,138 6,733,100 6,152,587 384,000 3,606,184 
Foreign Direct Writing Companies 
Atlas Assurance, London.......... 200,000 6,891,598 2,307,493 2,063,908 3,998,892 3,788,140 4,293,590 2,094,652 ST) ee er 2,722,341 
British America, Toronto......... 200,000 3,073,451 962,851 822,321 1,995,438 1,938,042 2,171,737 1,199,741 TOIGORE nce sceee 799,626 
British General, London.......... 200,000 1,852,030 982,374 938,371 1,007, 990,679 1,101,426 657,708 DOE... winteses 77,341 
Caledonian, Edinburgh Bie ea RE 200,000 4,656,317 1,251,921 1,201,632 3,145,356 3,222,095 3,340,634 1,754,740 2. 1,374,178 
Century, Edinburgh ee ee 400,000 2,375,041 1,119,714 1,030,837 1,561,097 1,360,643 1,660,053 845,678 SOB FG  Sitwessas 502,9. 
Commercial Union, London....... 400,000 16,374,377 5,042,499 5,017,836 11,240,414 9,901,629 12,655,747 5,744,321 Bee Oee, 6 Oidccctese 4,437,385 
Eagle, Star & Brit. Doms., London. 400,000 5,971,032 1,892,933 Li 788, 170 3,986,981 3,793,180 4,316,787 2,434,171 OO ra 1,543,029 
General Fire, Paris............... 200,000 1,038,769 498,915 ,698 492,149 3,998 1,337 297,652 i oy ere 251,251 
Law Union & Rock, London...... 200,000 2,543,018 1,159,717 » 108" 053 1,003,813 1,005,143 1,098,709 520,526 ae 482, 4 
Liverpool & Lon. & Globe, Liver... 400,000 19,295,714 4,642,311 5, 094, 476 11,989,013 12, 111,893 12,822,692 7,485,552 Cine ©) s-avedous 5,540,435 
London and Lancashire, London... 200,000 9,129,426 4,152,341 4,296,196 3,591,031 3,740,546 4,096,205 1,893,145 je 1,601,536 
London & Prov. M. & G., London. 200,000 1,049,680 468,601 583,177 19, 199 525,820 680,846 328,692 EE xe: . 01k 4 94-00 254,302 
London and Scottish, London..... 400,000 2,215,060 815,556 978,2 1,282,118, f 1,365,442 729,676 577,686 513,879 
London Assurance, London........ 400,000 8,785,349 2,802,198 2,912,589 5,036,640 5,134,861 5,356,083 2,557,860 2,595,774 2,290,61 
Netherlands, The Hague.......... 200,000 1,477,178 714,4 617,663 596,813 697,152 639,738 473,010 68,338 291,769 
New Zealand, Auckland.......... 400,000 1,835,998 1,033,481 1,109,447 $5297,399 1,121,986 389,478 446,471 Ce re re 257,641 
North Brit. & Merc., London...... 400,000 - 16,268,019 6,130,291 5,860,057 9,026,540 8,464,100 9,641,656 4,603,293 ere 3, = "249 
North China, Shanghai........... y 1,116,202 952,354 936,246 166,148 200,250 214,416 148,532 i eae 2,500 
Northern Assurance, London...... 400,000 9,441,956 2,704,653 2,682,280 5,580,293 5,296,772 6,006,013 2,840,513 SE Sta abers 2, 448, 998 
Norwich Union, Norwich......... 400,000 7,551,603 2,356,286 2,467,598 4,345,587 4,291,071 4,634,219 2,352,562 pO ne Oe lj 968, 022 
ip Oe 200,000 5,210,131 1,501,521 1,543,472 3,320,839 3,222,149 3,538,841 1,839,406 TOUT OOD: © n Fecsiccce 1,490,831 
Phosniz, London. .........scc0086 400,000 8,061,754 3,107,545 2,898,774 4,752,222 4,803,888 5,027,396 2,580,269 PRY ees 2,118,973 
Queensland, Sidney.............. 400,000 1,422,174 1,022,705 1,011,793 433,257 3,533 460,866 233,537 mee”) xc eeapes 25,813 
I RRUMIO. 600s sscccccecese 400,000 25,228, 8,088,872 7,020,172 14,053,375 14,682,460 15,791,379 7,837,266 Bee” knead 350 6,495,045 
Royal Exchange, London......... 400,000 5,121,533 a; 703, 975 1, 816, 414 2,876,322 2,941,223 3,058,289 1,627,218 REE ores cn ee 1,297,649 
Scottish Union & Nat’l, Edinburgh. 200,000 9,693,252 4,150,206 4,047,779 4,313,892 4,196,327 4,698,614 2,140,729 eS re 1,725,887 
Scandinavian American, Oslo...... 200,000 419,945 308,173 629,510 —16 ly 45,455 3,094 (| eran 17,579 
South British, Auckland.......... 200,000 904,641 637,599 427,127 —132,920 628,338 —72,584 238,085 MEE. sew seere 57,684 
eS ee re 200,000 1,641,909 441,793 581,821 957,569 891,653 1,014,129 562,920 PG) ey 455,465 
NS eee peers 400,000 8,141,640 2,249, 768 2,052, "472 4,737,508 4,326,814 4,992,609 2,304, 706 2,421, 15 ae 2,039,805 
Svea F. & L., Gothenburg. ....... 200,000 2,996,775 1,090,264 1,128,955 1,655,325 1,432,054 1,775,771 869,267 TOMES  ésis'cneys 745,674 
Tokio M. & F., SE aS 400,000 8,132,324 5,360,420 4,837,473 2,604,501 2,543,086 3,015,992 1,479,981 PC er g 976,758 
Unioa, TAY Sea see 200,000 3,528,814 1,048,159 37,454 2,242,371 2,355,103 2,373,179 1,405,113 ree 1,017,720 
SS) ren 200,000 2,083,940 7,208 358,601 1,385,747 1,381,918 1,457,060 873,688 J ree 84,487 
Union Ins. Soc. of Canton......... 400,000 6,665,147 3,125,011 3,166,275 3,177,707 3,489,454 3,563,245 2,769,182 PEG Sieweses 1,387,995 
Urbaine Fire, Paris.............. 200,000 7,131,243 968,171 73,689 6,172,003 4,349,196 6,443,931 3,120,499 PEBRSDO os doe bi 2,348,967 
Western Assurance, Toronto....... 400,000 4,890,560 1,756,125 1,635,749 2,741,572 2,660,638 2,961,852 1,637,555 T4936 078 ccc ccees 1,139,687 
J aa ie PP ae 200 000 4489 482 1 523 357 1 334 001 3 095 993 2 335 073 3 253,380 1,643 461 iS Sire ere 1259 243 
Reinsurance Companies 
Baltica, Copennagen............. 400 000 2 671 712 1 034 988 1111 513 1 404 222 1 214 453 1 533 702 815 504 2 471 096 
Christiania General, Oslo......... 200 000 4 237 906 846 458 1 032,133 3,615,517 2,230,294 3,747,579 1,663,534 1,477,728 1,173,087 
Jupiter General, Bombay.......... 200,000 963,991 438 650 665,429 314,020 95,949 551,126 44,184 640,595 134,618 
R.youe Prise, OER... . 6 cscccces 200,000 800,403 SORMEO. | . vans ~ oN eae 282,198 i Oe 97,511 
Metropolitar: National, Havana.... 200,000 740,917 389, 161 £00,600 434,608 94,788 458,324 189,539 564 40,56 
New India, Bombay............. 200,000 1,718,359 514,196 413,425 1,172,785 1,496,857 1,226,190 1,062,253 LOR ORB oo ckdecive 404,484 
Osaka M. & J” See 200,000 662,920 540,458 265,993 43,865 8,071 9,293 435,692 a 56,789 
Prudentia Re- and Coins, Zurich. . . 200,000 7,923,385 960,588 1,036,493 6,830,153 4,973,874 7,230,829 3,649,326 eS ere 2,247,003 
Reins. Co. Salamandra, Copenhagen 200,000 5,785,726 885,126 1,108,957 4,387,607 2,703,299 4,721,483 2,570,371 SEOs | “Ss teeats 1,462,221 
Skandia, Stockholm.............. 200,000 2,493,476 764,991 702,901 1,495,756 1,497,251 1,595,671 931,407 1,065,687 itor eee 82,0 
Skandinavia, Copenhagen......... 400,000 1,391,408 800,613 642,206 —110,966 231,473 —41,561 373,701 Meee **> oeemaet —25,013 
Swiss Reinsurance, Zurich........ 200,000 5,665,378 545,379 916,889 5,363,594 3,992,411 5,617,572 3,112,626 ek are 1,882,148 
Union & Phenix Espanol, Madrid. . 200,000 2,856,707 23,691 464,867 2,045,809 1,295,679 2,173,895 1,233,812 LAEGGSR 8 vensudas 840,07: 
World Auxiliary, London......... 200,000 889,666 453,012 457,424 478 375,537 487,821 244,165 Mate.  cadkevead 146, 438 
ES Rs cince so ea ceases 268,941,548 1,877,260,042 541,448,444 ........ 950,578,616 ......<. 1,058,257,740 519,462,624 ........ 44,496,250 7961,194,290 
Increase in 1926............ 16,147,465 145,548,636 25,459,295 ........ 49,306,282 __........ 58,652,579 19,467,478 ........ 9,958,660 475,363 
Totals, 1925 252,794,083 1,731,711,406 ........ Et A ere 901,272,384 999,605,161 ........ 499,995,146 34,537,590 907,718,927 
Totals, 1924 233,128,249 1,596,838,478  ........ PC Eo rr 829,797,589 911,659,220 469,980,642 31,523,064 845,985,253 
Totals, 1923 ... 215,992, "348 1,474,158,550  ........ ee 846,593,733 908,310,709 453,351,715 30,881,298 818,874,582 
Totals, 1922.. : 202/829,354 1,387,330,852 409,361,909 718,763,438 800,356,881 424,138,811 31,799,076 751,893,203 
Totals 1921 175,936,454 1,310,986,396 360,140,077 703,156,568 770,766,937 452,669,553 24,794,717 772,059,686 
Totals, 1920 169,184,000 1,283,925,214 317,078,938 837,206,646 895,765,640 391,061,637 22,074,130 ° 732,064,574 
Totals, 1919 147.810, 7541, 140,911,839 321,774,735 690,674,573 741,566,364 397,915,663 19,935,024 581,796,820 
Totals, 1918 132,645,805 '939,789,700 260,705,380 589,435,959 630,895,861 280,629,182 16,350,777 510, 988,651 
Totals, 1917 119,638, 9' 825,275,667 ES Ee 506,114,518 539,556,950 239,249,320 18,075,771 430,701,028 
Totals, 1916 117,286,664 767,894,406 PRLS are 401,940,508 442,784,960 213,857,320 21,929,807 386,981,618 
Totals, 1915 106,498,131 701,515,482 ........ ree 353,900,590 382,860,875 193,515,307 14,440,153 333,987,732 
Totals, 1914 103,883,389 664,860,606 ........ A eae 336,658,539 368, 192, '993 191,341, 13,873,583 339, 209, 257 
Totals, 1913 101,696,321 608,099,976 ........ 206,351,009 =... oes 325,906,710 351, 483, 950 173,797,201 13,514,076 312, 286,899 
Totals, 1912 91,575,554 617,317,746 ........ C8 309,657,967 338,126,163 165,770,258 12,883,525 295,401,463 
Totals, 1911 88,030,004 586,080,534 ........ | ee 296,472,485 322,301,162 162,835,672 12,577,417 288,646,1 
Totals, 1910 20, ka ITE. bacon cuss 287,705,151 312,805,782 146,326, 12,805,451 267,282,142 
Totals, 1909 75,312,071 511,864,172 ........ 164, 521, BM ocho 272) 608, 897 296,806,922 134,448,845 ,978,4 245,630,194 
Totals, 1908 72,230,000 460,623,867 ........ 136, 147, _ See 253, 721,936 271,943,712 142,626,526 8,931,311 ,644,944 
Totals, 1907 74,830,004 432,333,959 ........ 109,280,143 Nuteee Gat 262,000,069 282,619,886 124, 905, 335 ,094, 228,318,001 
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ANNUAL STATEMENTS OF THE 
FIREMEN’S GROUP 
President Bassett Tells of Improved Meth- 
ods Adopted in Order to Promote 
Economy and Efficiency 
The fact that the Fire Insurance Policyhold- 
ers Pocket Index presents the figures of the 
Firemen’s Fleet as of January 1, 1927, instead 
of December 31, 1926, the date carried by state- 
ments filed with the insurance departments’ has 
been commented upon in a certain quarter. THE 
SpecTaTor has therefore obtained the following 
letter from President Neal Bassett explaining 
the reason for the reallocations or adjustments 
of the assets, surpluses, reserves and business of 
the seven companies composing the Firemen’s 
Fleet : 


January 1, 1927, FicuRES OF THE FIREMEN’S 
AND Its AFFILIATED COMPANIES 
[To the Editor of THe Specrartor] 


I was very much interested in your state- 
ment made to me to-day that the figures pub- 
lished by you as of January 1, 1927, in the Fire 
Insurance Policyholders Pocket Index for 1927, 
of the Firemen’s, Girard, Mechanics, National- 
Ben Franklin, Superior, Concordia and Cap- 
ital Fire Insurance companies, had been ques- 
tioned. 

We cannot, of course, assume responsibility 
for the fact that anyone questioned these fig- 
ures but we can and do assume responsibility 
for their accuracy. We are very much inter- 
ested to know that the results of the Fire- 
men’s and its group of companies and the pub- 
lished figures predicated thereon are creating 
so much interest, and to be quite plain about 
it, we are decidedly gratified that such is the 
case. It is always gratifying to the officers of 
any corporation to know that what is being 
done by that corporation is of public interest 
and of unusual interest to its associates and 
competitors in its own particular field. 

We cannot, of course, assume any respon- 
sibility for lack of knowledge upon. the part 
of those making unkind or unfavorable criticism, 
but we are prepared to make known to any- 
one legitimately interested the results of our 
seccanion and to verify every figure given out 
y us. 

At our request you published our figures this 
year as of January 1, 1927, instead of Decem- 
ber 31, 1926, and by proper annotation called 
attention to that fact in your chart. 

On January 1, 1927, and for the prime pur- 
pose of bringing about economies of operation, 
we made some important changes in our meth- 
od of operation. Prior to 1927, such rein- 
surances as were effected between our individ- 
ual companies were done upon a facultative 
basis and resulted in a great deal of unneces- 
sary motion and expense. Commencing Janu- 
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ary 1, 1927, we adopted the (well established) 
practice of apportioning the premiums of our 
affiliated companies between each other on a 
fixed percentage basis. For obvious reasons, 
to get the greatest benefit, a practice of this 
kind must be adopted either as of the last day 
of a given year or the first day of a given year. 
We believed that for very many reasons it was 
best to adopt the practice as of January 1 rather 
than as of December 31. To carry out the prac- 
tice stated herein it necessitated various inter- 
reinsurances between our various affiliated 
companies. This resulted in changes in assets, 
unearned premium reserve, surplus and other 
figures of our various companies. It was these 
figures which we asked you to publish because 
we believed that they would give to the public 
a fairer understanding of the condition of each 
of the companies as it exists to-day than it 
would have been to publish figures which, while 
existent on December 31, no longer existed on 
January 1, and therefore, if disseminated to your 
public, would have given an incorrect picture. 
In view of the statement that you made to 
me over the telephone, I think it proper to 
write you this letter. 
Very truly, 
NEAL Bassett, President, 
The Firemen’s Insurance Company. 


Newark, April 12. 


Fire Insurance in the United States 
(Concluded from page 3) 


$961,194,290, this being an increase over the 
previous year of $53,475,363. 


SUCCEEDS W. W. ELLIS 
M. A. Condit Made Sales Promotion Man- 
ager of Commercial Union 

M. A. Condit, who for the past two years has 
been associated with W. W. Ellis, sales pro- 
motion manager of the Commercial Union As- 
surance Company, has succeeded the latter, who 
this week took up his new duties with the pub- 
lic relations committee of the National Board 
of Fire Underwriters. 

Mr. Condit studied advertising and market- 
ing at Syracuse University and was connected 
with the Newark Star Eagle before joining the 
Commercial Union. The sales promotion de- 
partment of the company has been very suc- 
cessful under the administration of Mr. Ellis 
and Mr. Condit is well fitted to continue the 
work, 


PHOENIX OF LONDON MOVES 
Now Located at 150 William Street 
The United States branch of the Phcenix 
Assurance “Company of London is now located 
at 150 William street, along with its affiliated 
companies, the Imperial Assurance, Columbia 
of New Jersey and United Firemens of Phila- 
delphia. The move was made on Saturday last. 

The local offices are located on the ground 
floor, while the various departments. occupy 
space upon the twelfth, thirteenth and fonr- 
teenth floors. 





FIRE INSURANCE IN THE UNITED STATES IN 1926—Concluded 

















Net Surplus —Net Premiums Written— Losses Paid 
Total Assets *Total Dividendsto Expenses 

ComPpaNy . Cash Jan. 1, Jan. 1, Jan. 1, 1926 1925 Income 1926 1925 Stockholders Paid 

American Stock Companies Capital “7 1927 ne 1926 1926 1926 
3 3 3 3 3 

TOR TOI edeec ce pace ana 71,500,004 418,599,406  ........ eS ie 245,062,741 279,889,967 ..... ++ 230,002,937 7,377,021 323,152,937 
gS 65,552,875 422,848,102 ........ PN cy At) Ge 224,134,569 241,457,627 ........ 108,770,795 7,831,641 197,923,822 
SN Ein i516 din b's backs 61,625,375 382,818,169 ........ P| eee 213,534,394 229,392,311 ........ 132,535,337 7,563,428 215,329,199 
TORE TING cc cciiccvccdaesce 63,202,875 366,722,215 ........ pe 167,266,408 209,892,919 ........ 97,181,800 7,160,445 175,653,613 


* Includes the premiums, interest, rents and income from all sources except deposit premiums received on perpetual risks, commissions received on reinsurance (deducted from rein 
surance commission), premiums of previous year received, avpreciation of securities owned (not sold or matured), and in the case of foreign companies, their receipts from their home 
offices. {First column for foreign companies is deposit capital, which is not deducted from surplus. {| Totals for 1926 and preceding years in this column represent Total Expenditures, 
Expenses in 1926 aggregated $397,235,416. a Includes $500,000 premium on stock sold. 6 Excludes $500,000 stock dividend. ¢ Excludes $200,000 stock dividend. d Includes $11,000,- 
000 surplus paidin, /f All business reinsured in the Phoenix Ins. Co. of Hartford. g Includes adjustment expenses. Figures are those reinsured by the United States Fire. i $300,000 
special reinsurance was deducted from the net premiums, j Includes $100,000 premium on stock sold. & Includes $150,000 premium on new stock. 1 Includes $121,198 surplus paid in. 
m Includes $5,000,000 stock dividend. mn Paid policyholders on premiums. o Includes $10,565 surplus paid in. Includes $105,500 surplus paid in, q Includes $300,000 surplus paid 
in. yr Net premiums received $566,607; net losses paid, $481,649. s Reinsured in Hartford Fire Ins. Co, ¢ Includes $375,755 commission from Commonwealth Ins. Co. and $75 contri- 
buted to surplus. u Includes $7,976 surplus paid in. Includes $100,000 surplus paid in. w Includes $500,000 surplus paid in. x Includes $30,000 jums on stock sold. y In- 
cludes $1,000,000 stock dividend. z Includes $209,180 surplus paidin. aa Includes $375,000 premium on imcreased capital stock by stockholders for surplus account, 6b Includes $199 
680 paid in by stockholders. cc Includes $1,000,000 roi paid in. dd Includes $120,000 surplus paid in. ¢e Includes $432,800 paid in for capital stock to be issued July 1, 1927 when 
capital will be increased to $2,000,000. ff Includes $500, stock dividend, gg Includes $50,000 surplus paidin. hh Includes stockholders’ tax. jj $1,000,000 stock.dividend 
kk Includes $250,000 surplus paidin. J Includes ,000 surplus paidin. mm Includes.$2,000,000 surplus paidit. 00 Includes $312,500 surplus paid in, pe Includes $1,500,000 sus- 
Plus paidin. gg Includes $400,000 surplus paid in. rr Includes $150,000 surplus paid in. ss Decrease due to reinsurance Jan. 1, 1926, of Eastern Dept. ** See explanation in an- 
other column of basis of presenting figures of the Firemen’s Fleet, 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - -  1,186,456.08 
Voluntary Catastrophe Pinneve 500,000.00 
Reserves - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 



















NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, passmexr 
Minneapolis.Minn. 
O. J. ARNOLD, President 


42nd Year---A Year of Progress 


Gain in Paid-for Insurance in Force, over 
22 Million Dollars (10%) 


An increase over 1925 gain of over 


5 Million Dollars (30%) 


Admitted Assets increased over 
3 Million Dollars (15%) 


New in surance Written, Paid-for basis, over 
441% Million Dollars 


An increase of 


214 Million Dollars (6%) 
Admitted Assets Dec. 31, 1926—$24,876,465 
Insurance In Force—$234,576,697 




























CAPITAL AND os —_— $3,500,000.00 





Executive Offices Eastern Department 
NION INDEMNITY BUILDING 100 MAIDEN LANE 
. NEW ORLEANS NEW YORK 














A Progressive SURETY and CASUALTY Company 























Writing Fire, Windstorm and all Kindred 
Lines—World-wide Facilities 
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Manufacturers’ Liability Insurance Co. 
37 Montgomery St. Jersey City, N. J. 


A General Line 
also 


Accident and Health 
Plate Glass 


AGENCIES 


United Agency, 280 Broadway, New York 
Ajax Underwriters, Inc-, 26 Court St., Bklyn., N. Y. 


New York Office, 99 John Street 











April 
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SHANDAKEN TUNNEL 





Corporation Ends Existence on 
April 15 





COMPLETED WORLD’S GREAT ENGI- 
NEERING FEAT 





M. O. Garner Was President and W. P. 
Harvey Treasurer—Task Showed Value 
of Suretyship 
As noted in THe Specrator last week, the 
Shandaken Tunnel Corporation officially ends 
its existence on April 15 after the performance 
of an engineering feat which has, perhaps, 
never been equalled in the world and after in- 
volving insurance through contract bonds which 
totaled $850,000 and was written by the Na- 
tional Surety Company, New York, and the 
Fidelity and Deposit Company of Maryland, 
Baltimore. The work of this corporation is a 
tribute to the value of corporate suretyship and 
a monument to the energy and ability of the 
men who made it possible. The Tunnel Cor- 
poration, formed by the two surety companies 
together with Stone & Webster and Ulen Con- 
tracting Corporation, was officered by M. O. 
Garner as president and Wallace P. Harvey as 
treasurer. Mr. Garner is general counsel of 
the National Surety and was reorganization 
president of the New York Indemnity and Mr. 
Harvey is general counsel of the Fidelity and 

Deposit. 

The contract for building the Shandaken 
Tunnel was let on the unit price basis, totaling 
$12,138,738, effective November 10, 1917, and 
providing for completion within 7 years. The 
actual cost was almost $13,000,000. After per- 
formance of only $2,110,000 worth of work, the 
contractor was unable to go ahead and appealed 
to the surety companies which then stepped in 
and completed the job. The contract was taken 
over by the Shandaken Tunnel Corporation on 
November 11, 1920, and was completed within 
the contract time despite the loss of nearly a 
year due to the crippled condition of the orig- 
inal contractor. The tunnel was opened and 
water began to flow through on February 9, 
1924, 

To have readvertised and relet the contract 
in the usual way would have cost probably an- 
other year’s time, which, added to the year 
lost by the original contractor, would probably 
have extended the completion of the work two 
years or more beyond the time it was actually 
completed. The tunnel is capable of conveying 
600,000,000 gallons of water every twenty-four 
hours, and the city of New York was in great 
need of water, and might have found itself suf- 
fering from a water famine had the work not 
been completed when it was. 

The executive direction of the task, carried 
out by Mr. Garner and also by Mr. Harvey, 
was a proof of the high caliber of men in the 


service of surety companies in this country. 

The Shandaken Tunnel is the longest tunnel 
of any kind in the world an takes its name 
after the Shandaken range of mountains in the 
Catskills, New York. It is 18.2 miles long, with 
dimensions of 11 feet 6 inches in height by 10 
feet 3 inches wide and is what is commonly 
known as the “horsehoe” shaped tunnel; that is, 
it has an oval top and flat bottom. It runs 
through rock for its entire length and drains 
the watershed on the North side of the Shan- 
daken Range of the Catskill mountains of 314 
square miles in area, the largest single water- 
shed of the entire system. This watershed de- 
posits into Schoharie creek, which in turn is 
dammed at the tunnel intake at Gilboa, creat- 
ing a reservoir with a capacity of approxi- 
mately 31 billion gallons. 

Workmen’s compensation insurance during 
the construction of the tunnel was written by 
the London Guarantee and Accident Company 
and the Ocean Accident and Guarantee. The 
former paid heavy losses on its lines in this 
work. 


QUIT SURETY ASSOCIATION 
National Surety and New York Indemnity 
Resign from Organization 
The National Surety and New York Indem- 
nity Companies, New York, resigned this week 
from the Surety Association of America, as a 
result of differences over rating methods put 
in effect by some of the Association member 
companies. The following statement regard- 
ing the resignations was made by William B. 
Joyce, chairman of the boards of both com- 

panies: 

The National Surety and the New York In- 
demnity in resigning from the Surety Associa- 
tion wish to make plain their reasons therefor, 
which are: The unfair attitude of certain mem- 
bers who in various ways seem determined to 
prevent the natural and orderly development of 
our business. Members belong to associations 
for protection and co-operation, not for de- 
struction and interference. This company is 
responsible for increasing surety premiums and 
coverages more than any other factor or fac- 
tors, and its reward has been dictation at the 
hands of those in no way responsible for the 
new coverages evolved. This has reached such 
a pass that we believe remaining in the Asso- 
ciation spells retardation, while outside of the 
Association means freedom to properly protect 
our clients and ourselves. 


Massachusetts Bonding Launches Twen- 
tieth Anniversary Campaign 

T. J. Falvey, president of the Massachusetts 
Bonding and Insurance Company, Boston, has 
just sent out to all agents notice of the fact 
that the competitive contest, being staged in 
celebration of the twentieth anniversary of the 
company, began April 1 and will continue for 
a six-month period. The competition is limited 
to the production of new business and those who 
qualify will be tle company’s guests at the cele- 
bration to be held at the home office this fall. 
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NEW ROYAL BUILDING 





Elaborate Ceremonies Mark Formal 
Opening of 19-Story Structure 





DINNER GIVEN BY CHAIRMAN W. R. 
GLAZEBROOK 





F. J. O’Neill Made President of Royal In- 
demnity to Succeed’M. E. Jewett, 
Resigned 
On Tuesday of this week the Royal Insur- 
ance Company and its affiliated organizations 
formally opened the new Royal Insurance 
building at 150 William street, New York city. 
Coincident with the ceremonies that marked the 
occasion, there was a meeting of the board of 
directors of the Royal Indemnity Company at 
which the resignation of M. E. Jewett as presi- 
dent was accepted. F. J. O’Neill, senior vice- 
president, was elected to fill Mr. Jewett’s place 
as president. All other officers were re-elected. 
President O’Neill went to the Royal Indem- 
nity Company in 1915 from Syracuse where 
he had been connected with a law firm as senior 
partner. His first duties were in the claim and 
legal departments and his advancement was 
rapid until in 1921 he was made senior vice- 
president and gradually assumed active direc- 
tion of the major portion of the company’s 
affairs. He is a graduate of Williams Col- 
lege and obtained his legal education at Syra- 
cuse University. As “Buck” O’Neill he is known 
to thousands of sport lovers, having been foot- 
ball coach at Colgate, Syracuse, Williams and 
Columbia. Mr. O’Neill at the present time is 
president of the Casualty and Surety Club of 

New York. 


The new Royal Insurance building is 19 
stories in height and is entirely of fire resistive 
construction throughout. Elaborate offices are 
provided for the quarters of the several com- 
panies in the Royal group, and on the eighteenth 
floor are located the financial departments of 
the Royal Insurance, Royal Indemnity, Eagle 
Indemnity, Globe Indemnity, Federal Union In- 
surance, Liverpool and London and Globe and 
Star Insurance companies. More than 300 
guests attended the opening, and W. R. Glaze- 
brook, chairman of the Royal, and J. J. Atkin- 
son, general manager, came from abroad to be 
present at the occasion. Directors of the Royal 
who also came from the other side were: A. K. 
Barnes, F. A. Bates, A. E. Pattinson and H. A. 
Stipp. 

Chairman Glazebrook gave a dinner Tues- 
day evening at the Ritz-Carlton Hotel in New 
York city, at which the guests included the 
visitors from abroad, the New York officers 
of the Royal company, managers of the Royal 
from other cities and the officials of the North 
British and Mercantile, Phoenix of London and 
London Assurance companies, the United States 
offices of which are in the new Royal building. 
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CASUAL CASUALTY COMMENTS 











LeGrand W. Pellett has been made gen- 
eral agent for the Great American Indemnity 
Company of New York and will have head- 
quarters at Newburgh, the announcement being 
made by Vice-President Elmer E. Johnson, Jr. 
Mr. Pellett has represented the Great American 
Fire at Newburgh for many years and is one 
of that city’s leading citizens. He is president 
of the Building and Loan Association and is 
interested in the Highland National Bank. 

Albert J. Lochte, special agent in the 
Northern New Jersey Division of the United 
States Fidelity and Guaranty Company of Balti- 





a 
Insurance Brokers 


Profit By Our 
National Advertising 


In leading newspapers al] over the United States 
and Canada, Credit Insurance is advertised, week 
in and week out, to thousands of Manufacturers 
and Jobbers. This is one reason why ‘ 


more, has been promoted to be field supervisor 
in the Syracuse branch under Manager Talbot 
Sinclair there. 

G. B. Woodward & Company, at Bloom- 
ington, Ind., have been appointed general agents 
for the Eagle Indemnity Company of New 
York. Their olfce is in the Citizens Trust 
Building, Bloomington. 

Edward Brown has been made resident 
credit insurance department manager at St. 
Louis for the United States Fidelity and Guar- 
anty Company of Baltimore. He will super- 
vise that class of business for the company in 
the Mississippi Valley territory. 

J. H. Tregoe, who has been actively identi- 
fied with the National Association of Credit 
Men since its inception in 1896, will retire from 




















American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 
operate in the writing of our policies. Maybe you 
ought to investigate the great protective service we 
render to our many policy-holders; safeguarding 
their resources absolutely against bad debt losses, 
providing them with efficient collection facilities, 
etc. 

General Insurance Brokers, look into the sell- 
ing possibilities of American Credit Insurance. 
While our regular agents are necessarily trained 
credit insurance specialists, still we have a plan by 
which you can co-operate with us to your definite 
profit. Check up and see if your present clients are 
protected by Credit Insurance. Then get the full 
details of our interesting proposition by writing 
or phoning any of our offices. 


CThe AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F. M° FADDEN, presipENnT 


Offices in all leading Cities: 


Chicago, Cleveland, Boston, 
San Francisco, Philadelphia, Baltimore, 
Detroit, Atlanta, Milwaukee, Etc. 
In Canada—Toronto, Montreal, Etc. 


New York, St. Louis, 
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his position as executive manager of that organ- 
ization on July 1. He will, however, continue 
his connection in an advisory capacity. 

H. J. Miller, superintendent of the acci- 
dent and health department in the New York 
office of the Metropolitan Casualty Insurance 
Company, that city, has resigned as of May 1 

Jesse Harding, who has been manager in 
the casualty department of Simpson, Campbell 


& Co., at Boston for the past five years, has ° 


been appointed resident manager in that city for 
the new Boston branch of the New York In- 
demnity Company. He takes up his work in 
this connection on May 1. 


W. J. Duke Made Manager of Washington 
Fidelity National’s New District 
Cuicaco, Int., April 13—The Washington 
Fidelity National of Chicago, because of an in- 
crease in its local business, has created a fifth 
district and has appointed W. J. Duke as its 
manager. Mr. Duke started with the company 
in May, 1922, and in 1924 was made a field 
superintendent. J. K. Dennis, one of the lead- 
ing field superintendents, has been promoted to 
manager of Chicago district number 2. 


Joseph A. Joyce Appointed 

Joseph A. Joyce, author of “Joyce on Insur- 
ance,” an authoritative book on insurance law, 
including the provisions covering title guaranty 
insurance in all of its phases, has been selected 
as assistant counsel, legal department, of the 
North American Title Guaranty Company and 
its allied organization, the North American Se- 
curity Corporation. 
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IOWA DECISION 


Public Deposits Not Preferred 
Claims in Failed Banks 








RULING HAS BROAD EFFECT 





Companies Denied Vested Rights in Bonds 
Issued, Before May 3, 1923 

Des Mornes, Iowa, April 11.—After holding 
a place on the calendar of the Iowa Supreme 
Court for over a year, the case growing out 
of the contention by surety companies that pub- 
lic deposits were a preferred claim reached a 
decision last Thursday in which it was decreed 
that public deposits have no preference of pay- 
ment over private deposits. 

The original case was predicated upon issues 
involved in adjusting the status of bonding com- 
panies concerning public funds on deposit in the 
closed Exchange State Bank at Stuart, Iowa. 
Other bank failures still further complicated 
matters. 

The decision was written by Justice F. F. 
Faville, and concurred in by the full bench. 

Bonding companies are denied vested rights 
in bonds issued prior to May 3, 1923, when the 
special bank liquidation law became effective, 
on either contractual or legislative grounds. 
The right of the security companies to prefer- 
ence did not stand on a contract, the court held, 
nor did the bonding companies have a vested 
right to preference which the legislature could 
not wipe out by subsequent act. 


General Brokers Association Asks Hearing 
on April 29 

The General Brokers Association of the Met- 
ropolitan District, New York, has sent a letter 
to James A. Beha, New York Insurance Su- 
perintendent, asking that a hearing be held on 
April 29 regarding the plan of the casualty com- 
panies for holding brokers responsible for 
earned premiums. The hearing would follow 
the Association’s dinner at the Hotel Astor in 
New York city on April 28 and would be at- 
tended by representatives of the National As- 
sociation of Insurance Agents, General Brokers 
Association, Fire, Marine and Liability Brok- 
ers, Brooklyn Brokers and East New York and 
Brownsville Brokers as well as by casualty com- 
pany men and representatives of the National 
Bureau of Casualty and Surety Underwriters. 


NEW CASUALTY COMMITTTE MEETS 
Study of Liability Reserves by Chosen 
Group of Casualty Actuarial Society 
The Committee on Liability and Compensa- 
tion Reserves of the Casualty Actuarial Society 
had its initial gathering at the Hotel Commo- 
dore in New York city on April 6, to begin an 
intensive study into the methods of determining 
the reserves for liability and compensation 

losses and the possible revision thereof. 
Though it will probably be augmented in the 
future, the committee, at the present time, is 
composed of B. D. Flynn, secretary of the 
Travelers Insurance Company; George D. 
Moore, actuary and assistant secretary of the 


Royal Indemnity; Charles E. Heath, chief 
examiner of casualty companies for the New 
York Insurance Department; T. F. Tarbell, 
actuary for the Attna Casualty and Surety, and 


_ Roy A. Wheeler, vice-president and actuary 


for the Liberty Mutual Insurance Company. 


OPENS NEW YORK BRANCH 
Century Indemnity Will Be Managed 
There by Russell & Ziegler 

The Century Indemnity Company of Hart- 
ford, casualty and surety running mate of the 
ZEtna (Fire) Insurance Company, will open a 
branch office in New York city on April 18 
under the management of Russell & Ziegler. 
The company has received its Empire State li- 
cense and the new branch will cover Greater 
New York, Westchester, Long Island and Rock- 
land county. 

Russell & Ziegler are agents for the’ A¢tna 
in the New York metropolitan district and the 
establishment of the new branch will give the 
office facilities for all lines of business except 
life. 

The staff of the Century Indemnity’s branch 
at New York will have H. B. Hall as head of 
the casualty department; Harry F. Legg will be 
superintendent of the bonding division; and H. 
R. Morris will handle production. 

Mr. Hall comes from the Indemnity Insurance 
Company of North America, where. he was as- 
sistant manager in the New York office; Mr. 
Legg joins the Century Indemnity from his post 
as assistant New York manager of the Inde- 
pendence Indemnity; and Mr. Morris comes 
from the Maryland Casualty general agency of 
E. B. McConnell ‘& Co. 


Terrence F. Cunneen Addresses Students 

At a meeting of the students of the casualty 
insurance course of the Insurance Society of 
New York held in New York city on April 6, 
York Deputy 
Superintendent of Insurance, delivered an in- 


Terrence F. Cunneen, New 
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COURT ORDER ISSUED 





lowa Commissioner Restrained from 
Interference With Named 
Companies 





HEARING ON APRIL 19 





Licenses Held in Abeyance Bring Legal 
Action—Outgrowth of Southern 
Surety Suits 


Des Mores, Iowa, April 12.—Federal 
Judge Charles B. Davis, of St. Louis, has is- 
sued a _ restraining order preventing Ray 
Yenter, Iowa Insurance Commissioner, from 
interfering with the business of the Fidelity 
and Casualty Company of New York; Inde- 
pendence Indemnity, Philadelphia; Columbia 
Casualty, New York; Ocean Accident and 
Guarantee, New York, and Massachusetts 
Bonding and Insurance, Boston. 

Hearing is set for April 19, at which time 
Mr. Yenter will be required to show why a 
temporary injunction should not be issued. The 
petition asks that Commissioner Yenter be re- 
strained from refusing renewal of licenses and 
that a mandatory order be issued directing him 
to renew certificates of authorization of the 
complaining companies. 

The companies involved are co-defendants in 
two suits brought by the Southern Surety Com- 
pany of this city. The suits grew out of the 
failure of the Carnegie Trust Company, Pitts- 
burgh, and were brought to recover funds re- 
insured for a total of $1,000,000. Commissioner 
Yenter, as noted in THE SpEcTaTor last week, 
had held up the issuance of licenses in Iowa 
to seven companies contesting the Southern 
Surety’s suits. 


teresting address on “State Supervision,” ex- 
plaining the workings of the State machinery in 
relation to insurance companies. 
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NEW HAMPSHIRE ACT 


Employers Group Describes State 
Liability Law 


MODELED ON STONE PLAN 








Measure Will Become Effective June 1— 
Procedure After Accidents Detailed 

The Employers Liability Assurance Corpora- 
tion, Boston, and its associated companies have 
sent out a printed explanation of the New 
Hampshire Financial Responsibility Motor Ve- 
hicle Act, which forms Chapter 54 of the laws 
of that State for 1927 and goes into effect on 
June 1, 1927. This law is based on the plan 
formulated by E. C. Stone, United States man- 
ager of the Employers Liability, and known as 
the Stone Plan. The New Hampshire law pro- 
vides that cash or other acceptable collateral, 
an automobile liability policy or a liability bond 
may be furnished as security. The policy must 
contain $5000 and $10,000 limits and must have 
a $1000 limit for property damage. The law 
applies to both residents and non-residents of 
the State and the New Hampshire motor ve- 
hicle commissioner is appointed attorney for 
non-residents and upon him can be served pro- 
cesses in.actions against non-residents. Describ- 
ing the penalties imposed under the new law, 
the explanation given by the Employers Liabil- 
ity says: 

It is therefore provided that the operator of 
a motor vehicle shall be deprived of his license 
to operate and the owner deprived of the right 
to use his motor vehicle, nor shall anyone else 
use the motor vehicle, if the owner, or any 
person using his motor vehicle with his express 
or implied consent, was solely to blame for the 
accident unless and until some security is put 
up to take care of the damage resulting from 
the accident. 


Regarding the procedure under the New 
Hampshire act, the Employers Liability states: 


In a suit brought for personal injuries or 
death or damage to property resulting from a 
motor vehicle accident, the plaintiff may peti- 
tion the court for a preliminary hearing. If the 
court finds that the accident was probably due 
wholly to the negligence of the defendant who 
was the motor vehicle owner or operator, the 
court shall require security to be furnished for 
an amount not to exceed one thousand dollars 
as regards property damage or five thousand 
dollars as regards bodily injury or death to 
satisfy any judgment in such suit. 

If such security is not furnished forthwith, 
the Commissioner of Motor Vehicles is imme- 
diately notified and he must at once suspend the 
license to operate of the defendant and the 
registration of any motor vehicles or trailers 
registered in the name of the defendant,—and 
if the motor vehicle was not being operated by 
the owner but the court shall have found that 
the motor vehicle was being operated with the 
express or implied consent of the owner, the 
Commissioner shall forthwith suspend the own- 
er’s license to operate, if he has one, also the 
registration of all motor vehicles or trailers 
registered in the name of the owner. 

Persons whose licenses or registrations have 
been thus suspended may not have their licenses 
or registrations renewed or again be licensed 
or have any motor vehicle registered unless and 
until the security ordered by the court is fur- 
nished. 

The actual operation of the law which goes 


into effect on June 1 is exemplified by the com- 
pany as follows: 








ERNEST W. BROWN, Sec’y-Treas. 
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GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


‘ DES MOINES, IOWA 








Further, it should be especially noted that, 
while the existing law as to what constitutes 
liability or agency has in no way been changed, 
this act in effect requires an owner to furnish 
security in case his motor vehicle was being 
operated with his express or implied consent by 
another, provided, at the preliminary hearing, 
the court finds such operator to be solely to 
blame. ; 

For example, if an owner permits his auto- 
mobile to be taken by a friend who, while using 
it entirely for his own purposes, carelessly in- 
jures a third person who is without fault, the 
friend and ‘not the owner would be legally liable 
but security would have to be furnished in such 
a case or both the friend and the owner would 
be deprived of their licenses and registrations. 


Corrected Figures for Liberty Surety Bond 


The Liberty Surety Bond Insurance Com- 
pany of Trenton, in the tabulation “Casualty 
and Surety Insurance in the United States in 
1926,” which was printed in THE SpEcTator 
last week, was shown as having losses paid of 
$47,877. This figure.was incorrect and should 
have been $4877. The Liberty Surety Bond had 
premiums of $150,598 and now has assets of 
$669,252. It has been making splendid progress 
for an organization in its first few months of 
operation and is conservatively but progressively 
widening its scope of activity. 


Aviation Hazards 
(Concluded from page 3) 
1925. Over the model airways of the Army Air 
Service 643 scheduled flights totalling 1,075,- 
073 miles have been carried out during the past 
four years with but one fatality. 

Insurance companies are naturally most in- 
terested in the accident statistics dealing with 
commercial aviation and, though reports on this 
aspect of the question are not complete in this 
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country for the year 1926, a report has been 
made in France by the comptroller of the Gov- 
ernment Service of Aerial Navigation which 
furnishes valuable data. This report states that 
out of 100 accidents occurring in connection 
with civil, military or naval aeronautics, 54 were 
due to professional faults and bad piloting; 22 
were due to engine trouble; 11 to poor condition 
of equipment; 5 to bad weather, and 8 to un- 
known causes. The conclusion is reached that 
the majority of accidents involving faulty pilot- 
age occurred in military and naval aviation, 
while the majority of accidents due to bad 
weather occurred in civil aviation. Failure to 
observe landing field regulations and flying too 
low were the main causes of professional faults. 
Recommendations made on the basis of the 
French study were: 

1. The creation of a technical school for 
the training of student pilots from which they 


will obtain their pilots’ license and the adoption 
of a standard method of tuition and piloting. 

2. The adoption of approved methods of 
stabilization. 
_ 3. The elimination of obstacles in the vicin- 
ity of airdromes. 

4. Insistence that all pilots must become 
themselves good mechanics. 

5. The more restricted use of old war stocks. 


Another report prepared by the chief of the 
“Bureau Veritas” showed the following finds as 
conclusions from the available data: 


1. Safety of civil air transportation is greater 
than is imagined by the general public. It is 
estimated that only one death or serious injury 
occurs for every 310,500 miles flown. 

_2. 20 per cent of the accidents in civil avia- 
tion are due to fog. Passenger service should 
be discontinued in foggy weather. 

3. 30 per cent of the accidents are followed 
by fire. Very simple protective means should 
cut this percentage in half if the necessary 
equipment is made compulsory. 
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For psychological reasons, the greatest im- 
petus, it seems, that can be given to some con- 
centrated movement is a severe setback. Wil- 
liam Lord Garrison’s theory of “Non-Resist- 
ance” does not, as a general rule, strike a re- 
spondant chord in the hearts of men. In fact, 
when the ordinary mortal is slapped on one 
cheek, he is more liable to strike back with some 
vehemence than he is to turn his other cheek. 
Human nature has in it some queer, but fortu- 
nate, kink that makes the defensive man, an 
aggressive, offensive fighter as soon as some- 
thing vital to his makeup has been assaulted 
and battered. 

The recent blow dealt the “fence” bill by 
the New York State Assembly, therefore, has 
awakened in us a belief that the movement to 
suppress crime through an elimination of the 
“fence” has been fed offensive fuel, though we 
must admit that our spirits were dampened by 
the recent action taken by New York’s legis- 
lative body in crushing a piece of legislation 
effectively designed to wipe out the heart of 
burglarism and theft. 

The receiver of stolen goods is the most 
vital and necessary cog in the machinery of 
the specific crime. The actual stealing is of 
secondary importance when compared with the 
absolute necessity of disposing of the property 
after the physical part of the crime has been 
committed. Every day we read that some rob- 
ber, thief or burglar has been apprehended but 
the goods themselves have not been recovered. 
When Gerald Chapman went to the gallows in 
Connecticut, followed by the plaudits of hero- 
worshippers and romantic maidens, the funds 

in his actual possession were insufficient to ade- 
quately take care of expenses. Yet in open 
court, that lamented arch criminal boasted of 
robberies which should have provided enough 
gold to take care of a king. Where did the 
money go? Sensationalists have painted varied 


Pictures of that bloody gold—some say that he 
left it in the safe keeping of some beloved 
ones; others that he hid it where the hand of 
man cannot penetrate, and still others, that 
some sweetheart is to-day living in luxury and 
wealth on the money supplied by daring 
escapades. 


The name of the “fence” was left 


“FENCE” BILL NECESSARY 


of Stolen Property Is Hub of Crime Wheel 


out of the picture, because he was not good 
looking or romantic and because he could not 
readily be made the subject of a great deal of 
romantic speculation. It was more than prob- 
able, however, that Chapman was poor at the 
time of his execution and that his vast coups 
had actually netted him but small profits when 
the “fence” had finished his bleeding process. 


We have it from authoritative sources, that 
the ordinary robber in his transactions with 
the “fence” receives as low as 5 per cent of 
the actual value of the property stolen. The 
people who make a profession of buying stolen 
property, and there are a goodly number, make 
as much as 500 per cent profit on their turn- 
over. The thief doesn’t dare keep the property 
in his possession for any length of time and 
must dispose of it immediately—to be encum- 
bered with the stolen goods only enhances the 
criminal’s chances of being detected. There is 
a certain amount of honor among thieves, but 
honor plays no part in the life of the profes- 
sional receiver of stolen property. As far as 
the thief is concerned, the only characteristic 
the “fence” must have is the ability to keep his 
mouth shut. Knowing the dire necessity to dis- 
pose of stolen property, because of the greater 
possibility of apprehension, the professional 
fence is in a peculiarly strong position to dictate 
to the actual burglar the terms upon which he 
will accept the goods. If the crook could safely 
dispose of the goods himself, he would un- 
doubtedly do so, but he has not, as a general 
rule, the facilities at hand which will allow 
him to sell the stolen property without being 
caught. The fence therefore, is the essential 
part of the crime after the actual physical 
commission. Without him, burglars, robbers 
and thieves could not thrive because they could 
not get rid of the property after they stole it. 
Any method, then, designed to eliminate the 
fence is a direct blow at the over-indulged art 
of stealing. 

If to-day, a thief is caught, after he has dis- 
posed of the property to a fence, the police are 
faced with an almost insurmountable problem 
as far as the apprehension of the fence is con- 
cerned. If the criminal refuses to betray the 
fence, the police are facing a stone wall that 
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gets wider and more impregnable as time passes. 
Even if by some masterly stroke, the fence is 
finally caught, in most cases the goods have 
been disposed of and the victim of the rob- 
bery, as far as his pocketbook is concerned, is 
in as bad straits,as he was before apprehension. 
On the other hand, if the thief confesses to the 
identity “of the fence, there still remains the 
chance that the goods will not be recovered. If 
the stolen goods are not recovered, under such 
circumstances, the fence may and in most cases 
does go free because of the general rule that 
a receiver of stolen property cannot be con- 
victed on the uncorroborated testimony of the 
person who stole the property. In most cases, 
then, the authorities must work under a handi- 
cap which is unjust and an outrage to the 
rights of individual citizens. 


Some idea of what the crime of receiving 
stolen goods costs the United States can be 
garnered from the following paragraphs taken 
from a recent masterly report of the Prison 
Committee of the Association of Grand Jurors 
of New York county, which has caused a great 
deal of interested and favorable comment in 
official circles (and which should cause a great 
deal more) : 

It has been estimated by a well known author- 
ity that the merchandise frauds in the United 
States total $500,000,000 annually; that credit 
frauds cause a yearly loss of $265,000,000, and 
that robbery, theft and hold-ups add another 
$100,000,000 to the bill. In the final disposition 
of the property obtained by direct crimes, the 
handler of dishonestly acquired wares is the 
chief factor. 


The chairman of the board of directors of a 
leading surety company, after consultation with 
the heads of the thirty-one similar organizations 
in this country estimated the annual burglary 
tribute at $525,000,000. 

The National Association of Credit Men 
places the total yearly loss through fradulent 
bankruptcies and all forms of creditor trimming 
schemes at $400,000,000. 

At the instigation of the Prison Committee 
of Grand Jurors of New York County, a bill 
was introduced in the New York State Legis- 
lature which would have afforded the district 
attorney invaluable aid in bringing about the 
conviction of receivers of stolen property. The 

(Continued on page 25) 
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BANKERS INDEMNITY COMPANY 
Newark, N. J. 
Capital to Be Doubled 


On April 19, the stockholders of the Bankers 
Indemnity Company of Newark, N. J., will 
vote on the proposal of the board of directors 
that the capital stock of the company be in- 
creased from $500,000 to $1,000,000. Under the 
proposed plan, 50,000 shares of stock (par value 
$5) will be issued this year and another 50,000 
next year. The new stock will be sold at $12.50 
per share thus adding $250,000 to capital and 
$375,000 to surplus account this year and the 
same amount next year. 

As of December 31, 1926, the Bankers In- 
demnity which began the active writing of 
business on May 10, 1926, had total admitted 
assets of $1,454,578 and a surplus to policy- 
holders of $1,225,000. The unearned premium 
reserve was $156,149, the loss reserve amounted 
to $28,349 and the total income aggregated $1,- 
268,612, which included $1,000,000 surplus paid 
in. The company wrote $229,149 net premiums 
and losses incurred, including adjustment ex- 
penses amounting to $49,001. The Bankers In- 
demnity is in an excellent financial condition and 
is establishing itself rapidly. 


CITY SERVICE MUTUAL CASUALTY 
CORPORATION 


New York, N. Y. 


Officers of Liquidated Taxicab Mutual in 
Difficulties—Initial Report of Liquida- 
tor Shows Big Deficit 

Max Pasternack, president, and Felix Prince, 
secretary of the City Service Mutual Casualty 
Corporation, now in the hands of the Liquida- 
tion Bureau of the New York Insurance Depart- 
ment, are facing trial in New York city on a 
charge of withdrawing funds from the corpora- 
tion immediately prior to the time the concern 
was ordered liquidated by the New York Su- 
preme Court on December 15, 1925. Pasternack 
is charged with drawing a check for $20,000 
and Prince is said to have withdrawn $7500. 
On motion of counsel, both men have been 
granted a jury trial and the actual proceedings 
for violation of Subdivision 4 of Section 341l-a 
and Section 53 of the New York Insurance Law 
will probably come up in the immediate future. 

The City Service Mutual Casualty Corpora- 
tion of New York city was organized under the 
provisions of Article 10-b of the New York 
Insurance Law to transact a taxicab motor ve- 
hicle insurance business on a mutual basis, re 
ceiving its license on August 31, 1924. The 
concern was placed in the hands of Clarence C. 
Fowler, special deputy Superintendent of Insur- 
ance in charge of liquidation proceedings on 
December 15, 1925, and since that time the 
business of winding up the affairs of the com- 
pany has beei progressing favorably. In his 


initial report, dated December 13, 1926, Mr. 
Fowler shows that the assets of the concern on 





December 15, 1925, amounted to $204,909.56, 
which included mortgages of $107,000 and $97,- 
909.56 cash in banks. On November 15, 1926, 
the concern had assets of $196,910.72, while as- 
sets unrecoverable on the same date amounted 
to $138,704.44. According to the report total 
claims allowed totaled $221,394.02 and total 
claims suspended were $291,883.02, giving a 
total of $513,277.04. This resulted in an excess 
of allowed and suspended claims over cash as- 
sets of $208,367.48. 

Under. the provisions of Section 346 of the 
New York Insurance Law, all members policy- 
holders and assureds of the corporation have 
been notified that they are liable to pay 200 per 
cent of the premiums written in their policies 
for the purpose of paying the debts, liabilities 
and expenses of the corporation. 


CONTINENTAL MUTUAL INSURANCE 


COMPANY 
Denver, Colo. 


Will Issue Mortgage Collateral Trust 
Funds 


The Continental Mutual Insurance Company 
of Denver, Colo., in conjunction with the Con- 
tinental Mutual Company of Denver, is issuing 
$100,000 of first mortgage collateral trust bonds 
which carry a twelve year due date and pay in- 
terest at the rate of 6 per cent per annum. It 
is also understood that $100,000 of stock will 
be sold in connection with the bonds of the 
Continental Mutual Company, which was or- 
ganized last October to transact an insurance 
agency business and to deal in mortgage loans, 
bonds, stocks and other securities. 

The Continental Mutual Insurance Company 
was formed in March, 1926, and does an acci- 
dent and health business under the presidency 
of S. Lester Guinn, who is also head of the 
Continental Mutual Company. T. D. Thoma- 
son serves as vice-president and agency man- 
ager for both concerns and Lewis R. Nance is 
active secretary for the two organizations. 


EMPIRE LIFE AND ACCIDENT INSUR- 
ANCE COMPANY 


Indianapolis, Ind. 


Capital Inceased by Means of a Stock 
Dividend 


On February 15, 1927, at a meeting called 
especially for the purpose, the directors of the 
Empire Life and Accident Insurance Company 
of Indianapolis, Ind., voted to increase the cap- 
ital stock of the company from $100,000 to $300,- 
000 through the issuance of a $200,000 stock 
dividend. 

In conjunction with this recent increase in 
capital, the company announces that it “is now 
organizing a monthly department and will place 
in the hands of its agents, about April 1, a full 
line of monthly accident and health and com- 
mercial policies. This department will be un- 
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der the management of Jos. H. Wayer, who 
has had fifteen years of experience in his line,” 

The company began business in November, 
1908, as a mutual assessment association and 
reorganized as a legal reserve capital stock 
company, under the laws of the State of In- 
diana, on February 2, 1922. The concern has 
been doing a purely industrial weekly business, 
operating in Indiana only under the active 
supervision of Charles S. Drake, who organ- 
ized the company and has been its only presi- 
dent. President Drake and James M. Drake, 
secretary and treasurer, own 95 per cent of the 
present stock of $300,000, the original issue of 
$100,000 not having been offered to the public, 

The Empire Life and Accident, in its an- 
nual statement as of December 31, 1926, lists a 
total gross income of $1,008,335.94 and _ total 
admitted asets of $565,180.47. Total liabilities 
aggregated $67,337.21 and the surplus over and 
above all liabilities amounted to $397,843.26. 
During 1926, the total amount paid policyhold- 
ers was $392,825.82 and dividends to  stock- 
holders reached $27,000. When it is taken into 
consideration that this $27,000 dividend was 
paid on a fully paid-up capital of $100,000, it 
is evident that the company is enjoying marked 
success. 


EXCESS INSURANCE COMPANY OF 
AMERICA 
Newark, N. J. 

Begins Writing With $1,000,000 Capital 

The Excess Insurance Company of America 
formed in November, 1926, has recently begun 
the active writing of workmen’s compensation, 
employers’ liability and public liability lines. 
The new project, which has its home office at 
12 Washington place, Newark, N. J., and 
which was licensed on February 18, 1927, has 
an authorized capital of $1,000,000. Two hun- 
dred thousand shares of stock are being sold 
at $15 per share (par value $5), so that when 
the entire issue has been subscribed for, the 
company will have a surplus of $2,000,000. It 
is understood that when the company is fully 
under way, it will operate throughout the 
United States and Canada. While the concern 
will limits its activities, for the time being, 
to the lines mentioned, it intends to branch out 
into other fields and increase its scope of oper- 
ations as the growth in business warrants. 

The Excess Insurance Company is under the 
direct management of its president, James 
Gibbs, who at one time was vice-president and 
secretary of the American Mine Owners Mtu- 
tual Insurance Company, branch manager of 
the Travelers Insurance Company at Indian- 
apolis, and for the past five years manager of 
Henry W. Ives & Co. of New York city. Be- 
sides Mr. Gibbs, the executive roster includes 
Vice-President Carroll Badeau, vice-president 
of Brewster, Badeau & Co.; Vice-President 
Harry Hyman of the Salvage Adjustment Cor- 
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poration; Secretary and Treasurer William S. 
Patten of the insurance firm of Robert A. Boit 
& Co.; and Assistant Secretary and Assistant 
Treasurer W. D. McLaughlin, formerly vice- 
president and secretary of the General Casualty 
and Surety Reinsuarnce. 

In addition to the above mentioned ‘officers, 
the board of directors is composed of the fol- 
lowing members: Horace K. Corbin, president, 
Motor Finance Corporation, Newark, N. J.; 
Edward H. Costello, Czarnikow-Rionda’ Co., 
New York city; Clement L. Despard, Despard 
& Company, marine insurance, New York city; 
C. A. Fiske, treasurer, Sawyer, Fiske & Spencer, 
Inc., Boston, Mass.; Reginald H. Johnson, of 
the law firm of Storey, Thorndike, Palmer & 
Dodge, Boston, Mass.; Henry H. Learnard, 
president of S. S. Learnard, Boston, Mass.; 
Henry Pollak, importer, New York city; Henry 
H. Reed, Platt, Fuller & Company, insurance, 
New York city; Rippey T. Sadler, Brooklyn; 
George E. Warren, vice-president of the Chase 
National Bank, New York city, and Charles B. 
Wiggin, West & Company, bankers, New York 
city. 


FORT WAYNE MERCANTILE 
ACCIDENT ASSOCIATION 


Fort Wayne, Ind. 
Reinsurance Deal Proposed 


On April 27, the members of the Fort Wayne 
Mercantile Accident Association of Fort 
Wayne, Ind., will gather at a special meeting 
to take action on a proposed reinsurance con- 
tract with the Great Northern Life. The con- 
tract was approved at the annual meeting and 
the directors of the association are recommend- 
ing its adoption. 

If the plan goes through, the offices of the 
Fort Wayne Mercantile Accident at Fort 
Wayne will: be maintained and C. B. Hirons, 
secretary, treasurer and general manager will 
be appointed Indiana supervisor for the Great 
Northern Life, with supervision over all the 
business acquired from the Fort Wayne Acci- 
dent. 


INTERNATIONAL TRAVELERS INSUR- 
SURANCE COMPANY 


Dallas, Texas 


New Stock Company Is Outgrowth of 
Mutual Organization 


The International Travelers Association of 
Dallas, Texas, a mutual concern which was 
organized in 1903, is being reincorporated on a 
stock basis under the name of International 
Travelers Insurance Company. The new stock 
company has been granted a charter by the 
Texas Insurance Department to write accident 
and health and will begin business with a cap- 
ital of $100,000.00. 

Price Cross and Ben W. Haughton, presi- 
dent and secretary respectively, for the Inter 
national Travelers Association, and Fred 
McJunkin are listed as incorporators of the 
new International Travelers Insurance Com- 
pany. 





LINCOLN CASUALTY COMPANY 
Springfield, Ill. 
Company in Process of Liquidation 


On March 7, H. U. Bailey, director of Trade 
and Commerce for Illinois, was appointed re- 
ceiver for the Lincoln Casualty Company of 
Springfield, Ill. This action is the culmination 
of a prolonged period of underwriting losses 
followed by the failure of two banks in which 
the company owned large blocks of stock. Much 
of the Lincoln Casualty’s difficulty is due to the 
failure of the Seaboard Casualty Company of 
California, which was organized by Charles P. 
Summers, formerly California manager for the 
Lincoln Casualty, and which reinsured the 
California business of that concern. When the 
Seaboard Casualty was taken over for liquida- 
tion by the California Insurance Department, 
the Lincoln Casualty suffered heavy losses due 
to the practical voidance of the reinsurance 
contract. 

The failure of the Lincoln Casualty in no 
way affects the Lincoln Mutual Casualty Com- 
pany of Springfield, Ill., according to W. A. 
Orr, secretary of the latter concern, who re- 
tired as secretary and manager of the Lincoln 
Casualty on the first of the year. 





NATIONAL GRANGE MUTUAL 
LIABILITY COMPANY 


Keene, N. H. 
Issues Guaranty Capital Stock 


The National Grange Mutual Liability Com- 
pany, of Keene, N. H., is offering its policy- 
Holders and other members of the Grange $200,- 
000 of its newly created guaranty capital stock, 
as a means of securing additional capital with 
which to qualify under the laws of the various 
States to do business upon an agency basis. 
Heretofore, because of capital limitations, the 
company has had the right to establish agen- 
cies only in its home State of New Hampshire, 
all business written outside having necessarily 
been confined to mail solicitation. With the 
new capital in hand, the company plans to in- 
vade New England, New York and other Mid- 
dle Atlantic States with its agency system, and 
ultimately to expand throughout the entire 
Grange territory. 

The stock is cumulative, and is callable at the 
company’s option. It carries 7 per cent divi- 
dends, and at the selling price of $105.00 yields 
about 6.67 per cent. The argument is being 
used among the company’s policyholders that 
the purchase of a few shares will yield suffi- 
cient income to pay their insurance premiums 
with the company. 

The advance sale of the stock, mainly to 
Grange organizations, is said to have amounted 
to $75,000.00. The plan of financing has been 
endorsed by the National Grange, which sub- 
scribed for a large block of the stock. The 
company reports that practically every State 
Grange thus far approached has made a sub- 
stantial subscription. In its literature to the 
policyholders, the company points out that this 
stock issue in no way impairs the mutual prin- 
ciple under which it operates, as under the 
New Hampshire law such companies may is- 
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sue guaranty capital stock and still retain their 
mutual status. 

In its publicity campaign among the policy- 
holders, the company calls attention to the high 
spots of its rapid growth, stating that in three 
years its premium income has increased from 
$14,879 to $95,430, its assets from $6070 to 
$100,021 and the number of policies written 
from 515 to 3586. 


PEERLESS LIFE AND ACCIDENT INSUR- 
ANCE COMPANY 
Topeka, Kansas 
Capital Increase Authorized 

The Insurance Department of the State of 
Kansas has recently authorized the Peerless 
Life and Accident Insurance Company of To- 
peka to increase its capital stock from $10,000 
to $30,000 and the stock is now being sold in 
aecordance with that authorization. Later on, 
the company plans to increase its capital to 
$100,000, at which time it will branch into the 
life insurance field in addition to the accident 
and health insurance it now writes. 

The company began business on May 8, 1925, 
and though small, has shown marked stability. 
As of December 31, 1927, the Peerless Life and 
Accident had a total income of $9427.00, total 
disbursements of $8700.26 and total admitted 
asests of $11,697.60. Surplus to policyholders 
amounted to $10,708.91 and losses paid aggre- 
gated $1332.51. 


TRADERS AND GENERAL INSURANCE 
COMPANY 
Dallas, Texas 
Casualty Concern Being Projected 

The Traders and General Insurance Company 
is in the process of formation at Dallas, Texas, 
with a capital of $500,000. The new company 
will write general casualty and surety lines un- 
der the direct supervision of J. J. Watson, its 
vice-president and general manager. 

Temple H. Morrow, president of the T. H. 
Temple Lumber Company of Dallas, is presi- 
dent of the Traders and General, and Perry M. 
Wimberly is secretary and treasurer. In addi 
tion to the officers, the board of directors in- 
cludes William A. Browning, Edward C. Hil- 
man, Ernest L. Kurth, George Lang and Hiram 
P. Lively. 


SERVICE MUTUAL LIABILITY INSUR- 
ANCE COMPANY 
Boston, Mass. 
Examination by the Massachusetts Insur- 
ance Department 

The Service Mutual Liability Insurance 
Company of Boston, Mass., was recently ex- 
amined by the Massachusetts Insurance De- 
partment. The report, which was dated Sep- 
tember 15, 1926, and filed with Commissioner 
Monk October 19, 1926, is as follows: 

A report of the regular triennial examina- 
tions of the Service Mutual Liability Insurance 
Company, including a statement of the financial 
conidtion at the close of business December 31, 
1925, is herewith respectifully submitted: 
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INCOME 
Net premums written: 
ie SUES: ig sino. 25s apne sede $ 1,025 
Liability other than auto........ 574 
Workmen’s compensation ....... 281,452 
Auto property damage...... ones 85 
Property damage and _ collision 
SS Serre erry 184 $284.091 
Gross interest on: i 
Banks ..eeee sees eeeeecenreeees $ 6,470 
Bank deposits ...cccccccecccoee 573 
Ce IT xc obo ee seeine ccedios 315 E 
Cg Ce a are ne 139 7,497 
Organization expenses refunded........... 92 
TNR CONS ook. anges e860 Si ese naies 487 
Borrowed money ........-- oevpvesedereee 9,000 
Gross profit on sale or maturity of bonds... 415 
Ce Te PRE eT Oe Perera y a $301,582 
Ledger assets, December 31, 1924........ 171,425 
aad SEE ASS CRON, Pe BN eI $473,007 
DisBURSEMENTS 
Net losses paid: : 
Workmens compensation. ...... $143,619 


Auto property damage.......... 481 $143,100 


Investigating and adjustment of claims.... 27,678 
Salaries, fees and other compensation of of- 
ficers, directors and clerks.............. 7,060 
BOS i eesstuccdncee Seaates < giah oe adewies 28 
General office maintenance and expenses... 1,064 
State taxes on premiums................. 2,071 
ee. ae eee eee 4 
ee OR Oe rr ere 535 
PHIDENS BUT MGUONELT 00.0.0. csc wcceievse's 3,031 
I oy ie Svat nnd 5 c9 seus +9 eee 199 
ee en ears 1,027 
Books, newspapers and periodicals........ 159 
Bureau and association sales and assessments 1,408 
Policyholders’ dividends ...............+. 37,999 
Auditing, $145; donation, $2.00; commis 
sion on GAS 5 5155 46.0 900550 181 
ee Fa eee eer 28,274 
Borrowed money repaid.................. 9,000 
Interest on borrowed money.............. 28 
TAAL GISWUPHOMIONIE ...0. 2 ce ccescecen $263,836 
SCHR AR AE eee eee ae $209,171 


Lepcer AssETS 


OD Sere rere ree 


$143,016 
ee ee ee eS eer eee 200 





Deposits on trust companies and bks on int. 41,096 
Gross premiums in course of collection: 
On bus. On bus. 
effective effective 
onorafter prior to 
Te Oct. 1/25 Oct. 1/25 
ei ET A ier Seer 
Liab. other than auto.... 156 $13 
Workmen’s comp. ...... 18,578 1,500 
Auto property dam...... ae 
; ‘ ’ $18,848 $1,514 $20,362 
Deposits with reinsurance companies....... 3,000 
Due from Smith Insurance Service, Inc.... 1,502 
ee a ener es $209,171 
Non-Lepcer Assets 
Interest due and accrued on 
ee eae ee $2,219 
SURI -MMCES cr Sa ses cce 46 
——-_ $2,265 
Market value of bonds over bank value.... 4,529 
See. RE Te aT Le? $215,965 
Devuct Assets Not ApMITTED 
Gross premiums in course of col- 
lection effective prior to Oct. 
EET aes eae ea $1,513 
Cash in branch office............ 200 
Due from Smith Insurance Ser- 
SS nic? SER ee 1,121 
2,834 
Total admitted assets................. $213,132 


LIABILITIES 


Auto prop. damaged. . $88 
unpaid liability and 


Net amount claims: 
Special reserve for 





workmen’s compensation losses.......... 91,297 
SOBENOH OTEMNIN, oo. 5. 5-c oc oss cc scan c, 96,253 
Salaries, expenses and accounts due or ac- ; 

EBS Shin W'S snd. whe ge Seek de kes ook 1,954 
Federal, State and other taxes due or ac- ; 

he np LOTT OE Tee 2,461 
Dividends due policyholders "219 
Rensurance paints diaces ees ele Sees 3,067 
RAMICHMEION CHECKS oo. ona g boc ooeenen cose "487 

ee ite eis 055 ute: 2 
Surplus to policyholders........... Siac e An er 
soca OE EE SEE $213,131 


As a part of this examination all postings 
from the cash-book, premium-journal and gen- 
eral journal were checked to the ledger for the 
entire period since previous examination, with 
the exception of the entries in the cash-book 
for the first four months of 1924. Although 
a diligent search has been made, this book 
could not be located. The general ledger, how- 
ever, disclosed no unusual entries during the 
period. Vouchers on support of disbursements 
were examined; additions verified; investment 
and premium income accounted for; premiums 
and dividend entries verified as to rates and 
amounts and traced to the individual policy- 
holders’ cards; and extensive tests applied to 
verify the statistical and claim records. 


There has been a marked improvement on 
the company’s methods of accounting, since 
the previous examination and the records now 
furnish practically all the information required. 
When a few changes which have been agreed 
to are made, little difficulty should be encoun- 
tered in compiling future financial statements. 
Proper vouchers had been secured for disburse- 
ments with the exception of the traveling ex- 
penses of the actuary which had not been item- 
ized as prescribed by section 37, chapter 175. 

During 1923, the company divided its risks 
into groups as permitted under the provisions 
of section 53, chapter 152. At the date of this 
examination, six special groups had been estab- 
lished besides the general group. Although the 
accounts have not been segregated by groups, 
the records are so arranged that the status of 
each group can be readily determined. 

Most of the management and claim expenses 
are assumed by the Smith Insurance Service, 
Inc., for a fixed percentage of the premiums. 
The services to be rendered are defined by con- 
tract as is also the portion of the fee that is 
allowed for loss expenses. 


Assets 

Bonps.—The securities owned at the time of 
this examination were examined and counted at 
the safety deposit vaults of the National Shaw- 
mut Bank. Cash-book entries were seen for 
three blocks of bonds aggregating $11,000 par 
value, which were sold between December 31, 
1925, and April 8, 1926. Market values based 
on quotations furnished by the Investors 
Agency, Inc., have been allowed on the fore- 
going statement together with the accrued in- 
terest to December 31. 

CasH.—The balances in banks were verified 
by the usual certificates from each depository 
and the cash worked back to December 31. The 
company held five certificates for paidup shares 
in co-operative banks amounting to $5000 
which have been included as part of the bal- 
ance on the foregoing statement. 

The practice of sending blank signed checks 
to the board offices to be filled in for automo- 
bile claim payments should be discontinued, and 
a form of claim draft substituted where pay- 
ments are made elsewhere than at the home 
office. 

PREMIUMS ON CAUSE oF CatL.—The unpaid 
premiums on December 31 were listed from 
the individual policyholders’ ledger cards. Of 
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the $1513.41 more than ninety days due $875.98 
was collected prior to the close of this examina- 
tion. 


Deposits WitH REINSURANCE COMPANIES,— 
Full credit has been allowed for the deposits 
held under contracts with reinsuring companies 
to be applied against the final settlement of 
their accounts, a liability in excess of these 
deposits having been set up for unpaid rein- 
surance premiums. 

Due From SMTH INSURANCE SERVICE, INc, 
—The status of the account between the man- 
ager and the company was established by list- 
ing all premiums written from the inception 
of the contract-to December 31, 1925, deter- 
mining the amount earned to the latter date and 
computing thereon the manager’s fees accord- 
ing to the provisions of the contract and its 
amendments, as of the close of the year, this 
computation showed a small balance due the 
company, but this was practically offset by cer- 
tain expenses incurred and not billed. The 
difference has been disallowed under “assets 
not admitted.” 


Liabilities 

LossEs.—Statutory reserves have been in- 
cluded for unpaid liability and compensation 
claims and individual estimates for the two un- 
settled property damage costs. 

The papers relative to each open compensa- 
tion case were reviewed and estimates based 
on the information in the files set up. Although 
these reserves included three months’ develop- 
ment that was not available to the company on 
December 31, the aggregate differed but slightly 
from the company’s figures on that date. 

As a verification of the liability and compen- 
sation reserve produced by Schedule P, the 
compilation of earned premiums, losses, and 
loss expenses by policy years was extensively 
checked. The principal difference between the 
liability carried by the company in the annual 
report and that included in the above state- 
ment is due to the elimination from the latter 
figures of the premiums on the so-called excess 
aggregate reinsurance contracts. It was agreed 
that these should be treated hereafter as an 
expense and not as reinsurance when comput- 
ing the loss reserves. 

Compensation losses and expenses paid and 
payable for the year 1923 exceeded sixty-five 
per cent of the earned premiums for that year. 
Consequently, the individual estimates have 
been carried as a reserve for that year. The 
experience developed on Schedule P to Decem- 
ber 31 would indicate that the percentage of 
premium reserve will probably be adequate for 
1924 and 1925. 

UNEARNED PremiumMs.—The actual unearned 
premiums on a daily basis were computed on 
all workmen’s compensation policies in force 
and on a semi-monthly pro rata basis for all 
other classes of risks. 

Unreaw Bits, Etc.—The liability for ac- 
crued salaries, taxes and other expenses was 
ascertained from the company’s records and 
accounts. 

Unrpain Divivenps.—For convenience in 
determining the earnings, an anniversary date 
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is to be given to each group and the divi- 
dends declared as of that date. It had been 
the practice to declare dividends monthly, pay- 
able on the expiration of the policies and this 
continued in the general group until October 
1, 1925, although May 1, had been fixed as the 
anniversary date of that group. After October 
1, 1925, the dividends were declared on the 
earned premiums prior to May 1, 1925, such 
dividends to be paid on the expiration of the 
policies. 

In three instances, dividends payable on 
expirations prior to October 1 were credited 
on the basis of the declaration for expirations 
after that date instead of the vote covering 
the full annual dividend. The small balances 
due on these contracts and on a few unaudited 
premiums have been carried as a liability in 
the foregoing statement. The dividends for 
November and December expirations were not 
declared until after the close of the year, but 
in two cases it was found that the company 
had paid dividends prior to December 31 on 
contracts expiring during this period. 

REINSURANCE.—The catastrophe hazard on 
workmen’s compensation policies has been pro- 
vided for by reinsurance and also limits in ex- 
cess of 5000/10,000 on liability risks. In ad- 
dition to these contracts the company has also 
executed a contract for so-called excess aggre- 
gate insurance. The current contract provides 
for the assumption of all losses in any group 
in excess of a certain percentage of the earned 
premiums of the group, the point at which the 
contract becomes effective being that where the 
policyholders would be liable to assessment. 
The company has also executed a reinsurance 
contract whereby it automatically cedes one- 
half of its net retention of 5000/10,000 limits 
on liability risks. 

There have been several different contracts 
executed since the company began business in 
1920, but all were for the same general pur- 
pose of taking care of the catastrophe hazard 
or relieving the policyholders of the likelihood 
of assessment. Each of these contracts was 
renewed and the premiums paid or payable to 
December 31, 1925, determined as nearly as 
possible. The provisions relative to the com- 
putation of the premiums were open to more 
than one construction. A final accounting had 
not been made on the more recently terminated 
contracts and it was found that a liability of 
over 2000 had accrued to December 31 that was 
not taken into consideration in making up the 
annual statement. 

SurpLus.—The following exhibit shows the 
sources of gains and losses from November, 
1920, when the company commenced business to 
December 31, 1925: 


Earned premiums .......cecess $843,605 

Inc. and profits from investment 31,826 

INCOME PASTOR: No sii oapccid ade nde eos teens $875,431 

Losses and expenses incurred.. $563,155 

Mangoeee SOON oes eaanednceses 113,021 

‘Other expenses incurred........ 48,263 

Reinsurance paid and payable.. 36,581 

Losses): md GXPOHSED... 6c uc cosets cbecsss $761,021 

MaGith, ih, Pai eile ative scenes meee anion 114,410 

Less assets not admitted December 31, 1925 283 
$111,577 








ROE GRIME bons 4.5 cw 0.0 ve ecacas das 
Surplus December 31, 1925.......:cc.00. 


94,271 
$17,306 


The effect of the company’s former policy 
on the divisible surplus has been taken care of 
by an arrangement satisfactory to this depart- 
ment. Groups having been established, all 
future dividends will be disbursed only with 
the approval of the Commissioner of Insurance 
as provided in section 53 of chapter 152. 

Recorps.—The minutes of the meetings of 
the policyholders, directors and finance com- 
mittee were read and it was noted that certain 
requirements of the statutes had not been com- 
plied with. These matters should be handled 
in the future as prescribed by law. It is rec- 
ommended that the minutes of the finance com- 
mittee meetings be kept separate in the future 
and that they show the date of the meeting, 
the members present and the votes passed. 

The officers were duly bonded in the approved 
form except the assistant secretary, who was 
covered by a regular fidelity bond instead of 
the special form for officers. 


OFFICERS 

President Fred L. Smith. 

Vice-president, W. T. Rayner, O. T. Crom- 
mett, M. J. Burdick, F. A. Wilkinson, C. W. 
Jonsson and H. E. Buckler. 

Secretary Charles Baker. 

Assistant Secretary Guy T. Chisholm. 

Treasurer Louis C. Clarke (resigned A’pril 
15, 1925). 

Assistant Treasurer R. S. Hill. 

Directors—W. M. Allen, Charles Baker, W. 
E. Barrett, T. L. Barrous, W. W. Crawiord, 
J. J. Duggan, Noble Foss, E. B. Freeman, W. 
H. Haskins, T. M. Weymouth, T. S. Hatch, 
J. E. Holmes, T. F. Howarth, W. S. Little, J. 
A. Lowe, E. L. Moore, W. T. Rayner, W. J. 
H. Salter, E. W. Taylor, E. J. Towne, Horatio 
Allen, Fred. S. Smith,-O. J. Crommet, Ralph 
Lowe, Jr., C. W. Jonsson, C. H. Carswell and 
J. V. Critchley. 

Respectfully submitted, 
KATHERINE M. O’LeEary, 
Chief Examiner. 


Moore Bureau Adopts Experience Rating 

The W. F. Moore Plate Glass Bureau, at a 
meeting held last week, adopted two of the ex- 
perience rating plans submitted by actuaries and 
providing that hazards containing 25 or more 
plates, or a premium of $250 or more, are en- 
titled to experience rating. 

Norman Stevens, chairman of the committee 
dealing with the subject, will co-operate with 
the National Bureau of Casualty and Surety 
Underwriters, examining its plate glass experi- 
ence rating plan with a view to some agreement 
between member companies of the two organi- 
zations as regards practices in this field. 


Metropolitan Casualty’s Buffalo Branch 
Moves 

* The Buffalo branch office of the Metropolitan 

Casualty Insurance Company of New York 

moved April 1 from its former location in the 

Bramson building into the spacious ground floor 

location of the Bank of Buffalo Building. 
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FENCE BILL NECESSARY 
(Continued from page 21) 


bill provided that “A person who does not 
ascertain by reasonable inquiry that the person 
selling or delivering such property has a legal 
right to do so, shall be presumed to have 
bought or received such property knowing it 
to have been stolen. This presumption may, 
however, be rebutted by proof.” 

Under that bill, a person who was found to 
have stolen property in his possession could no 
longer say: “Well what if it is stolen property. 
You can’t convict me until you prove that I 
knew it was stolen property when I bought it.” 
The proposed bill would merely shift the burden 
of proof or rather the burden of going forward 
(for the burden of proof never changes) to 
the defendant and force the alleged receiver of 
stolen property to prove that he did not know 
that the property was stolen. This puts no un- 
due hardship on the defendant nor does it de- 
prive him of any of his constitutional rights. 
If he made diligent inquiry or if he received the 
goods innocently, he can prove that point to the 
satisfaction of twelve unbiased men. For the 
State to prove that the defendant knew the 
property was stolen, is, however, a different 
proposition entirely because the facts are pecu- 
liarly within the knowledge of the defendant 
and not within the knowledge of the State. 
The situation is analogous to proving that Mr. 
X has five cents in his pocket—Mr. X can 
prove he hasn’t the money in his pocket by 
emptying his pocket, but a third party would 
have more than a hard time proving that Mr. 
X had five cents in his pocket, if the third 
party couldn’t look in his pocket. 


According to the New York Evening World, 
which has continually championed the “fence” 
bill and sincerely fought to have beneficial legis- 
lation enacted, the fence bill in New York was 
killed because the lawyer element of the assem- 
bly voted against it. While it would be mani- 
festly unfair to say that organized crime is 
receiving the support of attorneys-at-law, we 
do state that individual citizens have a right 
to legislation, tending to do away with the 
activities of criminals, regardless of whether or 
not such legislation enhances the source of in- 
come of any particular individual or group of 
individuals. 

The gauntlet is down. The “fence” bill has 
suffered defeat and professionals in the art of 
disposing of stolen property are resting easier. 
The evil is not confined to New York but pre- 
sents a national problem that demands a solution 
from all the States. This recent setback, will, 
we feel sure, add impetus to a righteous and 
necessary cause. Interested insurance com- 
panies must bend their backs further to the 
task and do all in their power to agitate the 
campaign. They must keep up the good work 
they are doing along this line and bring home 
to their policyholders the benefits to be derived, 
in the way of reduced premiums, from legisla- 
tion aimed at the annihilation of the receiver of 
stolen property. When this is done, public 
opinion will be aroused and the death knell of 
the “fence” will be sounded. 
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ASSIGNMENT 

An assignment of a policy of liability in- 
surance to the purchaser cannot be effected 
by a vendor of realty where the assignment 
was not approved by the company as re- 
quired by the terms of the policy itself. 
Furthermore, where in accord with the 
terms of the policy, notice of cancellation 
for non-payment of premium was sent to 
the address of the insured as contained in 
the policy, the company is relieved from lia- 
bility even though the insured never re- 
ceived the notice. 

At the time of a conveyance of realty, the 
vendors assigned to the purchaser, without the 
approval of the insurance company, a policy of 
liability insurance. The purchaser paid the 
vendors the unearned premium on the policy 
but the policy itself was never transferred to 
the purchaser. The policy was sent to the in- 
surance company, which canceled it and issued 
another one to the purchaser, the premium never 
being paid on either policy. The purchaser 
having suffered a loss by reason of a judgment 
obtained by a tenant for personal injuries, now 
seeks to recover from the insurance company. 


It appears from the evidence that the com- 
pany sent notice of cancellation for non-pay- 
ment of premium of the second policy to the 
insured at the address designated in the policy. 
As the insured did not reside at the address, 
named in the policy, the notice never reached 
the insured but was returned to the company. 


In holding that the company was not liable 
under either policy, the court said: “One of 
the provisions of the policy was that no assign- 
ment should be valid unless the written consent 
of the company be indorsed thereon, signed by 
its vice-president, secretary or treasurer. No 
such consent was ever given, and we think it 
clear that, without that consent the mere as- 
signment of the grantors or a request to the 
insurance company to transfer the policy to 
the plaintiff would be of no validity. There- 
fore the rights of the plaintiff, whatever they 
may have been, must rest upon the second and 
substituted policy issued to her. By its terms, 
cancellation would become effective when a 
communication was sent in the manner and 
to the address as contained in the warranty. 
The plaintiff’s own evidence discloses that such 
notice was duly sent to the address stated in 
the policy. This was attempted to be overcome 
by proof on behalf of the plaintiff that the 
company had been notified before issuing the 
policy to the plaintiff of the correct address of 
Mrs. Raiken, and that they failed to incor- 
porate it in the insurance contract. We must 
deal with the policy as it is written and not as 
the plaintiff would have it modified. A court 
of law is powerless to give force to the con- 
tracts of parties except as they appear in the 
writings themselves. The plaintiff was bound 


by the policy as it was written unless on its 
receipt she promptly examined it and notified 


the company of the incorrect address and re- 
fused to accept it. Crescent Ring Co. vs. Trav- 
elers Indemnity Co. (N. J. Err. & App.) 132 
A. 106. Whether the policy could have been 
reformed to incorporate the true address (as 
plaintiff contends it should have been) in a 
court of equity, is beside the point. She must 
stand upon her rights as they are made in her 
contract. 


(Ratken vs. Commercial Casualty Ins. Co., 
et. al., Supreme Court of New Jersey, 135 At- 
lantic Reporter 479.) 


SUMMARY LIQUIDATION 


Pennsylvania Law Declared Unconstitu- 
tional 


The Supreme Court of Pennsylvania has re- 
cently held that Section 10 is unconstitutional. 
This Pennsylvania statute provided for sum- 
mary liquidation of an insurance company, by 
the Insurance Commissioner, where the liabili- 
ties were found to exceed the assets; no pro- 
vision, however, was made for a preliminary 
hearing for the company or for a review of 
the findings of the Commissioner by a court. 
Following an examination into the condition 
and affairs of the Automobile Service Corpora- 
tion by the Pennsylvania Insurance Depart- 
ment, former Commissioner Barfod, acting in 
accordance with the authority delegated by this 
provision, sought to liquidate the company, 
which then applied to the supreme court for a 
permanent injunction restraining the Insurance 
Commissioner from so doing. 


In granting the permanent injunction and 
declaring the law unconstitutional, the Supreme 
Court of Pennsylvania, in part, stated: ‘“Sec- 
tion 10 reposes an autocratic power in the [n- 
surance Commissioner. He may not only in- 
vestigate but he may also determine whether 
liquidation or closing shall take place. He 
may seize the property of the corporation, wind 
up its business and distribute the assets with- 
out accounting to anyone. No rule or stand- 
ard is established to limit his powers or to 
determine when a liquidation shall be enforced. 
Ordinarily it would appear because of an im- 
pairment of capital or when the liabilities ex- 
ceed the assets. No.notice of this drastic ac- 
tion to the interested parties is required; no 
opportunity to appear or be heard, no right of 
appeal to any court is given. 

* * * “The Constitution guarantees to 

those who invest their property in business 
enterprises that it shall not be taken without 
due process of law. This section of the act 
so flagrantly violates the due process clause 
and our bill of rights that no defense can be 
made for it. 
“This act gives unlimited  in- 
quisitorial powers, which are a travesty on con- 
stitutional guarantees. We hold that Section 
10 is unconstitutional and void.” 


* * * 
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WHAT THE RECENT CASES HOLD 


On March 15, 1927, the Supreme Court of 
the State of Ohio declared unconstitutional the 
act limiting the expense of management of for- 
eign mutual assessment companies to 30 per 
cent of the premium income. (Woodmen Accj- 
dent et. al. vs. Harry L. Conn as Superintend- 
ent of Insurance for the State of Ohio.) 


Where convicts employed on State highways 
receive pay for their services, compensation is 
granted when they sustain injuries while at 
work in a road gang. (Case of Robert Smith, 
Supreme Court of California, February, 1927.) 





The primary insurance must be exhausted be- 
fore the assured can collect under an excess pol- 
icy, even though he actually carries much more 
primary insurance than he is required to carry 
under the terms of the excess policy. (Zeig 
vs. Massachusetts Bonding, United States Dis- 
trict Court of New York, 1927.) 


If a company pays compensation for a cer- 
tain period and then subsequently, when the 
insurance was carried by another company, 
trouble again breaks out due to the first injury, 
the first company is still liable for compensa- 
tion 2nd any compensation paid by the second 
company can be recovered from the first com- 
pany in an action brought for the purpose. 
(Minnesota Industrial Commission, March, 
1927.) 


The company can examine the insured be- 
fore trial concerning the issue of breach of war- 
ranty on the part of the insured in failing to 
keep proper books of account so that the money 
loss could be specifically deduced. (Zeltner vs. 
Fidelity and Deposit, Appellate Division of the 
N. Y. Supreme Court, First Department, Feb- 
ruary, 1927.) 

The employer of a sales agent, who sells on 
a commission basis, is not liable for injuries 
inflicted on a third party by the agent who ran 
down the injured person while riding in his 
own automobile and while out on _ business. 
(Howitt vs. Hopkins, Appellate Division of the 
Supreme Court of New York for the Third 
Department, March 11, 1927.) 





In an action by an insurance company sub- 
rogated under the workmen’s compensation act, 
where the evidence tended to show that the 
deceased party fell down a shaftway and that 
the collapsible gate guarding said shaftway 
was open, it is reversible error for the court 
to refuse to charge the jury that the defendant 
is not liable if the death of the injured party 
was due to the interference, by third parties, 
with the collapsible gate. (Employers Liability 
Assurance Corp. vs. Wagner, Appellate Divi- 
sion of the New York Supreme Court for the 
First Department, March 18, 1927.) 
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Recent Casualty Company Happenings 











The Michigan Insurance Department has 
issued a certificate of authority to the 
American Bonding Company of Baltimore, 
Md., for the purpose of writing fidelity and 
surety bond lines. 





The Central Surety & Insurance Company 
of Kansas City, Mo., has been admitted to 
Illinois to write accident and health, liability, 
workmen’s compensation, automobile, plate 
glass, burglary, theft and fidelity and surety. 





The Central West Casualty Company of 
Detroit, Mich. has discontinued writing 
combination automobile policies with the 
Importers and Exporters Insurance Com- 
pany of New York. 





The Century Indemnity Company of 
Hartford, Conn., has recently been licensed 
in Virginia and has appointed G. Gordon 
Long as State agent. Mr. Long is also 
State agent for the AZtna of Hartford, of 
which the Century Indemnity is casualty 
running mate. The company has also been 
admitted to Michigan to write casualty, 
fidelity and surety lines. 





The Chicago Casualty Company of Chi- 
cago, Ill., which has not been doing business 
for some time, has been placed in the hands 
of H. U. Bailey, Illinois director of Trade 
and Commerce as receiver, on the grounds 
of insolvency. 





The Connecticut Plate Glass Insurance 
Company of Torrington, Conn., has been 
licensed by the Massachusetts Insurance 
Department. 





The Constitution Indemnity Company of 
Philadelphia, Penna., has received its cer- 
tificate of authority to write automobile lines 
in Canada in conjunction with the Fire As- 
sociation. Theodore Meunier of Montreal, 
manager for the Fire Association, will be 
Canadian manager for the Constitution In- 
demnity. The company has also been 
licensed in California and has established 
its Pacific coast department at San Fran- 
cisco under the management of J. P. 
Kessler. 





Warren Baum, chief statistician of the 
Continental Casualty Company of Ham- 
mond, Ind., has recently resigned to devote 
his entire time to the newly organized Chi- 
cago agency of Kramer, Baum Company, 
Inc. 

The Globe Indemnity Company of New- 
ark, N. J., announces the appointment of 
the following four men to the position of 
vice-president: Thomas J. Grahame, head 


of the New York office; George F. Coar, in 





charge of compensation and liability under- 
writing; M. A. Craig, manager of the fidelity 
and surety department; and Kenneth 
Spencer, assistant secretary. It is under- 
stood that the appointees will continue to 
fulfill the duties they now assume. 





The Highway Casualty Underwriters of 
Chicago, Ill., a reciprocal with Roy Lind as 
attorney-in-fact, has been licensed to do an 
automobile business. 





At a meeting of the board of dierctors of 
The Hoosier Casualty Company of Indian- 
apolis, Ind., C. W. Ray, secretary of the 
company, was elected president to succeed 
C. H. Brackett who died on March 7 after 
a short illness. No additions to the execu- 
tive roster are contemplated at the present 
time, it is understood. 





Samuel M. Hastings has been elected 
president of the Illinois Manufacturers Mu- 
tual Casualty Association of Chicago, IIl., 
which is operated in conjunction with the 
Illinois Manufacturers Association. At the 
same meeting John M. Glenn was elected 
secretary and treasurer. 





The Iroquois Casualty Company of Dan- 
ville, Illinois, which does an assessment 
health and accident business has changed its 
name to the Acacia Casualty Company and 
has transferred its home offices to Watseka. 





The Maryland Casualty Company of 
Baltimore, Md., announces the elevation of 
J. Ives Barton, Detroit resident manager, to 
the position of resident vice-president at the 
New York office. Mr. Barton, in his new 
capacity, succeeds William J. Kelly, who 
resigned last December to go into the ad- 
vertising field. Mr. Barton’s position as 
resident manager at Detroit will be filled by 
Harry B. Quinn, manager of the compensa- 
tion and liability division at the Philadel- 
phia office. 





J. T. Butler has been made managing un- 
derwriter for the Mid-West Automobile Un- 
derwriters of Freeport, Ill. Mr. Butler is 
manager of the Prairie State Casualty Com- 
pany, a reciprocal organization. 





The Alabama Insurance Department has 
recently issued a certificate of authority to 
the National Union Indemnity Company of 
Pittsburgh, Penna. Samuel D. Daniell has 
been appointed manager with offices in the 
American Trust building at Birmingham. 





At the annual meeting of the New York 
Casualty Company of New York, N. Y., 
Emil E. Hiooen, manager of the surety de- 


28 


——— 


partment, was elected to the position of vice. 
president to succeed C. H. Bainbridge, who 
resigned, as of April I, to devote his entire 
time to the company’s general agency in 
Brooklyn, N. Y., the C. H. Bainbridge Cor. 
poration. Mr. Bainbridge, however, retains 
his membership on the executive committee 
and the board of directors. Treasurer F, Ef, 
Pohle was elected to the position of secre- 
tary and treasurer, and Harold L. Kelly, 
head of the department of accounts and 
Statistics, was elevated to an assistant secre- 
taryship. 





The New York Indemnity Company of 
New York, N. Y., announces the appoint- 
ment of Jay J. Reynolds to the position -of 
manager of the Chicago office. 

William H. Brewster has been made 
superintendent of the home office compen- 
sation and liability department of the com- 
pany, having formerly served in that bureau 
as assistant manager. 





Ernest J. Kubeck has been appointed man- 
ager of the Pacific Coast claim division for 
the United States Casualty Company of New 
York N._¥. 





J. Arthur Hand has succeeded the late 
Frank S. Haymond as superintendent of the 
department of guaranteed attorneys at the 
New York office of the United States Fidel- 
ity and Guaranty Company of Baltimore. 





The United Underwriters Inc. of Portland, 
Ore., has had its license suspended by Com- 
missioner Lee of Oregon as attorneys-in- 
fact for the United Automobile Indemnity 
Exchange, on the ground that the concern 
failed to maintain the customary $25,000 de- 
posit with the State department as a guar- 
antee for the payment of claims. 





E. J. ‘Faulkner, vice-president of the 
Woodmen Accident Company of Lincoln, 
Neb., has been elected president of the con- 
cern to fill the vacancy caused by the death 
of his father A. O. Faulkner. A. E. Faulk- 
ner succeeds E. J. Faulkner as vice-presi- 
dent. 





Hedley C. Wright, Canadian manager for 
the Zurich General Accident and Liability 
Insurance Company, has been elevated to the 
position of manager for the United King- 
dom of Great Britain, with headquarters at 
London. Though Mr. Wright retains his 
title as Canadian manager, he will, when 
he takes up his new appointment in May, 
turn over the reins of active control to 
Neville Pilling, who has been raised from 
underwirter at the Toronto office to the 
position of general superintendent for 
Canada. 
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THE LIFE AGENTS BRIEF 


for 1927 
Best arranged book in the Field with the new Rates 


Dividend Schedules, Surrender Values, Net Costs, Policy 
Provisions, Group Rates, Industrial Rates, etc. 


The only book arranged by ages—the only logical 
and proper way to present this class of information. 


Price, $2.00 


Special Company prices on Application 


ORDER NOW 





CHICAGO 














THE SPECTATOR COMPANY 


NEW YORK 








Come and Grow with the 


LARGEST COMPANY IN 
AMERICA FOR ITS AGE 


Competitive Policies, including: Juve- 
nile, Group, Wholesale, and all forms 
of standard and substandard policies. 


Write to 
CHAS. E. WARD, Agency Manager 


SHENANDOAH LIFE 
INSURANCE COMPANY 


Roanoke, Virginia 


R. H. Angell, President 
E. Lee Trinkle, 


Active Vice-Pres. 
(Ex-Governor of Virginia) 


W. L. Andrews, 
Secty. and Treas. 

















DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 


Homer H. McKee, President 





Progressive Agencies have learned to 
seek this Company for two particular 


reasons: 


1. Full protection for their 
clients. 


2. Quick, Competent, and In- 
telligent Service to them- 
selves. 





Capital and Surplus over $3,000,000.00 
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Our Agents Have 


m A Wider Field— 
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Age Limits from 0 to 60. 


ly Premium plan. 


Same Rates for Males and Females. 

Double Indemnity and Monthly Disability Income features for 
Males and Females alike. 

Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., la., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 
B. R. NUESKE, President ~ 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 





Participating and Non-Participating Policies. 
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JACKSON BOUL. 


An Increased Opportunity Because We Have 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
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Of the new business Paid for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1926 was upon applications 
of members previously insured in the 
Company. 


Once a Policyholder--- 
Always a Prospect 


dren may have a better 


of the father’s mind. 


chance. 


HOW IMPORTANT 
ARE CHILDREN? 


To parents, they are the most important thing in the world. 
Sacrifices are made and hardships endured in order that chil- 
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THE POLICYHOLDERS COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 

















Insurance Co. 
“Ite Name Indicates Its Character” 


The Juvenile Policy gives the Lincoln National Life repre- 
sentatives a most effective approach. The interview is started 
on an auspicious basis for he enters through the “open door” 


The Lincoln National Life Juvenile Policy is written on the 
lives of children, ages one day up to 14 years. 
insurance feature provides for waiver of further premiums in 
event of the death or disability of the father. 


The Payor 


Lincoln National Life representatives give their results with 
the Juvenile Policy as another reason why it pays to 


The Lincoln National Life 


Lincoln Life Building, PORT WAYNE, IND. 
More Than $465,000,000 in Force 
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A Life Company President’s Perspective 
On Insurance Salesmanship 


By O. J. ARNOLD 


President, Northwestern National Life Insurance Company * 


During the last few years, sales congresses, 
insurance institutes and schools of instruction 
have resulted in improved methods of life in- 
surance selling. These have dignified the work 
of the life insurance agent. We talk about 
modern methods of salesmanship. We might 
more properly call them scientific methods. 

There is nothing new in these methods except 

their more general employment and the co- 

operation of home offices in making them more 
eflective. Many old timers in the field have 
been employing them for years. A science is 
but an orderly arrangement of human knowl- 

edge in any given field. One does not need a 
college degree to be a scientist. He needs only 
to know the basic principles and have his 
knowledge in orderly and systematic arrange- 
ment. I knew men 25 years ago who were sell- 
ing human life values and there are many men 
here who for many years have sold insurance 
to perpetuate the income to the family after the 
death of the bread winner, and for many other 
specific purposes, but it remained for Dr. 
Huebner and other educators to develop the idea 
of life values for the enlightenment of all, and 
to point out in an orderly way the various needs 
for insurance so that the beginner might start 
with the knowledge that in the old days the 
more intelligent insurance salesman acquired 
through experience and reflection only after 
years of service. It is now recognized that a 
life agent is not fully “organized” to carry on 
his work properly until he has learned to pre- 
sent life insurance as a coverage for specific in- 
surance needs and with his own appropriate 
sales talks applicable to 

Family protection 

Educational savings for each child 

Income to widow and to self after 65 

Insurance as a method of savings—the prop- 

erty idea in insurance 

Business insurance 

Insurance to cover the mortgage 

Insurance to cover human values 

and so on, and so on—a multiplicity of risks to 
be covered; each one to be sold separately and 
by a separate policy, and confusion avoided. 

It was the National Association of Life Un- 
derwriters and the Local Association, repre- 
senting the field men themselves, that first 
sensed the desirability of organizing the sales 
aguments for insurance. It has resulted in 


_— 


From a recent address before the Northwest Insur- 
ance Institute. 


placing the work of the life insurance sales- 
man on the high plane it now occupies, and to 
them must go the credit for this most gratify- 
ing result. 


THe AMERICAN AGENCY SYSTEM 


To the American Agency System of selling 
life insurance, and the men enrolled in it, be- 
longs the credit for the great development of 
life insurance in this country. The agent in the 
field, compensated by commissions, is the re- 
sponsible factor in the phenomenal spread of 
life insurance in the United States. The com- 
panies spend large sums in obtaining the best 
trained actuaries and underwriters to keep the 
companies on an even keel and devise forms of 
coverage of every conceivable insurance need, 
and to secure the services of men with financial 
ability to invest and protect the colossal amount 
of funds accumulated for the performance of 
policy contracts. These are men of rare genius 
and too high compliment cannot be paid them, 
but their splendid talent would go for naught 
if it were not for the resourcefulness and untir- 
ing energy of that vast army of men carrying 
the rate book who constitute the vital factor in 
the development of: the life insurance business. 
America leads the world in life insurance. Its 
life insurance leadership does not result from 
its leadership in material wealth but rather con- 
tributes to that leadership. As long as I can 
remember, insurancewise, and that is 30 years 
now, America has always led the world in life 
insurance in force per capita, and the statement 
goes unchallenged that this leadership has re- 
sulted from the American system of agency 
selling. 

The latest available statistics show that the 
per capita life insurance in force in America is 
$696. Canada, also employing largely the Amer- 
ican Agceny System, comes second with per 
capita life insurance of $428. Then in order 
follow: 


RN PRI ol tients o6 oe'e paulo $296 
England, Scotland and Ireland.......... 212 
PUTIN ihe Ss Sais: Mca FRET US 8 207 
NUMORNE inc dete. win cco erie eacoees a 150 
SHURE crac 50's cca d's weaned cle ee'ele ie sieie a 142 
PRUNES ov bcc ect ce MaleGcig 6 6 ot ofa 131 
EGNOS 5 nob eoihk < Cade detinils cus aes 116 
Italy State insurance, practically ex- 
eS EES Bas a i eer 8 


Insurance is not a commodity, nor is it bought 
and sold as such. It is a service. A life in- 
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surance company is merely a clearing house 
for the distribution among the many of the 
loss that would cripple the family of the in- 
dividual. But it is more than this—the insur- 
ance company serves as a reservoir for the 
accumulation arid profitable employment of the 
savings of the people. The life insurance agent 
is the country’s foremost apostle of thrift. Mr. 
Charles E. Hughes’ recent description of a life 
insurance policy was very apt, the best guardian 
of the purse that has yet been devised. 

The American life insurance agent is the 
product of the American Agency System with 
compensation determined by commissions on 
business placed on the books. He has made 
for himself a place of foremost importance in 
America’s material and social development. The 
American agency system in life insurance is 
not on trial; it has wholly justified its existence. 
In any contest between it “and over the counter” 
sales, or sales through salaried employees, the 
latter must give way. To undermine this effec- 
tive agency system would not only be an in- 
justice to the men who have vitalized it and 
who have been and are looking forward to life 
insurance salesmanship as a life work, but 
would be suicidal from the company standpoint. 
All experience has shown that the proper basi§& 
of compensation for life insurance selling is 
through commissions. Commissions, not salary, 
supply the necessary incentive to effectiveness. 
These commissions should go to the agent who 
places the business. Salaried employees should 
not be permitted to cut under him. 


THe AGENT'S TIME 


The greatest investment the life insurance 
agent makes in his agency is his time, the value 
of which can never be overestimated, and is 
dependent on how well he employs it. The 
agent who conserves his time by planning his 
work is the agent who makes the mast money. 
Conservation of time includes the careful selec- 
tion of prospects, the thorough selling of the 
insurance, and securing a settlement with the 
application, and when possible, an annual settle- 
ment. Policies well sold require little attention 
when it comes to the matter of renewal; a set- 
tlement taken with the application means nu 
loss of time or uneasiness of mind when it 
comes to the matter of delivery. From the 
standpoint of conservation of time, I like the 
practice of making a new list every evening 
of a dozen to fifteen prospects for the next day; 
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making a new written list every evening, throw- 
ing away the old one, and marking on the new 
list, by number, the five or six who at the time 
appear ripest for the next day. To plan the 
day’s work the evening before gives a good 
start for the next morning, and makes for pre- 
paredness and efficiency. 


THE OvTLOOK FoR NEw BUuSINEsS 

There has been more or less complaint dur- 
ing the past year, and at present, among mer- 
chants and others, that business in this section 
is slow. It is quite certain that, because of 
these complaints, many life insurance men have 
succumbed to the impression that business is 
poor and have “laid down” on the job. But 
because merchants have found business slowing 
up, it does not necessarily follow that the public 
is less inclined to buy life insurance. A cur- 
tailment in spending is frequently accompanied 
by an increase in saving. Five thousand more 
Minnesotans are paying income taxes this year 
than did so last year; more Minnesota farmers 
are paying income taxes this year despite broad- 
ened exemptions than in any of the four or 
five previous years; the first quarter’s income 
tax receipts in the St. Paul Federal collector’s 
office show a gratifying gain over the first quar- 
ter of last year. To all of this there can be 
but one answer. This answer is that the people 
of Minnesota, including those who got it in pay 
envelopes and fees, those who got it as profits 
in trade or industry, and those who farmed it 
out of the soil, made more money in 1926 than 
they made in 1925. 








New Policies—New Rates 
Offer Greater 
Opportunities 


¥ Effective February 1, 1927, we added 
to our old line of Pure Protection policies, 
a complete set of new policies, carrying 


Paid-Up Insurance 
Extended Insurance 
Cash Surrender at Age 70 


and with special features of Double In- 
demnity, Triple Indemnity, and Total and 
Permanent Disability. 

Rates are based on the American 
Men’s Table with interest at 414%. They 
provide for individual reserves and offer 
exceptional values in life insurance. 

Now .is the time to form an agency 
connection with this old, reliable organi- 
zation. Liberal commissions. 


Assets, $5,900,000; Losses Paid, Over 
$8,500,000; Operates in Nineteen 


States. 
Illinois Bankers Life 
Association 
Monmouth Illinois 
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Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








With remarkably excellent soil conditions and 
attendant early planting, with a State-wide rise 
in real estate values, there is every reason to 
expect that the people of Minnesota will make 
more money in 1927 than they did in 1926. More 
life insurance will be written. The men who 
write it will be men who keep pegging away 
and who adopt as their slogan, “The more 
people I see the more policies I will sell.” 


CREATING AND CONSERVING ESTATES 
Co-operation Between Life Insurance and 
Trust Companies Explained 
Under the title “Creating and Conserving 
Estates,” a book has been written by Alexander 
C. Robinson, of the trust company division of 
the American Bankers Association, and Edward 
A. Woods, general agent for the Equitable Life 
Assurance Society at Pittsburgh, which goes 
thoroughly into the subject from the standpoint 
of aiding the agent in handling such situations. 
The volume, which is published by F. S. Crofts 
& Co., is one of the International Life Under- 
writers Library and has been approved by the 
Nationa! Association of Life Underwriters, the 
Life Underwriters Association of Canada and 
the trust company division of the American 

Bankers Association. 

An idea of the scope of the book may be 
gained from the following list of chapter head- 
ing: What Is a Trust Company?; The Trust 


Company—A Most Human Servant; Life In- 


surance from a Trust Company Standpoint; 
Co-operation Between Trust Companies and 
Life Underwriters; What Life Insurance Does 
to Aid Estate Adminstration; How Life Insur- 
ance Can Aid Trust Companies; and How Life 
Underwriters Can Aid Trust Companies. 

The book, Creating and Conserving Estates, 
points out that life insurance companies and 
a majority of the trust companies have been 
traveling parallel paths of service with respect 
to estates, the latter supplying the needed man- 
agement factors after the death of the policy- 
holder. Agents are shown the importance of 
life insurance as a creator of trust funds and 
the part that trust companies play in the ad- 
ministration of those funds is clearly described. 
The book may be obtained through The Specta- 
tor Company at $3 per copy. 
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George Kederich Speaks at Bookstaver 
Luncheon 

George Kederich, supervisor for the New 
York Life Insurance Company in Long Island, 
lower Manhattan and a part of New Jersey, 
was a speaker at a luncheon given by Joseph D. 
Bookstaver, general agent in New York of the 
Travelers Insurance Company, to members of 
his agency force. The luncheon was held at the 
Hotel Pennsylvania, N. Y., on April 7. Mr. 
Kederich talked on the advantages of a definite 
objective, showing that no agent could expect to 
achieve added success each year unless he care- 
fully analyses his work and attempts a stated 
amount of business each day, month and year. 








ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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In the old spacious times, along about 350 
B. C., King Philip of Macedon had a precari- 
ous job. He felt in his royal bones that there 
were only four ways in which a gentleman of 
his social standing could fittingly die. Just 
four: to be killed in battle, execution, suicide, 
assassination. And so he hacked his way 
through life with gallant unconcern, and he 
never lost his nerve. Serenely, he married a 
sorceress, fought battles, initiated great cam- 
paigns, and founded an empire. Even the 
mighty scoldings of Demosthenes could not sap 
his invincible courage. Like the modern busi- 
ness man, Philip of Macedon lived all out of 
breath, achieving things. 


But time bothered him. Time was not his to 
control. Surely, he must have time to mature 
his plans, to promote and perfect his enterprises. 
There were more States to conquer—and, be- 
sides, he needed time to bring up and endow 
his son, Alexander, afterwards called the 
“Great.” Not death itself, nor the manner of 
death, but the time of death bothered this tri- 
umphant king of Macedon. 


Now, Philip, who had stared death out of 
countenance a thousand times, was not a sensi- 
tive soul; but it galled the kingly pride to think 
that the humblest caller at the royal establish- 
ment must be told, “His Majesty will see you 
in five minutes if he is alive and well.” Alive 
and well in five minutes! Absurd! Should not 
a monarch have five paltry minutes to call his 
own, without wondering which minute of the 
five some patriot might choose to stick a knife 
between his ribs? 


Morbidly, Philip feared time, and to lengthen 
his days he invented a human alarm clock. The 
captain of the guard, who slept outside the 
king’s door, was commanded thenceforth to in- 
terrupt the imperial slumbers at 3 a. m. by 
shouting: “Remember, Philip, that thou art 
mortal !” 

If he could not have more days, at least he 


—. 


* Copyright, 1927, by W. E. Napier, Scranton, 
gonna. Those desiring copies of this article in leaflet 
Peat communicate with W. E. Napier, Scranton, 

a. 





would have longer days, and so to some extent 
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his genius prevailed even against the enemy— 
time. 


Reader, do you suppose that Philip, with his 
sense of time and mortality, would have sent 
out word to the life insurance agent: “I'll see 
you in five minutes if I am alive and well?” 
Not a bit of it. He would have said: “Drag 
the gentleman in at once, while I am alive 
and well, and lock the door!” There were 
business men with obligations, initiative, and 
decision along about 350 B. C.—yes, before that. 

Well, during the brief interview, Philip ap- 
plied to the Olympic Life Insurance Company 
for the limit. No doubts clogged his mental 
He was a “doer of 


process. No idle talk. 
words.” He did not need thirty days to think 
it over. 


And later on, at his daughter’s wedding feast, 
Philip was assassinated by a member of his 
own household. It was an inside job; of course, 
not quite in the same sense that pneumonia and 
apoplexy and all the others are inside jobs, but, 
nevertheless, sudden death from an unexpected 
killer. 

Against the chance of premature death, Philip 
had made ample provision; and next day, his 
son Alexander was able to hang out a banner, 
“Business as Usual.” Think it over. 

Elbert Hubbard said, “You can not get rid 
of a strong man by killing him. If he is of 
the right fibre, he is never so much alive as 
when he is dead,” which is a perfect definition 
of life insurance—of sufficient life insurance. 

Don’t forget. While we are alive and well! 


A New College Education Provision 

A considerable proportion of insurance is 
sold for the benefit of children. For every 
live agent the stork is a bird of good omen, 
and he keeps close tab on said bird’s business 
trips. The wise agent is on the job and col- 
lects a premium before the doctor’s bill and the 
nightly concerts have had a chance to dampen 
the happy father’s enthusiasm. 

Unfortunately, in the necessary haste, the in- 
surance is often placed on the child’s life in- 
stead of where it ought to be, viz., the father’s 
life. You are all familiar with the advantage 
of having the insurance on the father’s life and, 
happily, this course is now more usually fol- 
lowed. 

At the annual meeting of the Ontario Equit- 
able .Life and Accident Insurance Company, 
Waterloo, Ont., in January, the above named 
provision was explained to the agents present 


and seemed to find favor as an aid in selling 


policies. The company has therefore prepared 
a clause to cover this need and is prepared to 
attach this to any policy, whether already in 
force or to be issued. 

The theory behind the clause is that if the 
father is living when the child is ready for col- 
lege, he will be able to meet the expense out 
of current earnings or savings, but in case he 
dies, the insurance company steps in and does 
what he planned to do. This benefit does not 
cost anything extra and only applies if the 
child is under fifteen at date of application, and 
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under eighteen at date of father’s death. Other- 
wise, the clause simply becomes non-effective 
and the insurance money is payable in the usual 
way when the father dies. 

This provision fits in very nicely on a $3000 
policy, giving an income of $750 for four 
years besides the very valuable paid-up term 
insurance from eighteen to thirty for $3000. 
Best of all, the provision does not cost any- 
thing and, as an attractive form of “service,” 
should be instrumental in helping to close many 
hesitating prospects. 


British and American Life Assurance 
Practice 


The second article in the series upon British 
and American life insurance methods, being 
printed by The Statist, of’ London, relates 
chiefly to surrender and loan values, and is 
commendatory of the American system of in- 
cluding the guaranteed surrender and loan 
values in the policy contracts. British com- 
panies as a rule, do not follow this practice, it 
being “very much the exception to state actual 
values in policies. As a general rule there is 
a provision that a surrender value will be 
acquired after payment of two or three years’ 
premiums; the amount that may be obtained on 
loan is usually stated with more or less definite- 
ness in the prospectus as depending on the 
surrender value, and in the prospectus also 
there may be examples of actual values. But 
to ascertain the surrender value of a policy it 
is nearly always necessary to make application 
to the office for a quotation, and there is no 
guarantee of the basis on which the value will 
be computed. Apart from the inconvenience 
of this arrangement, it veils the investment 
element in the policy and engenders a feeling of 
uncertainty, if not of uneasiness, on the part 
of the discriminating policyholder.” 

Another feature of differentiation between 
American and British companies is the free- 
dom of the British offices to calculate their re- 
serves on any basis they please, the only stipu- 
lation being that they must make public the 
basis adopted. 
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ANALYZES GROUP RAILWAY BUSINESS 
Metropolitan Life Shows Huge Proportions 
of Writings 

Group insurance in force among railway em- 
ployees reached such imposing proportions that 
during the past five years the Metropolitan Life 
Insurance Company alone paid out a total of 
more than $9,000,000 in claims. While this fig- 
ure represents average payments of nearly $2,- 
000,000 a year, the 1926 record exceeded that 
amount by more than $1,400,000, and was twen- 
ty-two times as great as the group claims dis- 
bursed to rail employess in 1922, when its first 
railway group contract was underwritten by the 
Metropolitan Life. 

Dividing the claims according to group plans, 
Statistics of the insurance company show the 
following payments in 1922: life insurance, 
$102,850; health and accident, $35,331; acciden- 
tal death and dismemberment, $13,900. In 1925 
claims paid were: life insurance, $2,855,226: 
health and accident, $414,694; accidental death 
and dismemberment, $138,250. 

The tremendous advance in the amount of 
these claim payments, ranging from $152,080 
in 1922 to $3,408,160 in 1926, is a natural re- 
flection of the phenomenal rise of group insur- 
ance. During those years, group life coverage 
on railway workers insured in the Metropolitan 
Life was increased from $15,017,000 to $283,- 
657,000, while the number of employees enjoy- 
ing this form of protection jumped from 10,- 
639 to a total of 162,300. 

Of this good-sized army of railway employees 
carrying group insurance, more than 62,500 are 
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ANNOUNCEMENT! 


An Old Line Life Insurance Company chartered in NEW YORK _is 
now prepared to accept applications for GENERAL AGENCIES in 
New York State outside the Metropolitan territory. 


LIBERAL’ CONTRACT—EXCLUSIVE}TERRITORY 


Only men with a good record for personal production and the ability 
to organize an agency will be considered. 


Address Box 15 
Care of THE SPECTATOR 








also insured under health and accident policies, 
while approximately 57,000 are covered as well 
by accidental death and dismemberment insur- 
ance. 


Selling the Salary Insurance Plan 

The salary allotment plan of selling life in- 
surance to employers and employees has gradu- 
ally won more and more notice from company 
and field men. A practical handbook dealing 
with this subject has just been published by F. 
S. Crofts & Co. under the title, “Selling the 
Salary Insurance Plan.” The book is written 
by Richard L. Place, forms part of the Inter- 
national Life Underwriters Library, and has the 
approval of the National Association of Life 
Underwriters and the Life Underwriters As- 








Wanted 


By 


A New York Life Company 


Young Single Man 


Supervisor of Agents 


Address 
Box 410 
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sociation of Canada for the various plans shown. 

The purposes and general functions of the 
salary insurance plan are detailed and the value 
of this type of protection is shown by the fact 
that estimates show about 30 per cent of Amer- 
ican employees to be uninsured. It is also 
pointed out that, of those employees insured, the 
average carry only about $1000 of life insur- 
ance. The salary insurance plan as a means of 
reaching the uninsured and providing a method 
for increasing the coverage is explained. 

Selling the Salary Insurance Plan describes 
how the approach should be made to both em- 
ployer and employees, instances right and wrong 
systems of attempting its installation and indi- 
cates the benefit of this plan to the agent in the 
field who is seeking to increase his income. 
The book may be obtained through The Spec- 
tator Company at $2 per copy. 


Connecticut Mutual Finds Heirs to Old 
Policy 

The Connecticut Mutual Life Insurance Com- 
pany, Hartford, Conn., has just announced the 
story of its long search and final success in pay- 
ing the proceeds of a lapsed policy. Issued in 
1874 on the life of a Pennsylvania merchant it 
thereafter lapsed and became good for a paid-up 
policy of a substantial amount. The original 
face of the policy was for $2000. 

The company began searching for the heirs 
in 1911 and continued this search until a very 
recent date when the heirs, twenty-five in num- 
ber, of the original beneficiary, who was a sister 
of the insured and had predeceased him, were 
all located and it became possible to draw 
checks for the amount of the policy. The in- 
vestigation covered the United States and one 
heir was found in Honolulu. 


Ontario Equitable’s New Business 
The new life insurance issued by the Ontario 
Equitable Life of Waterloo, Ontario, during 
the first quarter of 1927 amounted to $2,295, 
500, as compared with $1,432,690 in the first 

quarter of 1926, an increase of 60 per cent. 


Don’t Fail 
Don’t lose a case until you have given your 
client our leaflet “A Legacy for You.” It 
shows an angle that will give you another 
chance to close. Write The Spectator Company. 
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General George E. Pickett Once An Insurance Man 


Hero of Charge at Gettysburg Was 
Agent for Old Washington Life 


In the middle summer of 1863, Pennsylvania 
and Maryland became the battleground of what 
was, perhaps, the most decisive struggle of the 
American Civil War. Realizing the necessity 
for a move which would revive the falling 
hopes of the Confederacy, General Robert FE. 
Lee began finging his waves of grey-clad 
troops Northward and continued to hurl them 
through the Federal defenses until they broke 
on the rock of Gettysburg in the three-day war- 
storm, the culmination of which was to make 
the name of General George E. Pickett a 
synonym for valor, honor and devotion to duty. 


Jury 3, 1863 

Ranging his battalions to meet the advance of 
the South, General Meade had strongly 
entrenched the men of the North along Ceme- 
tery Ridge and, on July 1, 1863, Lee launched 
his first attack to dislodge them. Southern re- 
inforcements, as well as those of the Federal 
armies, continued to arrive; and on the second 
day General Pickett’s command, carrying out 
a forced march from Chambersburg, joined 
Generals Longstreet and Lee on Seminary 
Ridge. Pickett himself reported to Longstreet, 
who, from the vantage point of Little Round 
Top, was watching the men of his own corps 
attack the Yankee forces under Sickles. After 
a conference, word arrived from General Lee 
that Pickett’s men would not be required uniil 
the next day. 

July 3, 1863, saw a hot sun blazing on the 
Confederates along Oak Ridge and Seminary 
Ridge and the Federals behind their entrench- 
ments on Cemetery Ridge. Between lay nearly 
a mile of open ground over which Yankee can- 
non muzzles frowned. Generals Lee, Longstreet 
and Pickett reviewed their men about 8 o’clock 
in the morning and Lee, despite the remon- 
strances of Longstreet, decided on a final and 
crushing attack against the troops of the North. 
His will prevailed, and the action began at ] 
o'clock with a two-hour artillery duel that shook 
the hills and proved to be the death knell of 
Pickett’s Virginians. a 

At 3 o’clock in the afternoon Lée ordered the 
assault and the divisions of Pickett and Petti- 
grew obeyed, advancing across the unprotected 
plain between Seminary and Cemetery Ridges. 
As they came within range of the Union posi- 
tions, the Federal artillery that was supposed 
to have been silenced raked their ranks with 
Shrapnel and canister. Charging a fortified 
post, in the face of withering cannon and rifle 
fire, Pickett and his men bore the main shock 
of the attack and continued until a handful of 
them were able to cross the Union breastworks. 
There, for the most part, they died and with 
them the last real hope of the Confederacy. 

In an action that lasted little more than a 
half-hour, Pickett had lost 3500 men out of the 


By W. Eucene RoescH 


5000 with which he entered the fight. Two of 
his brigadiers were killed, one was wounded 
and only one field officer escaped uninjured. 
Considering the character and courage of 
General Pickett, and the name that is his in the 
hearts of North and South alike, it is interest- 
ing to note that, after the close of the Civil 
War and following his return from exile in 
Canada where he had gone to escape persecu- 





The Washington Life Insurance Com- 
pany, New York, for which General 
Pickett was Southern general agent, was 
merged with the Pittsburgh Life & 
Trust Company in 1908. In 1917, the 
Pittsburgh Life & Trust reinsured its 
business in the Metropolitan Life Insur- 
ance Company, New York. Much of the 
data contained in the accompanying ar- 
ticle is extracted from the book, entitled 
“The Heart of a Soldier” and published 
by Seth Moyle, Inc., which is composed 
of the letters of General Pickett to his 
wife. It is understood now to be out of 
print. Other information was obtained 
from various historical references ——Ept- 
ToR’s NOTE. 











tion during the period of reconstruction, he be- 
came an agent for the old Washington Life in- 
surance Company, New York, handling the gen- 
eral agency for the South and making his head; 
quarters in Richmond. He entered the business 
with the most herioc background any agent ever 
had. It was as follows: 

Receiving an appointment to West Point 
through the good offices of President Lincoln, 
who was then associated in the practice of the 
law with his uncle, Pickett completed the course 
at the U. S. M. A. and became a frontier of- 
ficer and Indian fighter. Next, in 1859, diffi- 
culties with the British over the occupation of 
San Juan developed and Pickett, with 68 men, 
took possession. Five British warships and 
nearly 2000 men opposed him and when the 
British commander threatened to land, Pickett 
prepared to give battle, saying to his men, “We 
will make a Bunker Hill of it and don’t be 
afraid of their big guns.” His courageous atti- 
tude won the day without a struggle. 

Enlisting in the C. S. A. in September, 1861, 
Pickett became a brigadier general and fought 
throughout the Civil War, earning the reputa- 
tion of being the best infantry officer on either 
side and distinguishing himself particularly at 
the battles of Gaines’s Mill, Gettysburg and 
Five Forks. His stamina and valor were such 
that at Gaines’s Mill, when badly wounded in 
the shoulder, he insisted on remaining on tie 
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field and had the surgeon remove the bullet on 
the spot. After the Civil War, Pickett and his 
family were forced by the turmoil and bitter- 
ness of the Northern entry to seek exile in 
Canada for some time. Upon his return, he 
was offered command of the armies of the 
Khedive of Egypt, but refused. He then be- 
came general agent for the Washington Life 
Insurance Company and held that office in the 
South until his death in 1875. 

In the letters to his wife which were bound 
into book form under the title “The Heart 
of a Soldier’ and were published by Seth 
Moyle, Inc., in 1913, General Pickett refers to 
his experiences as a life insurance man, says 
that the business was abhorrent to him and 
points out that this was because he was “noth- 
ing but a soldier.” 

EXPERIENCES AS SOLICITOR 

As a solictor, General Pickett might not have 
won in the field today, for, in his letters, he 
speaks of his early canvassing as follows: 

“The day I came up on the boat, I took out 
two policies, one for $7000 and one for $10,- 
000. The men were both old soldiers belonging 
to my dear old division and one of them said 
they had to run me down and almost tie me to 
make me insure their lives.” 

Even in those early days of life insurance, 
General Pickett realized that the agent in the 
field was the backbone of the business and was 
the man to whom the companies would have to 
look for their success. He saw that the main 
contact with the public was the local agent, for 
his letters on this point say: 

“The company tells me that my agents must 
do the soliciting, but I’ll feel like a thief to 
take a commission on what they have worked 
for and earned.” 

The importance of courtesy between company 
officers and agents, as a prelude to courtesy be- 
tween agents and the public, also came under 
General Pickett’s notice and his letters state 
the following: 

Our company’s agent was sitting with his 
chair tilted back, foot on the table, smoking a 
bad-smelling pipe and reading “Macaria.” 
“Hello, General, hello,” he said, not rising, 
“Sent in six policies this week, old man.” “On 
your familiarity or courtly manners, which?” 
“Neither, old man, on gall, gall, old man, gall 
and grub. Come, have a drink—ever read 
Macaria?” With the most studied politeness 
and coldness I declined his offer and in my most 
dignified manner asked permission to look over 
the company’s books. “Come, what’s eating 
you, old man?” he asked, bringing his chair 
down with a bang and slapping me on the back. 
Then he profanely informed me that I’d have 
to unbuckle a few holes and thaw out if I 
wanted to paint the monkey’s tail sky-blue. 


PRESIDENT LINCOLN’s TRIBUTE 
Pickett as a soldier and a man was beloved 
by all his contemporaries, including Grant and 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE;ST. NBW YORK 





HENRY R. CORBETT 
ACTUARY 


Speciality — Pension Funds 
and Employee’s Benefits. 


178 W. JACKSON BLVD. CHICAGO 
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Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
Consulting Actuaries 
Actuarial Service in all branches of Insurance and for Pension 
Examinations and Appraisals—Statistical Service and 








Installations—Companies and Associations managed under 
contract—Office Systems and Reorganizati I Ac- 
counting and Auditing. 

75 Fulton Street New York 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA. 


Inspectors and Adjusters _ 





ee 











COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY BLDG. BUFFALO, N. Y, 














Statisticians 














E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 


Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing, 

We are also equi to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











A. SIGTENHORST,F. A.1.A. 
CONSULTING ACTUARY 


National City B.nk Bidg., WACO, TEXAS 








ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








JAMES H. WASHBURN, F. A. I. A. 
LIFE INSURANCE cording np ant 
» Int fat . 
Industrial and Sacctal eS > one 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
168 BROADWAY NEW YORK CITY 
Reom 101 Memorial Bidg., Nashville, Tenn. 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES ~ 


E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony Building 37 W. Van Buren Street 
Phone 2805 
Chicago, IIinois 
Our services are available for all kinds of actuarial work anc 
insurance counsel. Axcnual statements prepared on short notice 
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BROKERS! AGENTS! 
RATE CHECKERS! 


Be sure to get at once the 


NEW 1927 


AutomobileRateChart 


And you will see at a glance on one 
side of one sheet all the following: 


List of 1,500 cities and territories 

Territorial Assignments 

List of leading automobile and 
symbols 

Commercial car classifications 

Excess limits table 

Rates for 10-20 and 5-10 public 
liability 

Rates for property damage 


30 per cent of the rates coming up in 
daily routine are fully presented. 


Price: $1.00 


Liberal Discounts on Quantity Orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Lincoln. In the introduction to his letters, 
which was written by La Salle Corbell Picket, 
his wife, she speaks of this and, referring to the 
time when Richmond had fallen and rumors of 
Pickett’s death were rife, says: 

“The day after the fire there was a sharp rap 
at the door. The servants had all run away. 
The city was full of Northern troops, and my 
environment had not taught me to love them. 
The fate of other cites had awakened my fears 
for Richmond. With my baby on my arm, I 
answered the knock, opened the door and looked 
up at a tall, gaunt, sad-faced man in ill-fitting 
clothes who, with the accent of the North, 
asked : 

“Ts this George Pickett’s place?’ 

“Yes, sir,” I answered, “but he is not here.” 

“JT know that ma’am,’ he replied, ‘but I just 
wanted to see the place. I am Abraham Lin- 
coln.’ 

“The president,’ I gasped. 

“‘No ma’am, no ma’am, just Abraham Lin- 
coln, George’s old friend.’ ” 

On July 17, 1864, when Pickett’s first child 
was born after a war-time marriage in 1863, 
Pickett was opposing Grant. The former’s men 
lit bonfires along their lines in honor of the oc- 
casion and Grant’s scouts were sent to learn the 
cause. A few days after they had reported a 
baby’s silver service was sent through the lines 
enscribed: “To George E. Pickett, Jr.; from 
his father’s friends, U. S. Grant, Rufus Ingalls, 
George Suckley.” 

As a life insurance agent, General Pickett 
might have been rivaled by many men in the 
field today, as a man there were those who were 
his equal, but as a soldier and man, none was 
his superior. His grave on Gettysburg Hill is 
a national shrine for both North and South. 


Many New Laws Affecting Life Insurance 


Although 1926 was a so-called “off” year in 
the number of State legislative sessions held, 
forty-three new laws affecting life insurance 
companies were enacted, according to the “Life 
Insurance Laws of 1926,” recently issued by the 
Association of Life Insurance Presidents to its 
member companies. Three statutes affecting 
the companies were also enacted by Congress. 
In Canada fourteen measures were put on the 
statute boks. The Association’s publication of 
new laws, including the complete 1926 Federal 
Revenue Act, makes a volume of 422 pages. 

Of the nine State legislatures in regular ses- 
sion last year, all except one enacted laws af- 
fecting life insurance. In addition, nine special 
sessions were held by other States. In none 
of theme was any legislation affecting life in- 
surance enacted. Of the ten regular sessions 
held in Canada, all except three passed laws on 
the subject of life insurance. 

In the preface of “Life Insurance Laws of 
1926,” Manager George T. Wight, of the As- 
sociation, states: 

“In 1926 eight legislatures of the United 
States enacted forty-three laws aflecting for- 
eign legal reserve life insurance companies. 
These laws, together with the 1926 Federal 
Revenue Act and two other laws enacted by 
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Congress applicable to companies of all States, 
as reproduced ‘in this volume, comprise 308 
printed pages. 

“The Dominion Parliament and six provincial 
legislatures of Canada enacted fourteen laws, 
comprising 114 pages. These laws are also re- 
produced in this volume. As noted, one was 
not assented to but a portion of it was put into 
force by order of the Minister of Finance.” 


Prudential Appointment 


President Edward D. Duffield, of the Pru- 
dential Insurance Company of America, an- 
nounces the appointment of Arthur C. Crowder, 
Jr., as associate manager, with Arthur C. 
Crowder, manager for the company in Ala- 
bama, Mississippi and Birmingham. 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters” but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter 


INCOME GUARANTY COMPANY 


(Stock Company) 


SOUTH BEND INDIANA 








A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 














Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the se 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM-~ 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in Force 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Tennessee 


Nashville, 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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LIFE INSURANCE AS AN ESTATE 
As John N. Blair, Agency Manager in a 
Southern Pennsylvania Agency, Pitts- 
burgh, Sees It 

I. Quickest to Secure.—Because the first 
premium assures it. Life insurance is the only 
way to immediately create an estate. 

2. Easiest to Buy.—Because you pay for it 
in instalments—simply deposit the annual pre- 
mium. 

3. Safest to Buy.—Because it is guaranteed 
by one of the safest financial institutions in the 
world—An Old Line Legal Reserve Life In- 
surance Company. The value of this estate is 
beyond: the influence of industrial depression or 
hard times and can suffer no depreciation, be- 
cause it is not subject to the rise and fall of 
markets. 

4. Best to Buy.—Because, at death it is 
always worth one hundred cents on the dollar, 
and is the only part of a man’s estate that his 
death automatically converts into immediate 
cash. 

5. Lowest in Cost.—Because the annual pre- 
mium is less than the interest and but little 
more than the taxes would be if the estate were 
city property. 

6. Inexpensive to Maintain—Because it is 
free from excess charges—not subject to taxes, 
repairs, improvements, or assessments. 

7. Fire-Proof—The whole town might burn, 
but your life insurance would still be safe. 

8. Fool-Proof—As long as you pay your 
premiums, no neglect will impair it, because 
its provisions work automatically. 
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9. Burglar Proof—If your policy were 
stolen, your estate would not be lost, because 
its true ownership is recorded at the company’s 
home office. 

19. No Executor or Administrator 
quired when the policy is payable to an in- 
dividual as beneficiary. You are your own 
executor, your own administrator. 

11. No Time Required for Administration. 
—Because the face of the policy is paid imme- 
diately upon receipt of due proofs of death. 

12, No Court Proceedings—Therefore no 
court costs. 

13. No Lawyer to Consult or Pay.—There- 
fore no legal red tape. 

14. Incontestable After Two Years.—Life 
insurance, when payable to an individual as 
beneficiary, is a will direct, which no lawyer 
can break nor court set aside. 

—Security Mutual Roster. 


is re- 


STATEMENT OF THE OWNERSHIP, MANAGE- 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 


of Tue Spectator, published weekly at New York, 
N. Y., for April 1, 1927. 

State of New York, County of New York. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared Robert W. 
Blake. who, having been duly sworn according 
to law, deposes and says that he is the managing edi- 
tor of THe Spectator and that the following is, to 
the best of his knowledge and belief, a true statement 
of the ownership, management (and if a daily paper, 
the circulation), etc., of the aforesaid publication for 
the date shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 411, 
Postal Laws and Regulations, printed on the reverse 
of this form, to wit: 


1. That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 

egg, night be Spectator Company, 135 William | 
street, New 

Siieer asthe L. J. Smith, 
New York. 

Managing Editor—Robert W. 
street, New Yor 

Business Managers—The Board of Directors of The ~ 
Spectator Company. % 

2, That the owner is: (If owned by a corporation, 
its name and address must be stated and also imme © 
diately thereunder the names and addresses of stock 
holders owning or holding one per cent or more of — 
total amount of stock. If not owned by a corporation, — 
the names and addresses of the individual ownerg 
must be given. If owned by a firm, company, or other © 
unincorporated concern, its name and address, as well 
as those of each individual member, must be given), 
—The Spectator Company, 135 William street, New 
York; Arthur L. J. Smith, 135 William street, New 
York; Charles H. Nicoll, 135 William street, New 
York; M. Nicoll, 135 William street, New York; 
Robert W. Blake, 135 William street, New York; E. 

Smith, 135 William street, New York; H. W. 
Barnard, 135 William street, New York. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding one per cent 
or more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state). No bond 
holders, mortgages or other security holders. 


4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books of 
the company but also, in cases where the stockholder 
or security holder appears upon the books of the 
company as trustee or in any other fiduciary relation, 
the name of the person or corporation for whom such 
trustee is acting, is given; also that the said two 
paragraphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and com 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, — 
or corporation has any interest direct or indirect in © 
the said stock, bonds, or other securities than as so 
stated by him. 


135 William street, 
Blake, 135 William 


Rosert W. Bake, 
(Signature of managing editor.) 
Sworn to and subscribed before me this 30th day 
of March, 1927. 
[Seal] RupotpH A. Baker, 
(My commission expires March 30, 1928.) 








prove to you to be 
for the right man.”’ 





T. LOUIS HANSEN, 





HE construction of a fine, lasting 

Life Insurance structure depends 

toa great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of -zhe Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
“the right place 


Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 














AMERICAN 
CENTRAL 


LIFE 


Insurance Co. 
INDIANAPOLIS 





Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 
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